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War drums may be beating in China, European 
dictators gulping down desired territory with im- 
pertinence, legislators passing law after law that they 
do not understand, city business men worrying and 


growing old too soon over their multitude of daily 


This is the attractive 
haven which the 
elder Mr. and Mrs. 
Conrad had built for 
themselves a year 
ago. Mr. Conrad's 
brooder house, 
chicken coop, and 
garage may be seen. 
A large garden keeps 
him busy in summer. 


problems—but John Conrad in his new little home 
on R. F. D. Route 2, Hamilton, Ohio, is a happy man. 
The peace and contentment which prevail in this 
house compose a sweet song, one which too seldom 
hums in the ears of farmers whose bodies have grown 
tired and worn after several decades of rigorous ac- 
tivity. With the amended Title I of the NHA, pro- 
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John Conrad of 
Route 2, Hamilton, 
Ohio, and his wife 
lived in this house 
for nearly thirty 
years previous to his 
semi - retirement. 
When his son, Paul, 
married, the family 
home was turned 
over to the young 
couple 


viding for insured loans to farmers up to $2.500 for 
the erection of new structures, in effect, it is not im- 
possible for agriculturists advanced in years through- 
out the nation to enjoy earned comfort and more ease 
by building a second house on the place and turn- 


ing the active operation of the acres over to a tenant 
farmer. There should be more “John Conrads’’ across 
the broad farming areas of this great country! The 
AMERICAN LUMBERMAN'S editorial campaign for 
second houses on farms requiring year-around help 
is designed to bring about that situation. 

(Turn to Pages 18-20) 
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Photographers and Lumbermen Are 
Brothers Under the Skin 


ACH is competing for a share—as 
-E large a one as possible—of the con- 
sumer’s dollar. Each has a place 
where he carries on his business, and is 
ambitious, or should be, to have it equal 
if not outshine any other of its kind in the 
town, or the trade area. There is ane ad- 
vantage which the lumber: dealer has, in 
that he is selling goods which to a large 
degree may be classed as necessities—for 
providing shelter; for excluding cold (or 
heat) ; for satisfying the universal desire 
for more comfortable or more beautiful 
surroundings. On the other hand, the 
photographer’s appeal is largely to senti- 
ment, personal or family pride, the desire 
to be remembered in absence, etc. 

But they are alike—veritable brothers 
under the skin—in their need for mak- 
ing a favorable early impression on the 
prospective customer. That means neat, 
even handsome, offices and display rooms. 
The photographers, as a rule—that is, the 
good ones—have such quarters; and the 
lumber dealers—again, the good ones, are 
coming to regard such equipment for 
business as of primary importance. That’s 
why each succeeding year seems to show 
more and more remodeling and modern- 
izing of lumber yards and stores. This 
spring the “crop” of such work already 
begun, or under way, is impressively 
large. And the same doubtless is true of 
other mercantile establishments. Main 
Street is having its face lifted, from one 
end of the country to the other. Take our 
word for it, based on actual reports, or if 
you prefer, believe the Photographic Re- 
view, which in its March issue says: 


“Visit almost any American city 
and you will find that about half of 
its shops have been remodeled. If 
entire buildings have not been re- 
constructed they have had their 
faces lifted, and much remodeling has 
made them more attractive and mod- 
ern. 

“All of this has been done with the 
one thought of stimulating business. 
And as one merchant makes his store 
and display windows more attrac- 
tive, his competitors have found it 
necessary to follow his lead or lose 
business. 

“This competition for attention has 
a very direct bearing on the photog- 
rapher, because every merchant who 
sells anything that is not an absolute 
necessity is competing for the dollars 
that might, otherwise, be spent for 
photographs. 

“All that is necessary to realize the 
importance of this competition is to 
walk down the street and compare 
the attractiveness of these modern 
shop windows and displays with 
those of photographers in the same 
cities, and often on the same streets. 


“Reliable estimates show that of 
every five dollars of the wage earn- 
er’s money, four are spent for the 
necessities of life. Your only chance 
of making a comfortable living hinges 
on your ability to get a share of that 
extra dollar that may be spent for 
any one of a thousand things. 

“The important thing to consider 
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is that the photographer’s greatest 
competition does not come from 
other photographers. It comes from 
wide-awake merchants who make 
their wares so attractive that photo- 
graphs are pushed into the back- 
ground of minds full of desires. 

“This, however, need not be. You 
can make your place of business 
modern. You can make your display 
windows attractive. You can decorate 
them artistically and use just as much 
light as the other shops use.” 

So can you, Mr. Lumber Dealer! 








What Do You Think About It? 


EVERYONE KNOWS about the Book of the Month Club but undoubtedly it 
would be safe to wager a nominal amount that few people have heard about the 
“Shack of the Month.” In old Monterey, California, the citizens vote twelve times 
a year to pick the “Shack of the Month”—the most unsightly building in town. 
Owners of the winning shack have in most cases responded to the verdict with good 
grace, and many an eyesore is thus being eliminated. This unique “slum clearance” 
procedure for this town of 10,000 population could easily be sponsored by a dealer 
elsewhere. Not only would he be doing his community a service but he would 
stand an equal chance, with his fellow dealers, to secure an order for the materials 
used in new structures to replace those which would be torn down. 


* * * * 


W HEN A FRIEND asks your frank opinion on something he has done, it is 
something like when your wife asks how you like her new hat. It sort of puts 
you on the spot. That’s about the way the retail editor felt the other day when 
D. R. Hale, general manager of Hodges Bros., Olathe, big Kansas lineyard concern, 
sent in copy of a big newspaper advertisement which his company was running and 
said: “We would like to have your criticism of, or reaction to, this ad.” As a 
matter of fact, the ad was an excellent one, both in substance and form; but nothing 
mundane is perfect, and by putting his critical faculties into motion the editor was 
able to point out one or two particulars in which it possibly could have been im- 
proved. On the other hand, the ad contained paragraphs so pithy and pertinent 
as to merit wider publicity. For example, the following: 

“We can not keep the young people, or attract others to the farms and rural 
communities, with tumbledown buildings, lacking modern conveniences. . . . Make 
rural community life so attractive that our younger generation will have only sym- 
pathy for the unfortunates who are compelled to live in overcrowded cities. .. . 
Let’s preserve the rural communities, small trading centers and small cities, and 
when we do this we are building for America and need never be alarmed about the 
old Ship of State.” The ad then leads into explanation of the liberal financing now 
provided for remodeling and repairs, both in town and country, under Title I of 
the FHA. 

The retail editor’s head has been just a little swelled since receipt of acknowledge- 
ment from Mr. Hale saying: “We thank you for your letter; the points you 
brought out in your constructive criticism of our advertisement are well taken.” 

* 2 « *€ 


Acc1pENT PREVENTION is a fruitful field for investigation and discussion, 
and wonderful progress has been made in reducing industrial accidents by study 
and scientific investigation of causes. The number of accidents that have been 
prevented through these means is beyond all calculation, and the work goes on. 
Nevertheless, while a great many accidents can be at least partially safeguarded 
against, occasionally fate strikes out at random, without giving the victim the 
ghost of a show. For instance, here are two odd accidents, one tragic and the 
other serio-comic. In one of these accidents a small chunk of silver ore, weighing 
perhaps a pound, had for some reason been placed on a window ledge in the New 
York office of a Nevada mining concerri. It somehow was dislodged and fell 
eighteen stories to the street, striking a passerby, with fatal results. In the other 
instance, a watchman in a Memphis warehouse suddenly found himself con- 
fronted by a skunk, which naturally brought its automatic sprayer into action, to 
avoid which the watchman stepped backward so suddenly as to cause a severe 
sprain in his back; truly an “arrow of outrageous fortune.” These freak acci- 
dents were reported to the Wood Products section of the National Safety Coun- 
cil, and the facts quoted are from the March bulletin of that organization. 
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Some Random Thoughts Jotted Down 
“Between Editions” 


N THESE STIRRING DAYS, you 
often wonder what the other man is 
thinking about—the fellow riding be- 

side you in the street car, or across the 

aisle in the Pullman, or digging a ditch or 
sewer out near your house. I am sure 
that every thinking man finds a good 
many questions arising in his mind every 
day as to what the future holds in store. 

I talk to some man and he says: “When 

I think of what is going to happen, it’s 

not me that I care about; it’s what is go- 

ing to happen to my children. That is 
what I am worrying about.” 

After all, isn’t that what we are all 
thinking about? That’s the reason we 
buy insurance—for those that are left 
behind. It’s the mainspring and motive 
behind all of our business enterprise. To 
earn money, to furnish a home, to have 
some security in old age, and to feel com- 
fortable about leaving the loved ones. 
Sure, we want—we are anxious—to 
make money, and the great majority of 
people are honest, notwithstanding the 
fact that some in high places, in political 
jobs, cast slurs at the business men and 
seem to think that all of them are rascals. 

. - + 

America has been built up on the basis 
that most people are honest. It’s the 
greatest country in the world for loan- 
ing money and doing business on the 
other fellow’s reputation as an honest 
man. Millions of dollars worth of busi- 
ness is done every day on a man’s word 
—on two men’s understanding of a trans- 
action. It isn’t the legal documents that 
make the business, and it isn’t the sneer- 
ing, sniping politician who endeavors to 
build up his own position in the world by 
casting reflections upon honest business 
men, endeavoring to persuade the work- 
ing people that he is going to lead them 
out of their troubles if they will only let 
him. 

The election of a man who seeks it on 
the premises that he and those who vote 
for him are the only honest people is an 
unsafe procedure. It doesn’t tend to 
make for stability. It doesn’t inspire con- 
fidence. The great majority of income 
tax payers pay the full tax, and many 
thousands of them overpay, as is evi- 
denced by the reports of the income tax 
office. That’s because they are desirous 
of doing their full duty. And the man 
who attempts to sneer at the whole Amer- 
ican public as being of the character of 
the exceptions is himself an unsafe man 
to do business with. 

. +» 

We need to widen our markets, and 
that applies to every line of business. We 
can do that only by being of real service 
to our fellow citizens and saying to them 
that we are to be trusted and that we have 
a product that is helpful and needful— 


but we can’t do that if we question every 
man’s motive. The minute that some- 
body comes in and tells you that most 
business men are rascals who are endeav- 
oring to build up their own business by 
tearing somebody else’s down, you can 
be sure that that man is one whom you 
don’t want to trust. 

The real business man endeavors to 
produce an article or service that is so 
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helpful that it will create a repeat mar- 
ket—and a repeat market is only built up 
through the knowledge of the fact that a 
product is good; that it’s well manufac- 
tured, and sold at a fair price. The thing 
that we need more than anything else is 
frankness with each other, to do away 
with prejudice, and to give credit to the 
other fellow as being as honest as we 
are. You may differ with him; just be 
frank and say so. You are not unpatri- 
otic, nor is he, because you do not agree 
with each other. The motive behind the 
statements usually gives the key to the 
character of the man who is making them. 


“Whittle While You Work,” and Help 
Save the Country 


HAT THIS COUNTRY needs is 
more whittlers. Whittling is con- 
ductive to thought and reflection, 

and exercise of those faculties certainly 
is needed if we are to extricate ourselves 
from the quagmire of doubt and perplex- 
ity in which our political and economic 
leaders—many of them at least, are 
floundering. 

Whittling, too, is tantamount to in- 
creased use or consumption of wood, for 
we know of no other material that so 
lends itself to that gentle art, whether ex- 
pressed by the long curls or spirals that 
roll from beneath the blade of the skilled 
whittler ; the chips and splinters of the in- 
itial carver registering his transient claim 
to fame on a convenient wall; or in the 
vernal season when the “young man’s 
fancy lightly turns to thoughts of love,” 
by leaving the symbol of hearts entwined 
on the tender bark of some sapling. 

The taciturn New Englander’s medita- 
tive jackknife played a big part in whit- 
tling out the policies that guided our na- 
tion to greatness; and it may be that 
whittling, or some equivalent of that art, 
may generate the sober reflection and wise 
action so sorely needed to restore confi- 
dence and avert chaos. 

So let’s set up whittling posts every- 
where, and hew to the line, let the chips 
fall where they may. Make whittling a 
required course in our schools and uni- 
versities. Launch a new national anthem 
“Whittle While You Work!” 

And for a universal slogan, the world 
at large might do worse than choose this, 
which we offer without charge: ‘“Whit- 
tlers are Better Than Hitlers,” which is 
just a way of saying that in the long run 
democracy—rule by the people, is better 
than autocracy—trule by a dictator. 

But while we are on this subject of 
whittling we must not fail to record an 
interesting experiment in that field, de- 
scribed in the Rockford (Ill.) Register- 
Republic under the title “Whittling 
Posts,” as follows: 


“Tilinois State park officials claim a 
unique experiment initiated last sum- 


mer in the interests of conservation 
has been so successful that they plan 
to continue it on a larger scale this 
year. The innovation is the setting 
up of whittling posts and scribbling 
boards for park visitors who delight 
to blaze their way by carving initials 
and emblems on trees and writing on 
sign boards. 

“Success of the experiment was 
measured by the condition of the 
whittling posts and scribbling cards 
at the end of the summer. The posts 
set up in various State parks were 
whittled to stubs, and scribbling 
boards were covered on both sides, 
much to the benefit of countless trees 
that otherwise would have been 
carved, and picnic tables, trail mark- 
ers, and pavilions that would have 
been marked up or whittled. So en- 
thusiastically did the public respond 
to the innovation that some of the 
posts and boards did not last the 
season out and had to be replaced be- 
fore Labor Day. 

“George Luker, superintendent of 
State parks, says results of the ex- 
periment have been encouraging 
enough to warrant expansion. As a 
consequence, boards and posts will be 
established conveniently in all parks. 

“The whittling posts are of cedar, 
7 inches through and extending 4 feet 
above the ground. Ever since man 
learned to write and fashioned sharp 
instruments to use sentimental mem- 
bers of the human tribe have re- 
corded their passages through a given 
area by carving or writing dates, 
names, and pictures. 

“The only drawback to the new 
system is that the carver of today 
will be unable to lead his child by the 
hand and show his handiwork as his - 
father did before him in the old apple 
orchard. He won’t be able to do so 
unless park authorities establish a 
museum in which to store used-up 
posts and boards.” 
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Second Houses Assets to Agriculture 


“Not Having to Lodge, Launder 
and Sew for Hired Man Cuts My 
Work in Half,” Says Farm Wife. 


“! Furnish My Man With a Good 
House and Treat Him Well Be- 


cause It Comes Back in Better 
Work,” Dairyman States. 


“We're Satisfied and Feel Fortu- 
nate After Four Years Here,” De- 
clares Grain Farm Tenant's Wife. 


“I’m Working for My Son, Now-- 
When | Feel Like It,” Says Far- 
mer Who Retired to Small House 
on His Home Acres. 


Dealers Shown Big Building Market 


(Continued from front page) 

Mr. Conrad owns an 82-acre farm on which he has lived and 
worked since 1908. In January, 1937, when Mr. and Mrs. 
Conrad’s son, Paul, was married, he and his bride were estab- 
lished in the old home adjacent to the barn and sheds, and the 
actual management of the place turned over to him. But what 
of the parents? Were they shoved into a couple rooms in 
their home, or did they move to Hamilton three miles away? 
Neither. They moved a quarter of a mile up the road to a 
spandy new bungalow built on a corner of the farm! About an 
acre of land is fenced off with the house, as can be seen in an 
accompanying picture, and Mr. Conrad has his own garden 
and 100 laying chickens. He helps his son milk eight cows, 
and in the summer does what he feels like in the fields. 

“I’m working for my son, now, instead of the other way 
around as it used to be,” he told the AMERICAN LUMBERMAN 
rambler as we talked recently in his comfortable living room. 
“When I feel like helping him I am here where I can, and, when 
I don’t want to, I don’t have to. It’s fine!” 


MODERN HOME COST $3,200 


The Conrad home has a full basement, five rooms and a bath. 
It is completely modern, and cost $3,200. All of the building 
materials were purchased from the Hamilton Lumber Co., and 
a contractor recommended by that firm was hired to do the 
building. It is architecturally attractive, which is too seldom the 
case in less expensive residences. The house now occupied by 
the son has running water and electricity. It was erected in 
1908, and is in good condition. 


The elder Mr. Conrad hasn’t made the mistake of moving to 
town and away from his lifelong rural friends when he felt the 
years gaining ground. He said that he knew he couldn’t have 
been happy in any environment other than he had always been 


This beautiful home of Mr. and Mrs. O. R. Reed, who have a 
dairy farm south of Stratford, is not disrupted by a hired man 


used to so he and his wife decided to build a handy little house 
right on the home acres. John Conrad will never fret himself 
away in a knot of village street corner philosophers for lack of 
anything better to do. He is still on his farm in the midst of 
action, busy with his hens and garden, and thoroughly happy. 





On a side road near Piqua, Ohio, is the T. C. Brown farm which has as its tenants the father-and-son combine of Dan and Ralph 
Favorite. The home of Miss Susan Brown, owner, sets well back from the road, with its octagonal barn forward and to its right. 
Young Mr. and Mrs. Ralph Favorite occupy the tenant house shown 
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Henry Muskopf had the frame residence on the left built for himself and two sisters when he retired from active farming, and 


turned the running of the place over to a tenant who occupies the rambling former Muskopf home. The new house is completely 
modern, and has the above barn, a garage, and poultry house in the layout 





Down the road a mile or so from the Conrad farm is the Joe 
Huber place, where the housing arrangement is reversed from 
the one just discussed. The parents continued to live in their 
home after the marriage of their son, who works on the farm, 
and erected the small, modern dwelling shown on these pages. 
There are no barns or other buildings on the site of the son’s 
home, which is a few hundred yards from the homestead of his 
parents but still on the farm. General farming is carried on by 
the father-and-son partnership, and the work progresses much 
more smoothly than would be possible if the son lived in town 
and had to drive back and forth to the farm. 

The writer was told that Henry Muskopf, living a couple 
miles away, had built a new house and now had his tenant and 
family occupying the former Muskopf residence. Driving down 





ise 















The Reed farmstead includes this comfortable house for the ten- 
ant and his family, and is across the road from the owner's home 


the country side road to its end, the comfortable white frame 
home of Mr. Muskopf was found at the edge of a woods of 
second-growth trees. It was noticed at once that he had not 
stopped with constructing a fine house, garage and chicken 
coop, but had also put up a new barn. 


RETIRED FROM ACTIVITY IN 1935 


Mr. Muskopf retired from active tilling of his 160-acre farm 
three years ago, and hired Arthur Decker as a tenant on a fifty- 
fifty share basis. He, then, went ahead and erected a six-room, 
modern home for himself and two sisters. The Decker family 
lives in the old house. 

“Tt is a practical arrangement,” said Mr. Muskopf in refer- 
ence to having a married man as a full time tenant on the farm. 
“We get along fine together. Corn, wheat and hay are grown 
principally, and about ten cows are kept down at the other barn. 
I grow our needs up here, raise a few pigs, and keep poultry for 


eggs and meat. I don’t feel out of the farming picture with 
things this way.” 

One of the advantages repeatedly pointed out by the Amer- 
ICAN LUMBERMAN of having a tenant house on a farm which 
needs an extra man all the time is the way it corrects the prob- 
lem of transient labor that confronts a farmer who is dependent 
upon day or season laborers. It is contended that it is ineffi- 
cient to have to break in new workers frequently, and that un- 
settled farm help has little or no personal interest in his em- 
ployer’s successful operation. 


HAS HAD SAME TENANT 18 YEARS 


On his trip through Ohio this month, the writer stopped to 
see Homer Pidgeon who lives about three miles outside Wil- 
mington. Mr. Pidgeon’s experience with tenant help bears out 
the point made in the foregoing paragraph. He has had the 
same man on the place for the past eighteen years! The two 
men work 258 acres, and specialize-in raising hogs. A few 
sheep are fed, too, but Mr. Pidgeon went into hog raising on an 
extensive scale several years ago. 

Last Memorial Day, the tenant house on the Pidgeon place 
burned, and a new one costing $2,500 was built. It has five 
rooms and a full basement. The tenant and his family receive 
free rent, have their garden and chickens, and $10.50 weekly. 
He is satisfied with the arrangement as is testified to by his 
long period of service. 

Mrs. Pidgeon has raised a family of five children without 
having her numerous duties increased by feeding and rooming 
a hired man. She doesn’t think a farm housewife ought to be 
expected to make a home for her husband’s helper, and warmly 
approves this publication’s drive to get more tenant houses on 
American farmsteads. 


REMODELS HOUSE FOR PARTNER-SON 


Edward Pfeifer, Route I, Bucyrus, is looking ahead to 
eventual retirement from strenuous working of his 297-acre 
dairy farm. He has two tenant houses on the place, but until 
recently one was rented to an outsider. The other has been 
occupied by a tenant family for fifteen years. At the time of 
the call Mr. Pfeifer was helping tradesmen put the finishing 
touches of modernization on the interior of the residence that 
was previously rented. His twenty-two-year-old son and farm- 
ing partner, Charles, will take his bride into the fine newly 
improved home next month. When Charles is a little older and 
ready to take over the full management of the farm, Mr. Pfeifer 
plans to “let down” and exchange houses with him. The ex- 
terior of the remodeled dwelling is of Johns-Manville sidewall 
shingles. 

GOOD TREATMENT—MORE WORK 

Mr. Pfeifer is a strong advocate of second houses on farms 

needing outside steady help. Further, he is a firm believer in 











The bungalow shown here is occupied by 

A. Huber, son of the farm owner who 

lives in the larger house. The smaller 

dwelling was built when the son married 
some time ago 


having those houses good places in which 
a tenant can rear his family. “He will 
respect you more and you get more work 
out of him, if you treat him right,” sagely 
remarked the farmer on this point. 
There is little doubt but that the em- 
ployees on this farm are treated well. 
The extra man has no rent to pay, re- 
ceives milk for his family, half of the 
eggs, meat from the butcherings, has a 
garden, and is paid $500 annually. Mr. 
Pfeifer plans to modernize the tenant’s 
house within the near future. It is 
quickly understood why this farmer gets 
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good results from his help, and why men 
leave him only when they buy their own 
farms. 


"CUTS A FARM WIFE'S WORK IN 
HALF" 


“Our tenant house cuts my work in 
half,” said Mrs. O. R. Reed who lives 
with her husband on their 286-acre dairy 
farm south of Stratford. “We certainly 
are glad that we don’t have to board-and- 
room a hired man, and upset our family 
life. I know how much my house work 
is lessened because I have lived under 
both systems.” 

Mr. and Mrs. Reed live in a large, 
classical house across the road from their 
barns and sheds. The tenant house is 
also on the opposite side of the road and 
at the upper edge of the farm. The Reeds 
have been on the place nineteen years, 
and have had a tenant house most of that 
time. Their tenants have been with 
them an average of three years. The 
compensation arrangement includes a 
weekly wage, free rent, feed for thirty 
hens, wood, milk, and a garden. Mr. 
Reed’s helper has two growing sons, who 
do lighter work on the place. One was 
helping with the evening milking when 
the writer was at the farm. There are 
fifty head of cattle on the farm, and many 
sheep. Mr. Reed’s Jersey cows are con- 
sistent winners at the annual State fairs. 

One Reed boy is a graduate veteri- 
narian of Ohio State University, and has 
been practicing for two years. The 
younger son is in his first year at the 
same school. 


TENANT ABLE TO SAVE MONEY 


A slightly different arrangement was 
uncovered at the T. C. Brown farm on 
Route 3, Piqua, which is owned by Miss 
Susan Brown. There are two tenant 
houses on the place; one is occupied by 
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Mr. and Mrs. Homer Pidgeon are shown 
on the steps of their homey residence, 
while below is the five-room house they 
erected last summer for the tenant and his 
family at a cost of $2,500 


Dan Favorite who operates the 234 acres 
on a 50-50 share basis with Miss Brown, 
and the second dwelling is the home of 
his son and daughter-in-law, Mr. and 
Mrs. Ralph Favorite. The son is hired 
by his father as a partner in running the 
grain farm, and gets $25 a month plus 
the usual concessions to a tenant. The 
two families took over the Brown farm 
four years ago. 

“That doesn’t sound like much money,” 
young Mrs. Favorite told the AMERICAN 
LUMBERMAN representative, “but we 
have to spend very little, and manage to 
save some of it. We can buy our gro- 
ceries with what we receive for our 
cream, and I cleared $70 last year from 
my chickens. I’m taking extra good care 





Edward Pfeifer and his son, Charles, are 

shown on the farm which they operate. At 

the lower left is the tenant house which 

Mr. Pfeifer was having remodeled for occu- 

pancy by Charles and his bride-to-be. Be- 

side it is the comfortable homestead of the 
senior Pfeifers 





- of my 200 hens this year in hopes that 


they will net me even more. We're satis- 
fied and think we are pretty fortunate.” 

And one had only to look at young 
Mrs. Favorite to see happiness and con- 
tentment. It was brought clearly home to 
this writer that tenant houses are not 
only good for farmers but, likewise, good 
for tenants |! 
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Contest Winner 
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Uses Knotty Pine Walls in 
Basement Modernization 


Henry F. Thiele, 5405 Kammerling Ave., 
Chicago, was one of 200 home owners who 
entered the modernized basement contest con- 
ducted by the Chicago Coal Merchants Asso- 
ciation in the metropolitan area. The Thiele 
basement, typically useless except for the loca- 
tion of a heating plant and as storage space, 
was so expertly transformed that the judges, 
comprising a decorator, real estate agent, col- 
lege professor and an architect, had little trouble 
in reaching a decision to award Mr. Thiele the 
first prize of $1,000. The check was tendered 
at a luncheon March 3 at the Thiele home. 

Twenty-six other prizes totaling $2,500, in- 


A happy moment for Henry F. Thiele (right) and 

his daughter, Bernice, as the latter accepts for the 

family the $1,000 first prize check in the Chicago 

Coal Merchants Association's $2,500 basement 

modernization contest. Presenting the check is 

Ernest A. Lindquist, chairman of the contest com- 
mittee 





Mrs. Thiele in their spacious, modernized base- 
ment, was attended by several of the prize 
winners and members of the sponsoring group, 
including Ernest A. Lindquist, chairman of the 
contest committee, who awarded the prizes. 








cluding awards of $500, $250, $100 and three 
$50 prizes were given to less successful con- 
testants. 

An AMERICAN LUMBERMAN representative, 
calling at the Thiele home, found that the re- 
modeled basement effectively combined inge- 
nuity and practicability. It was outstanding on 
the major points considered in the contest— 
livability, extent of usefulness for the whole 
family and assimilation of modern ideas on 
basement arrangement. Like other basements 
entered, it met the requirement which called 
for the use of coal or coke as a regular fuel. 


Adds Two Useful Rooms 


The downstairs area of the Thiele home has 
now added two rooms to the house—a library 
and a card room. The walls are of knotty 
pine, with an arched entrance leading from one 
room to the other. Modernistic lighting and 
furniture, judicious use of drapes and a‘ pol- 
ished floor all lend to the rooms’ attractive- 
ness. Among the extra conveniences are a 
shower bath compartment and a coal heating 
plant employing a bin-fed stoker. 

The Thiele’s luncheon March 3, served by 





Finished in stained plywood, this modernized base- 

ment cost the owner approximately $500, the 

amount of the award which he won for second 

place in the contest. It is truly an unusual recrea- 
tion room 





21 





Mr. Thiele conducted his guests on a “tour” 
of the basement and explained the phases of 
its planning and arrangement. Discussing the 
various features with the AMERICAN LUMBER- 
MAN representative, he said: 


Tribute to Lumber Dealer 


First of all, I must pay tribute to the 
lumber dealer from whom I purchased the 
lumber, lath, plaster, paint, etc. His sugges- 
tions were very helpful—and needed, inas- 
much as our family did all the moderniza- 
tion work with the exception of the plaster- 
ing and some incidental “outside” labor 
which cost us but $32. Our lumber and mate- 





The library and card room, basement moderniza- 
tion award No. | in the Chicago Coal Merchants 
Association contest, which featured livability, use- 
fulness and utilization of modern arrangement ideas 





rial bill was $167 and the additional furni- 
ture cost $141. 

We had realized the necessity of study and 
recreation rooms before the contest was 
called to our attention and it so happened 
that in six months’ spare time we were able 
to complete our work in time to enter. Mrs. 
Thiele and I haven’t minded missing Satur- 
day night affairs in order to meet the cost 
and in addition to the added rooms, we have 
a place for our children to spend their eve- 
nings in a sane, recreational atmosphere— 
dancing in the large, “work room,” which as 
you see can be shut off from the library and 
card room; using the shooting gallery, ten- 


(Continued on page 66) 
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Noted on the Wing in Sunny South 


Editor Records Observations on Various Developments, Industrial, 
Economic and Social, That Contribute to Prosperity of Southland 


Once more on the wing, the wander- 
ing editor for the past two weeks has been 
touring in Tennessee and Mississippi and 
at the end of the fortnight finds himself 
once more in the delightful old city of 
New Orleans, a visit to which in the early 
spring season has become a_ veritable 
habit with thousands of people from all 
over the United States. Having enjoyed 
its annual Mardi Gras celebration with 
an overflow influx of visitors, the city 
has entered upon the Lenten season with 
no apparent decrease in the number of 
people who have flocked here for a great 
Spring Fiesta and what is said to be the 
most magnificent flower show ever staged 
in the United States. As a result of this 
great celebration and the numerous con- 
ventions that are booked for this season, 
the casual traveler may find difficulty, as 
this editor did, in securing hotel accom- 
modations unless precaution is taken to 
make reservations in advance. 

Before these lines are in print New 
Orleans once more will have entertained 
the annual convention of the Southern 
Pine Association, with lumbermen pres- 
ent not alone from the South, but from 
every section of the country. Last week 
hardwood lumbermen of the South con- 
gregated in Memphis, Tenn., to discuss 
the important problems that confront that 
industry, this being the annual meeting 
of Southern Hardwood Producers (Inc.) 

The hardwood industry has been ex- 
periencing for the past few months a ser- 
ious lack of demand, greatly in contrast 
with the experience of the same period 
in 1937, when buyers were “falling all 
over each other” to make purchases at 
rapidly ascending prices. The hardwood 
branch is affected by conditions in other 
major industries much more sharply than 
is the softwood branch of the industry. 
When war clouds hover over Europe; 
when furniture factories find it necessary 
to curtail production ; when box factories 
find the going rather heavy; when the 
railroads are unable to make their usual 
purchases; when the flooring manufac- 
turers find the building trades not taking 
their usual quota of flooring; in other 
words, when industrial business gets into 
the doldrums, hardwood producers feel 
the effect quickly. 


SOUTHERN HARDWOOD MEN KEEP 
CHINS UP, LOOK FOR IMPROVEMENT 


All of these conditions having been in 
evidence, Southern hardwood producers 
assembled in Memphis feeling that they 
had had more than their share of grief. 
Typical of lumbermen, though, they had 
not lost their courage and; feeling that 


the worst probably was over and that the 
future held in store better things, they 
made plans for more aggressive promo- 
tion of their product, by contact and 
comparison of experiences supplied them- 
selves with a fresh stock of optimism and 
returned to their homes feeling that it is 
a pretty good old business world we live 
in, after all. Hardwood lumbermen are 
beginning to realize more than ever that 
their business is rather closely connected 
with home building, too, and they are re- 
ceiving much encouragement over the 
outlook for a real revival of home build- 
ing throughout the country this year. 
The growing interest in the use of “char- 
acter marked” hardwood paneling, (John 
McClure will probably be awarded a spe- 
cial crown for his coining of that phrase), 
the increasing use of hardwood trim, and 
the almost universal use of hardwood 
flooring, even in low cost homes, are tying 
the hardwood industry rather closely to 
the distributors of material for the build- 
ing of homes and more and more of these 
producers are finding it desirable to make 
contact with retail lumber and building 
material dealers and to look to them for a 
market that is becoming of greater im- 
portance all the time. 


"“PLANT-TO-PROSPER" CAMPAIGN TO 
HELP FARMERS TO BETTER LIVING 


As one motors through the country, he 
naturally becomes interested in the things 
that are being done to increase business, 
to improve living conditions, to diversify 
the interests of the people and make 
States and communities better places in 
which to live. In this connection, it is 
the firm belief of this editor that that 
great daily newspaper, the Memphis 
Commercial-Appeal, is doing more to 
help the farmers in the States in which it 
most largely circulates, to make them 
more independent, to raise their standard 
of living and to improve their general 
welfare than all the often misguided ef- 
forts and wasteful expenditures of the 
Federal Government. In its “Plant-to- 
Prosper” campaign this great newspaper 
is doing a real job in inducing farmers to 
become independently self-supporting by 
growing their food and feedstuffs, by di- 
versifying their crops and by making 
farming more interesting to the young 
people. As a result of this work that has 
been carried on for several years by the 
Commercial-Appeal, farmers in Tennes- 
see, Arkansas, Missouri and Mississippi 
are getting away from the old one-crop 
plan of just raising cotton and then hav- 
ing to buy all their food and feedstuffs. 


And as this “plant-to-prosper” idea grows 
and spreads, it brings with it a desire for 
better homes and the making of better 
citizens, something that is of very real in- 
terest to the lumber industry. 


TOBACCO AND STRAWBERRIES ARE 
IMPORTANT MONEY CROPS 


When the average person thinks of to- 
bacco growing he thinks of Kentucky or 
the Carolinas, and when he considers 
strawberries he is apt to think of South- 
ern Louisiana, but the fact is that these 
are important products of other States as 
well and not the least among these is 
Tennessee. For example, a recent report 
from Clarksville, Tenn., records the fact 
that although tobacco receipts this season 
have already amounted to two and a half 
million dollars there still remain unsold 
of the 1937 crop two and a half million 
pounds. It is estimated that the mar- 
ket will close early after having sold a 
crop of 25,000,000 pounds of tobacco, 
which to date has brought an average of 
$11.14 a 100 pounds. 


At Humboldt, Tenn., plans are getting 
well underway for the West Tennessee 
Strawberry Festival, an annual event that 
follows the marketing of the strawberry 
crop in that section. The Festival will 
occur-on May 4, 5 and 6, and various 
communities are busy with plans for the 
floats that are to feature a parade on the 
final day and friendly competition has be- 
gun for the naming of a strawberry queen 
and her court. These events not only 
serve to concentrate attention on the 
products of the communities, but they 
help to establish a friendly feeling among 
communities and have a decided influence 
toward the making of better homes and 
better citizens. 


BOYS AND GIRLS OF STATE MERIT, 
AND RECEIVE ATTENTION, TOO 


In Memphis the agricultural commit- 
tee of the Kiwanis Club has announced 
that it will award three trips, $80 in cash, 
and honor the outstanding farm boys of 
Shelby County, Tennessee, at a dinner 
this year. A trip to the 4-H Club en- 
campment in Knoxville will be awarded 
to the boy and the girl in the county who 
do most to make his or her farm home 
successful. A trip to Chicago will be 
awarded to the outstanding 4-H Club boy 
and cash prizes will be awarded to boys 
making the best records in cotton, corn, 
pig and poultry projects. Boys making 
the best records will be guests of the Ki- 
wanis Club at a dinner in the Fall. What 
a pity some enterprising lumberman or 
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When Springtime Comes, There’s Work to Be Done! 


Does the lumberman, like the house- 
wife, periodically get so tired of his house 
(office-store) that he longs to do some- 
thing about it? If he doesn’t, then, this 
accounts for the dust on those items of 
household equipment recently stocked by 
him! 

But let’s play-like, as the children say, 
and find out what is wrorig. We all know 
that the front door should be inviting. As 
this is the entrance, we will begin by 
coming up to your front door. You will 
please excuse the suggestions made in the 
following paragraphs, for you see, I may 
be one of your customers, a woman! And 
these are some of the things I’d like to 
see attended to. 

Is the glass in the door clean? Or is 
there so much grime on the plate glass 
that it becomes obscure? While we are 
at the front door lets look at the spring 
which closes it. Remember your women 
customers can not exert the strong pres- 
sure that your robust carpenters can. Do 
something about that spring which re- 
quires all the might and main of a husky 
man to operate. 

Lumber companies far and wide have 
put in items to attract the woman buyer, 
but they have only gone part way, as was 
expected. Our great-grandfathers, grand- 
fathers and even our fathers conducted 
their lumber “yards” in the spirit of 
“come and get it.” And now that the 
sons would change some of that ; now that 
they would do something about it, they 


[By Marcaret Tipton WHEATLY } 


have no background, no tradition of mer- 
chandising, except that of the sharp pencil. 

We have come to expect courtesy where 
we spend our dollars. But that is one 
item not carried by some dealers. It is 
not inventoried along with the 2 x 4s and 
the kegs of nails. For instance, no one of- 
fers to carry packages to the car, although 
purchases at the lumber yard are often 
much heavier than those made elsewhere. 

Why not do something about small 
package delivery service? Have a morn- 
ing and afternoon delivery in the different 
neighborhoods, as your grocer and de- 
partment stores do. This would largely 
lift the curse of cartage on small pur- 
chases, and incidentally, should increase 
your cash sales tremendously. One will 
no doubt be surprised to find, especially 
if good business is being done, that a truck 
is often in a given neighborhood anyway, 
and can make special parcel deliveries, 
too. If we are going to make a success of 
our allied lines then, we must put our- 
selves out to merchandise them. Lumber- 
men can do something about the seasonal 
slump if they will go in for merchandis- 
ing, selling small amounts of material. 
Remember, it takes only a few small sales 
to make a dollar of profit! 

Why not do something about the 
mystery of the grades of lumber, and the 
sizes of nails. Grades of lumber which 
mean less than nothing to the ordinary 





fun to compete. 





Timely Tip for Dealers 


Here’s a tip that certainly is timely—because it gives more than a hint 
as to how lumber dealers can brighten up their display windows, in tune 
with springtime, and thereby impart cheer to passersby. “This tip may 
or may not be timely, but anyway it clicked with us,” writes the Herrick 
Lumber Co. (Inc.), Rochester, N. Y., which sent it in, and proceeds: 
“Nothing we ever put in our office window has attracted so much attention 
and comment as a new plant, Kalanachol, in full crimson bloom, in a yellow 
pot, trimmed with a two-tone ribbon bow. Women have stopped to look 
and commented, ‘Isn’t that a handsome plant?’ Motorists and bus passen- 
gers passing by strained their necks to look. One man stopped in to in- 
quire the name of the plant. To many inquiring, we told them we put it 
there to cheer people. (P. S.: If we win the $2, that pays for the plant!”) 
Frankly, the Timely Tip editor is not familiar with this new plant, 
Kalanachol; but probably your local florist, or gardener, can furnish it or 
supply information. By the way, have you sent in a Tip yet? 
one received each month a prize of $2 is awarded. Besides, it’s lots of 
Let’s hear from you. 


For best 








person could be clearly demonstrated by 
a few boards, made into panels, in the 
store-office, thus saving the customer’s 
time, as well as that of the clerk and the 
yard man. The price per square foot, or 
in the case of narrower boards, per run- 
ning foot, and the use to which these 
grades of lumber can be economically 
and satisfactorily put, should be stated. 
This would do much to eliminate the un- 
certainty of customers buying lumber for 
particular purposes. It is time we did 
something about an educational campaign 
to acquaint users of boards with the facts 
about this fascinating business. The but- 
cher does not keep secret the grades of 
meat, nor the names of the differenent 
cuts and their best uses. 





Lumber Shed Demonstrates Im- 
proved Timber Construction 


A 60-foot span arched timber con- 
nector truss designed by the Timber En- 
gineering Co. of California, for a lumber 
shed of Potlatch Yards (Inc.), Spokane, 
Wash., recently put in place at Pullman, 
Wash., is one of the latest examples of 
improved timber construction. 

For this shed a bowstring truss was 
selected in preference to a 7-course lami- 
nated nailed wooden truss. The truss 
has but two courses of chord members, 
a total of 22 pieces of timber, and but 
one course of web members with a total 
of nine pieces of timber. Web members 
are 3x6-inch, and chord members 3x10- 
inch. The laminated truss contained 
about 500 feet more material than the 
bowstring. The laminated truss consisted 
of four courses of chord members, a to- 
tal of 40 pieces of timber, and three 
courses of web members with a total of 
90 pieces of timber. The web members 
were 1x6-inch and chord members 1x12- 
inch, There were fewer pieces of lumber 
to fabricate in the Teco truss, and the 
footage was low, especially for the span 
and loading. 

That Teco trusses will gain in wide 
popularity with architects may be seen 
from the statement of A. Woodroofe, ar- 
chitect of Potlatch Yards, who said: 
“This is my first experience with Teco 
rings, in spite of the fact that I have been 
an architect for forty years, and I wish 
to say that any future truss designs that 
leave my drawing board will certainly 
use Teco connectors.” 

The Timber Engineering Co. of Wash- 
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ington, D. C.; Western Timber Struc- 
tures, Seattle, and Timber Engineering 
Co. of California, San Francisco, have 
typical roof truss designs available to 
lumbermen upon request. 





Up to Lumber Dealer to De- 
velop Business Under NHA 


La Crosse, Wis., March 21.—Forty- 
three retail lumber dealers and bankers 
attended the March meeting of the Mid- 
Western Wisconsin Lumbermens Club at 
Hotel LaCrosse and heard a review of 
both Title I and Title II of the National 
Housing Act by H. P. McDermott, as- 
sociate director for Wisconsin. He also 
outlined the functions and obligations of 
the retail lumber dealer and the banker. 

Of the total attendance, 14 were bank- 
ers and building and loan officials, invited 
guests of the Club, who joined in a round- 
table discussion with lumber dealers. 

Mr. McDermott stressed the fact that 
it was up to the lumber dealer to develop 
this business, and not expect the banker 
to do it for him. Many dealers and bank- 
ers have been lukewarm to FHA in the 
past, and the result in most cases was 
“George didn’t do it.” 





Dealer Finds Calf Show Good 
Approach to Boys and Parents 


Perhaps some dealer may gain a help- 
ful idea from a brief description of the 
calf show, and display of manual training 
work etc., recently staged by the Higgin- 
botham-Bartlett Co., building material 
dealer, at Breckenridge, Tex., in co-oper- 
ation with the Chamber of Commerce. 

The showing of calves, which numbered 
about fourteen, raised and fed by high 
school students, was sponsored by the 
FFA (abbreviation for Future Farmers 
of America). The Breckenridge Cham- 
ber of Commerce offered some prizes for 
the best calves—the champion to be ex- 
hibited later at the Fort Worth stock 
show. 

In response to a request for further de- 
tails W. W. Wilson, manager of the Hig- 
ginbotham-Bartlett Co. at Breckenridge, 
writes the AMERICAN LUMBERMAN: 

“The calf show was held in the back 
part of our yard, where we have a large 
vacant space, and the manual training-and 
steel exhibits were shown in the front 
part of our office. This FFA calf show 
has been held here several times during 
the past few years, and by it we have 
made many friends among the boys as 
well as among their parents and friends. 
Several hundred people are attracted to 
the yard to see the livestock and other 
displays, and naturally they incidentally 
notice the materials and products that 
we have for sale. We have co-operated 
with the Chamber of Commerce in other 
shows of this kind as well as in this par- 
ticular one.” 


Amemecan fiumberman 


Firm Attractively Advertises at 
Point of Sale 


Here is the way San Pedro Lumber 
Co. at Compton, Calif., makes an effec- 
tive display source out of its office 
entrance. When the structure was re- 
modeled a simple detail was worked out 
above the doorway. This design was 
then brought down to the top of panels 
which hang at either side of the entrance. 
A list of merchandise for sale is lettered 
on these panels—lumber items on one 
side and hardware on the other. The 
contrast between the white building and 
the dark door-signs in natural wood fin- 





Panels advertising items handled blend 
harmoniously with entrance design 


ish is most effective. The entire effect 
is one of classic simplicity and dignity, 
adding materially to the appearance of 
the building. The photograph illustrates 
the balance this entrance has achieved by 
the simple process of design utilization. 





Minneapolis Home Show Rolls 
Up Record Attendance 


MINNEAPOLIS, Minn., March 21.— 
That building material manufacturers of 
the country are optimistic about North- 
west building prospects was indicated by 
more than a score of national exhibits 
on display at the Builders Show, Home 
Beautiful exposition and Flower Show 
which closed March 19 at the Minne- 
apolis auditorium. . 

The number of national exhibits this 
year was the greatest in the history of 
the Show, as was the total number of 
exhibits. The attendance record passed 
the 75,000 mark, an increase of about 20 
percent over last year. 

A $5,000 Colonial type bungalow, built 
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in the auditorium for the show, was one 
of the chief features of interest. Some 
of the rooms were completely finished, 
while others were skeletonized to permit 
visitors to see methods of construction 
and wiring. 

Among the exhibitors were: 


E. E, Bach Millwork Co.; Berglund Lumber 
Co., Canton Lumber Sales Co., Carr-Cullen Co., 
Crane Co., Curtis, Co., Drake Marble Co., Fed- 
eral Housing Administration; Ford-McNutt 
Glass Co., Forman, Ford & Co., Grazzini Bros., 
Hoff Marble & Tile Co., Insulite Co., Kelley- 
How-Thompson Co., Kol-Master Corp., Mar- 
shall-Wells Co., B. F. Nelson Mfg. Co., 
Northwestern Marble & Tile Co., Osborne & 
Clarke Lumber Co., Overhead Door Co. of 
Minnesota, Pittsburgh Coal Co., Rolscreen Co., 
A. J. Spanjers & Co., Superior Brick Co., 
Thompson Lumber Co., Twin City Tile & 
Marble Co., U. S. Rubber Products, Weyer- 
haeuser Sales Co. 





Explains Application of Rail 


Rate Increases 


MINNEAPOLIS, MINN., March 21—R. 
C. Volkert, traffic manager Northwestern 
Lumbermen’s Association, has issued two 
bulletins as to the decision of the Inter- 
state Commerce Commission, giving such 
information as is warranted at this time. 
On lumber, shingles, lath and articles 
taking lumber rates, he says, an increase 
of 5 percent over present rates may be 
made. Bituminous and lignite coal rates 
are not subject to any increase; anthra- 
cite coal rates may be increased 10 cents 
a ton. Switching charges may be in- 
creased approximately 10 percent. Where 
the present lumber rate is, say, 60 cents 
per 100 pounds it is expected that the 
new rate will be exactly 63 cents, reflect- 
ing an increase of 5 percent. However, 
where the present lumber rate is 54 cents, 
it is not known what the increase will be 
down to the fraction of a cent. The in- 
crease on a 54-cent lumber rate will, prob- 
ably, be 214 cents, or may, eventually, be 
3 cents. 

General increases previously made in 
rates on iron and steel and cement under 
the Ex Parte 115 proceeding must be con- 
sidered part of the 10 percent increases 
now authorized, this increase of 10 per- 
cent being figured against the old rates in 
effect Nov. 1. Similarly, on roofing and 
other so-called “unheard” commodities, 
the increases which became effective Dec. 
20 on interstate traffic must be consid- 
ered part of the further increases now au- 
thorized. On most building materials, 
other than lumber, the authorized increase 
is 10 percent. 

The general increases are being- made 
effective March 28, and all shipments on 
which the railroads accept a bill-of-lading 
before midnight March 27 will move 
under present rates. The railroads were 
able to make the increases effective on the 
above date by having one agent publish 
a master tariff for the account of prac- 
tically every railroad in the United States. 

The railroads have filed applications 
with various State Commissions for au- 
thority to make the same increases on 
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intrastate traffic. As far as is known, 
none of the State commissions has au- 
thorized increases, and it is expected that 
a least some of them will hold public 
hearings. 

These increases in rates by rail are ex- 
pected to result in some corresponding 
increases in truck rates. Some of the 
truckers have already announced that as 
soon as railroad tariffs are published nam- 
ing the increases, the truckers will publish 
tariffs providing for corresponding in- 
creases. 


Wallpaper 


FatrFIELD, Iowa, March 21.—Perhaps you 
will never have occasion to visit, on business or 
pleasure, this little city of about seven thousand 
inhabitants, in the southeastern part of the 
State. If perchance, your itinerary should lead 
you to this vicinity, and you figure on passing 
through at the fastest speed the law will allow 
—well, don’t! There is something up and com- 
ing about this town and its citizens that rivals 
many a much larger city. And if you should 
spend the night there, you will not be disap- 
pointed. There are two good hotels. 

However it is not the writer’s purpose to 
extol Fairfield, but rather to tell of an inter- 
esting visit he made, while there, to an enter- 
prising lumber yard. 

He had a call to make on a manufacturing 
concern on the edge of the town. It was a 
bright, sunny, morning—one of the kind when 
walking is a pleasure, besides giving you the 
satisfied feeling of having saved the quarter 
you would ordinarily pay to the taxi driver. So 
“we” decided to walk. We passed through the 
public square to the southwest corner, then 
down a block to the west, and there, just one 
block from the heart of the town was a lumber 
yard. A sign on the building told us that it 
was the Fairfield Lumber Co. There was an 
attractive display in the window, but its nature 
did not register until we were a few steps past 
the building. Then something clicked in our 
brain: “What was that display—that window? 
Wasn't it wall paper?” 

We retraced our steps; sure enough it was 
a tastefully decorated arrangement of several 
rolls of attractively patterned wall paper draped 
over easels or backboards so that two or three 
feet of the patterns were displayed. We started 
to enter and ask some questions, but were de- 
terred by the fact that several customers seemed 
to be engaging the attention of the men waiting 
on the trade. There was a woman too, occupy- 
ing an armchair and looking at wall paper 
samples, before a display rack about twenty 
feet in:length. So, we decided to make our 
scheduled call first and come back to this 
interesting yard later in the day. Which 
we did. 

When we entered the store about an hour 
later, we found that there still were customers 
around. One man was taking delivery on ten 
gallons of paint, another was buying some two- 
by-ten planks. Three or four other customers 
were attended to before we could introduce 
ourselves to M. J. Johnson, vice president of 
the company. 

We came at once to the point in which we 
were interested—wall paper. “Yes,” said Mr. 
Johnson in answer to our question, “we have 
handled wall paper for several seasons. We 
find it a paying item, as there is a good markup 
on it. Besides, as we have rather a complete 
paint stock we find that it fits in well with this 
business and believe that it is an item that 
should be found in a lumber yard. It rounds 
out our stock. 

“At the height of the seasons, both spring and 
fall we carry a stock of $650 to $700 
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Publishes Supplement to Wood 
Structural Design Data 


Wasuincron, D. C., March 21.—The Na- 
tional Lumber Manufacturers’ Association has 
just published Supplement No. 5 of the Wood 
Structural Design Data Series on ‘Wood 
Trusses—-Stress Coefficients, Length Coefficients 
and Angles.” Consisting of 48 pages, this pam- 
phlet is ingeniously arranged to assist the 
designer, architect and engineer in determining 
with a minimum of effort the stresses, lengths 
and angles of slope of members of nine com- 
mon types of pitched and flat trusses. For 
each type of truss the values have been com- 


Helps Roun 


(cost). Aside from doing a good business di- 
rect to the consuming trade we have been suc- 
cessful in selling the two decorating contractors 
in town. Of course we are not as favorably 
located for wall paper as we would be if we 
were in the business district, but we are only 
a block off the square and our window dis- 
play is seen by practically every one in town 
at some time or other. People pass our yard 
to go to the high school and college which are 
located just a little ways above us. 

“We handle a line from an eastern manu- 
facturer who maintains a distributor in Des 
Moines, therefore we are enabled to get quick 
deliveries and have sample books from this dis- 








LAST CALL! 


Contest Closes April 1 


A Prize Contest Open to Every Lumber 
and Building Material Retailer—Fifteen 
Cash Prizes Are Offered 


For best letters, from retail lumber and 
building material dealers, telling of suc- 
cessful experience in extending credit to 
customers, avoiding bad risks, collecting 
overdue accounts, or any kindred topic, 
the AmeRIcAN LUMBERMAN will award 
fifteen cash prizes, as listed below: 


ee scgecawee $25.00 
Second Prize ......... ee 
iy ey rr woadiee - 10.00 
Fourth Prize .....eces icaees 7.50 


Se OEE: ocbccuenveiesscess. Se 
And ten additional prizes of $2.00 
each for the ten next best letters. 


Contest is open to principals and em- 
ployees (such as credit managers, book- 
keepers, collectors) of retail lumber 
firms—provided the employee was solely 
or chiefly responsible for. the origin, 
adoption or operation of the credit or 
collection plan which his letter describes. 


We want facts as to plans and methods 
that have brought you good results in 
handling your credits and collections. 


While letters should not run less than 
300 or more than 1,500 words (approxi- 
mately), merit alone (not brevity nor 
length) will decide. 


The editors of the AmericAN LUMBER- 
MAN shall be the sole judges. Contest 
closes April 1, 1938. 


Address all letters to: Contest Editor, 
AMERICAN LUMBERMAN, 431 South Dear- 
born Street, Chicago. 
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puted for seven common height-to-span ratios, 
and for four to twelve panels inclusive, with 
top or bottom chord vertical loading. General 
formulae are given for determining the values 
for other height-to-span ratios. The arrange- 
ment of the data shows conclusively the effects 
upon the stresses, lengths and angles of the 
truss members resulting from variations in the 
height-to-span ratio, lengths of span, top or 
bottom chord loading, types of web system and 
number of panels. This latest addition was 
prepared by F. J. Hanrahan and M. C. Ahern, 
of the National Lumber Manufacturers Asso- 
ciation staff. Copies are 15 cents each, and 
may be obtained on application to the associa- 
tion. Volume I, complete with five supple- 
ments, may be purchased for $1. 


Out Stock 


tributor from which to order should we not be 
able to satisfy a customer from our stock. In 
this way we are able to offer a selection of over 
five hundred patterns. 

“As a method of promoting this department, 
here is one stunt which we are planning for the 
near future. “We intend to put on a style show 
of interior decoration, primarily wall paper. 
Working through our local Woman’s Club we 
will hold this show in the dining room of one 
of our churches. Our manufacturer has as- 
ranged with the distributor in Des Moines to 
cooperate with us. This distributor, the Stand- 
ard Paint & Glass Co., will furnish, in addition 
to the wall paper, a showing of drapes and floor 
coverings to make the display complete and 
harmonious. Our arrangement with the Wo- 
man’s Club is that it furnish us with the 
church hall, for which it pays. We shall pay 
the Club ten cents each for all women at- 
tending. 

“With the Woman’s Club sponsoring the 
event we expect attendance by the better ele- 
ment of the town—the people with purchasing 
power. Holding this show at this season, we 
shall be right in time for spring cleaning, and 
expect to derive a nice business as a result. 

“What priced wall paper do we handle? We 
start at 744 cents a roll, and go from that up. 
Sometimes we put in leftover patterns at 5 
cents. There is about 100 percent markup from 
cost, on wall paper so we make a nice profit 
from this department. 

“We find that wall paper works in particu- 
larly well with our paint stock. The most 
profitable business in paints is done on interior 
goods, enamels, flat paints and varnishes. 
Women buy about 90 percent of paints of this 
type, so the two departments go well together. 
A woman may come into the store with the 
idea of buying some enamel or paint to refinish 
a table, chair or even to repaint the interior 
work of her home. It pays to spend a little 
time with such a customer, giving her sugges- 
tions and advice as to colors and their applica- 
tion. It is just a step from this small sale to 
interesting her in wall covering, with consequent 
larger purchase in the future. We are always 
glad to sell even a small can of enamel, be- 
cause it may be the forerunner of larger pur- 
chases. Behind our business is the policy of 
giving service. It is a great business getter. 
For example, that man who took out the ten 
gallons of paint while you were waiting to see 
me; well, he came in yesterday and wanted ten 
gallons of a particular color—bathroom blue— 
which is a shade not ordinarily carried in stock. 
We telephoned to our paint manufacturer’s 
warehouse in Chicago and at 7:30 this morning 
that paint was in the freight house in Fairfield. 
We could well afford to pay the telephone 
charges for a sale of ten gallons of paint, and 
don’t you think that this customer will appreci- 
ate the service given him?” 





As Poor RicHARD says, the second vice is 
Lying, the first is Running into Debt. 
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Exterior of building housing office, display 
room and small shop and storage room of 


R. G. Schreck Lumber Co. 


Busy Supplying 


Counter in the R. G. Schreck office which 


serves also as display shelving for casein 


paint 


Needs of Year-Round Vacationers 


The open-face counter shown in this 
photograph serves the double purpose of 
display shelving, and partition ‘behind 
which is the desk of R. G. Schreck of the 
lumber company bearing his name in East 
Tawas, Mich. The counter is located 
directly in front of the main entrance, and 
commands the first attention of an arriv- 
ing ‘buyer. Billing machines located on 
the counter indicate that all business is 
transacted from behind it. It is almost 
impossible for a customer at some time 
in his visit to the display room to avoid 
seeing the large and attractive stock of 
casein paint arranged on the counter 
shelves. On the wall at the right is a 
full stock of ready-mixed oil paint. The 
door to the left leads to the bookkeeper’s 
office, and in front at the left is a fireplace 
equipped for use. 

Walls in this new display room are 
natural finish, knotty pine, and most of 
the furniture is tubular steel of a type 





Nail bins and builders hardware display 
scientifically placed to catch customer's 
attention 


suggested by the chair in the foreground. 
In addition to complete supplies of lum- 
ber, cement, lime, plaster, paint, and fully 
equipped fireplaces, the company carries a 
wide assortment of nails and builders 
hardware. Along the wall at the right 
of the counter are nail bins, and full 
shelves of builders hardware, arranged to 
attract the attention of entering buyers. 
A view of the exterior of the building 
which houses the office and display room 
is shown here. The corner window and 
large new type sash give the structure a 
modernistic appearance. It is located on 
the principal highway leading north from 
Detroit, through Saginaw and Bay City, 
to the playground along the shore of Lake 
Huron. With the hundreds of buildings 
originally constructed as summer homes, 
now in use throughout the year as head- 
quarters for summer and winter sports 
and hunting and fishing parties, there is 
a heavy demand for building materials of 
all kinds, particularly lumber for remodel- 
ing and additions, and hardware, paint 
and heating equipment. With an excel- 
lent choice of location, complete, attract- 


ively displayed stocks, and an aggressive 
merchandising policy, predicated on sell- 
ing quality materials at fair prices, the 
Schreck company is doing an excellent 
business. . 

In the small shop at the left of the dis- 
play room, where wall board, plywood, 
moulding and roofing are stored, is an 
electrically-powered Master Woodworker. 
The machine is not available for use by 
retail customers or carpenters, but the 
yard man will cut lumber to any desired 
length or width, or will bevel, mitre, dado 
or bore it to suit the customer’s require- 
ments. 





Every lumber merchant has three meth- 
ods of developing business, (1) a high 
quality stock, (2) a medium quality, or 
(3) a low price. Which way are you 
heading? A price business is never profit- 
able, a mediocre business never comfort- 
able. Choose for yourself. 





Master Woodworker in small shop enables 
company to cut lumber to any specifica- 
tion of customer 
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WILBUR LUMBER CO. 


APPLICATION FOR CREDIT 


Name 
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2nd Mortgage 
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Short Form for Minor Risks 


Promptly at 9 a. m. on Saturday, 
March 12, the annual meeting of yard 
managers and salesmen of the Wilbur 
Lumber Co., of West Allis, Wis., was 
called to order by Hawley Wilbur. An 
AMERICAN LUMBERMAN representative, 
there at Mr. Hawley Wilbur’s invitation, 
glanced over the program, which was 
scheduled to close at 2 p. m. Sunday, and 
silently told himself that if that program 
was completed he might expect to leave 
on the following Wednesday. He reck- 
oned, however, without knowledge of one 
characteristic of Mr. Wilbur’s that he 
had yet to become acquainted with; 
namely, his ability to expedite an enor- 
mous amount of work in a manner that 
makes each second of each minute ac- 
count for something accomplished. 


A Lumber Fraternity That’s Swell 
and Friendly 


As each employee and each guest ar- 
rived, Mr. Wilbur had him assigned to 
a room in the wing of the hotel reserved 
by the company for the two days, Every- 
one was introduced, guests being told to 
consider themselves a part of the family, 
and Wisconsin lumbermen have an easy 
way of making you feel that you have 
known them all your life. There is an 
open friendliness which makes hospitality 
and Wisconsin synonymous. These Wil- 
burs—Ross, Ray and Hawley—are, to 
say the least, no exception. You enjoy 
yourself and learn so much with them 
and the members of their organization, 
along with George LaPointe, Don Mont- 
gomery, Otto Lieber, Jim Schafer and a 
half score of others thrown in that, as our 
representative said, “You forget that you 
are locked up inside while the first warm 
spring breezes are blowing outside, and 
consider that you are lucky to be meeting 
with the swellest fraternity there is.” 


Credit Extension Is First Subject of 
Discussion 

The purpose of the meeting was to dis- 
cuss management and sales policies and 
programs for the coming year, and the 
first order of business after the roll call, 
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REALM of the 
RETAILER 


which found everyone present, was credit 
extension. All of the forms used by the 
company in its credit work were distrib- 
uted and discussed. A short “Application 
for Credit” form, designed particularly for 
use at Lake resort yards, but applicable 
for use in all yards for determining credit 
to a consumer, was recommended for 
many minor risks. For more detailed in- 
formation, a long form for reference to 
the Milwaukee Association of Commerce 
Credit Bureau, was discussed, and spe- 
cific instructions were laid down for filling 
it out. 


Warned, Mortgages Take Precedence 
Over Liens 

“Our credit losses for last year,” said 
Hawley Wilbur, “were not bad. They 
amounted to four-tenths of one percent of 
gross sales. Four of our yards had no 
credit losses at all, and one large one lost 
only $73. I feel, though, that our average 


record for all yards can be improved by 
exercising a little more care; for instance, 
even as to old customers, taking a little 
more precaution in looking up the status 
of property. If it is mortgaged, don’t 
forget that the mortgage takes precedence 
over our lien rights. In extending credit 
for retail coal purchases, I think one ton 
on credit is enough. Make your customer 
pay for his first ton before you deliver a 
second. If he can’t pay for one ton in that 
time, there is little chance, except in un- 
usual cases, of his being able to pay for 
two.” 


Persuading Contractors to Sign 
Material Contract 

A material contract form for contrac- 
tors was gone over thoroughly, and the 
statement was made that many con- 
tractors do not want to sign the form, and 
that some managers do not want to ask 
contractors to sign it. The form is simply 





WILBUR LUMBER CO., 
West Allis, Wis, 


(hereinafter called the 
QUANTITY AND DESCRIPTION: 


thereof thereby affected. 


due. 


contract. 
CANCELLATION: 


to said cancellation. 


Pe 
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ee 


MATERIAL CONTRACT 


a a area ab hers untae sk eh. ie Soa iacriaen Weomnsse thie Sia aa hs ace 
WILBUR LUMBER COMPANY (hereinafter called the “Seller’) hereby agrees to 
Ge NE See eGevearercnees D Soe Gh CeCe 602 a ROOMS Y bled o obi alas cb WEE Eb ele Cheese he bese 
athe dt 6 lnm abanates tet alae nan kee ee . Sts scks omens: ‘cuesas ipopsees ess iene me 
materials of quantity and quality and at the prices and terms hereinafter set forth: 


PLACE OF DELIVERY (Description of property): 

NAME AND ADDRESS OF OWNER OF above described property: 

eS EE os. 0. << bios 46k 06 02506 6 666s e0e 05 65206 0N 6 4d O hee tetas ee meneeeeses 
All agreements, or unfulfilled portions thereof, are contingent upon strikes, 
lock-outs, accidents, fires, war, governmental action, embargoes, inability 
to obtain suppies or labor; and in the event that performance in whole or in 
part is prevented or hindered, or abnormally increased in cost by any of the 
causes named, or by any other cause whatsoever beyond our control, whether 
or not similar to any of the causes specifically enumerated, we shall have 
the right to cancel without any liability on our part contracts or portions 


If Purchaser fails to order shipment within the time agreed upon, Seller 
shall have the right to extend the time for delivery but shall not be obliged 


to do so. 
PRICE AND TERMS OF PAYMENT: 
The Purchaser agrees to pay the sum Of..........cccsccccccccces ornare Dollars, 
CDi cacwiksiasveddes ,» payable as follows: 
Net Cash on the 15th of the month for deliveries made the preceding month. 
. Ser ) on date of contract. i i=$($.......+... a Ae 
i ctGeede oes au ) on delivery of material. ($............ Dh MN enc ei weenie & eee 
EE ae D Qe o.082466 000 beieas ee Sar ee err ee ee 
If during the life of this contract, the financial responsibility of the Pur- 


chaser becomes impaired or unsatisfactory to the Seller, the Seller reserves 
the right to require the Purchaser to make payments in advance or to give 
satisfactory security or guarantee that invoices will be promptly paid when 
Failure on the part of the Purchaser to meet these requirements will 
warrant the Seller at its option to cancel the unperformed part of the 


If any of the above representation is untrue, or if any material 
is used for any purpose other than as above represented, then Seller may (at 
its option) cancel this contract or the undelivered portion thereof, and such 
cancellation shall not release Purchaser from any unpaid account, or from 
liability to pay to Seller, at the contract price, for all material delivered prior 


ASSIGNMENT OF CONTRACT: This contract shall not be assigned by the Pur- 
chaser, except upon written assent thereto by the Seller. 
Executed by -the parties hereto, this..............- 


order and accept 


Gay Of. .cicccsccccccee 19.0.5 


WILBUR LUMBER COMPANY 
(Seller) 














Form for Use by Individual Purchasers 
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YARD MERCHANDISING STUDIED AT 
COMPANY CONFERENCE 


Experienced Executives Explain Essentials of Good Management 

as to Yard Appearance, Displays, Planning New Buildings and 

Remodeling, Selling, Financing, Credit Extension and Collections 

-- Stress Time Organization and Correct Records -- Lumber, Insu- 
lation, Roofing, Paint and Fireplaces Discussed 


a contract agreement on prices and terms. 
It was suggested that where the contrac- 
tor did not want to sign, the manager sug- 
gest that the contractor write his own 
ticket, and state on it what he wanted the 
Wilbur Lumber Co. to do. This, it was 
said, makes the contractor realize that the 
contract works both ways. Another 
means of getting the contractor to sign 
was pointed out by one of the managers, 
who said that he is successful by showing 
the contractor how he can use the signed 
contract to get his money out of his cus- 
tomer, while passing the buck to the lum- 
ber company. 

No one, it was agreed, should subscribe 
to a collection agency. In general, such 
collection mediums are frowned on by the 
management. There are occasional ex- 
ceptions, but approval should be obtained 
from the main office before any such 
agreement is made. 

An envelope stuffer entitled “Terms of 
Sale” was recommended for wide use, 
partly to popularize installment buying of 
building and building improvements. As 
an indication of the popularity of install- 
ment buying in other fields, Dick Wilbur, 
son of Hawley, and manager of the Wau- 
kesha yard, stated that in Waukesha 
County with a population of 62,500, 164 
people bought on the installment or condi- 
tional sales contract basis in two weeks. 


Over-Counter Sales Make Large 
Part of Total 


Under the heading of cost and selling 
price, Ray Wilbur stated that 20 to 30 
percent of total sales, on an average, is 
over-the-counter. It was urged, therefore, 
that cash sale volume be watched, and that 
it be helped in all yards by attaching price 
tags to small items such as hardware. To 
avoid shortages, managers were cautioned 
to note sales in the record books at the 
time sales are made, and not try to re- 
member them for entry sometime later. 
All managers were commended on the 
manner in which odds and ends and old 
stock had been reduced during the year. 
In summing up the discussion on buying, 
managers were asked to refrain from buy- 
ing new items and knick knacks on the 
day the salesman shows them for the 
first time, and to wait a few days, and fig- 
ure all angles before definitely committing 
themselves to an order. The foregoing, 
of course, are merely the highlights of the 
extensive discussions on the subjects 
brought up. The morning program was 


concluded at this time, and after lunch in 
the private dining room below, the meet- 
ing was resumed. 

The magazine “Home” was explained, 
and managers were told how it is to be used 
as an advertising medium. “Advertising,” 
said Hawley Wilbur, “has to be consistent 
and continuous. Don’t expect measurable 
results from the use of ‘Home’ for a year 
or two. You won't get them. The only 
kind of advertising that brings immediate 
results is price advertising. Stay away 
from foreign advertising schemes, con- 
tinue to use space in local newspapers, 
taking a little space even in those small 
towns where it does not pay.” 


Wisconsin Retailers Outside 
Company Co-operate 


One of the notable features of the meet- 
ing was the willingness of George W. La- 
Pointe, Jr., head of the O. & N. Lumber 
Co., of Menominee, Wis.; Otto Lieber, 
head of the Lieber Lumber & Millwork 
Co., Neenah, Wis., and Dwight Van 
Auken, manager of the Brittingham & 
Hixon yard at Baraboo, Wis., to take 
time from their own business to be of 
service to the Wilburs by being present 
to deliver addresses. It was another ex- 
ample of Wisconsin hospitality and co- 
operation, which are characteristics that 
begin at home. ‘These dealers pull to- 
gether, and welcome an opportunity to 
help each other. 


Requirements for Successful Yard 
Management 


It is not possible to duplicate in writing 
the impressiveness of Otto Lieber’s ad- 
dress. There is an innate sincerity about 
Otto which makes it impossible for him to 
misrepresent anything either by belittling 
it or exaggerating it. You have to hear 
him to appreciate him. It can be written, 
though, that in his address, entitled “Ten 
Years of Hustling,” he enumerated his 
requirements for a good manager. These 
follow : 

Must organize his time so that he car- 
ries out a fixed program every day. Must 
be successful in handling men and cus- 
tomers, and be a leader who can inspire 
loyalty in his force. Must be able to sell 
as well as any of his men, handle any job 
in the business, and train his staff to a 
service attitude. Must spend some time 
with all salesmen that call, even if he just 
comes out, shakes hands and expresses re- 
gret that he can not spend more time. 





BUILDING CONTRACT 

AGREEMENT made this............ 
TE BAT it etind nie Nios b5s 6c eteny TBacees 
ee re ee a . 
CAE EE, DR os bs cs ccc vecvereee 
RE ee er rey | i a Se ere 
cg EER ies eh eae State of 
St eee Te else eto bdo oe eee ER 

WITNESSETH: 


1. That the CONTRACTOR, in con- 
sideration of the payments to be made 
by the OWNER...., hereby agrees to 
furnish all the materials and labor 
WN e ions eos g 00s ad oala cy ot Sree eb bie to be 
EEE EEE SRE SR ei AE Ag iets, 
in the City of 
EE RL Bete ee re rr tk wage 
according to the plans and specifica- 
tions hereto attached, in a good, sub- 
stantial and workmanlike manner. 
Changes from the original plans and 
specifications shall be agreed upon in 
writing by the parties hereto, with the 
price to be paid therefor before the 
work is begun on such changes. Unless 
so agreed upon such changes will be 
made at the expense of the CON- 
TRACTOR. 

2. The OWNER...... shall pay the 
CONTRACTOR for said......... build- 
ing complete according to plans and 
specifications, the sum of $ 
as follows: 


(A ANESE upon signing of contract. 

ee eee when basement walls are 
complete. 

ee when the building is 
sheathed and roof com- 
plete. 

egos soe eee ae when carpenter work out- 


side with rough heating 
and plumbing is complete 
and building plastered. 

ase vaes eae when building is complete 
according to plans and 
specifications, 

3. That said work is to be com- 
menced on or before the........ day of 
9.:.., and is 
to be completed within a reasonable 
length of time and as rapidly as is 
consistent with good workmanship. 

IN WITNESS WHEREOF, the parties 
have set their hands and seal all on 
the day and year first above written. 
In presence of 


a 2 er 


re 











For Contractor-Owner Use 


Should have a working knowledge of con- 
struction, and should know his products 
so that he can dominate a conversation to 
the end that the customer will be led to 
buy what the yard carries—not what the 
customer thinks he wants. He should be 
able to talk installment paying, and know 
the National Housing Act thoroughly. 
He should be cheerful at all times, be able 
to handle complaints, and find time dur- 
ing the day or after hours to direct plan- 
ning and promotion. 


Emphasizes Good Yard Appearance, 
Customer Reception 


With regard to business premises, the 
speaker said that a good manager will 
check his office and sales room regularly, 
especially from a woman’s standpoint, and 
keep it neat and clean. The girl in the 
front office should be able to answer in- 


- quiries intelligently, and the office man 


should be trained in every phase of retail 
selling just as the salesmen are trained 
in package selling. Windows should be 
kept clean, and window displays changed 
every two weeks. Office displays should 
not be built so permanently that they can- 
not be removed without great expense. 
Price should never be talked. Pleasure 
and comfort are the ‘points to be stressed. 
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Care should be exercised in taking on new 
lines. Something should be left for the 
other fellow. <A yard to be a building 
headquarters should have an unlimited 
stock of intelligent information available 
to prospects and customers. A good sup- 
ply of samples and literature should be 
kept on hand at all times to show to cus- 
tomers. 

Mr. Lieber concluded his talk by stat- 
ing that a good manager reads his trade 
journals. “These” said the speaker, “are 
written by a high type of trained ob- 
server, and there are genuinely valuable 
articles in them. We read the AMERICAN 
LUMBERMAN from cover to cover. It is 
good, and we get a lot of valuable sug- 
gestions from it.” 

Following Mr. Lieber was Jim Schaf- 
fer, salesman of the Lieber Lumber & 
Millwork Co., who outlined some of the 
points of successful package selling and 
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prospect for a new home is not convinced 
of the value of architectural service, and 
does not consult an architect. We drove 
him to consult the contractor, and what 
has happened is our fault. In my com- 
pany, we have been engaged for some 
time in recovering the business, and we 
are succeeding, not by going into the con- 
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tracting business, which I do not recom- 
mend, but by doing the selling of new 
homes as we should, and then turning the 
business over to the contractor. Our duty 
is to sell. The contractor has neither the 
facilities nor the ability to do the job. Our 
immediate objective should be to make it 
easy to buy, and easy to pay—to use in- 





WILBUR LUMBER COMPANY 
WEST ALLIS, WIS, 


hereinafter called the “Contractor” 


accordance with the ordinances, 


CONTRACT 


ee a ee ee Tee eer Tee eee re ee 
The undersigned hereby Yequests. ma 
to furnish all labor and material “necessary to 
CORDED OC OO6606 6060609666 0009 0 066000040400 650080600 Rb eS 8 5s on premises located at 
. Se ere otf SLs. + bee < 
Ss Oe FD aro r re eer eee ‘ 
Wisconsin, according to the following SPECIFICATIONS: 


Contractor will do all said work in ae good and workmanlike manner and in 
rules and requirements of the City, Town, or 
Village, wherein the above mentioned premises are located. The Owner(s) agrees, 
to secure all building and other permits necessary, and to provide ground suitable 
to work, and to pay extra for any necessary filling and boarding or excavating. 


The Owner(s) agrees to pay for the above work, complete as specified the sum of 


eee eee eee eee eee eee eee eeeeeee ereeeeeseee 


Pe ee Street, the legal description of 
wg ae eae 00006 006 ee0neeaeeet 
+, State of 


eeereeeee 


County of eae oe aw ae éSenewees 





some of the tricks of good selling and | — .... se. eee cece eee e cece eee eees Dollars ($....++++. penaee ) Payable ag follows: 
5 a. : i” eee Oh bein eee de ness eben eee eee DOMUAES (9. ccccccscccecese ) on Date o ontract, 
sound training for young men just begin- CCCEERSENDEVERESORDS SE EERACORTEE BOGREEED Sc sc cceccccececwss ) on Delivery of Material, 
MING, nee eee ee eee eee e een ees - Dollars ($...... eeeeeeeeee) On Completion and 
geceseensos serssbsspaceses> es -Dollars ($.. “": pveeue oon s o<)} Ge jnage veoess a 
° BIANCO tO DS POI Whe occ ccecvsesecsecseccchcoseseseoc consecutive monthly install- 
Why and How People Buy Paint DOONGN: M6  600.088600004soce0nsasesbesenal NE TE iin einen ning ) each payable on 
a eee ee eee day of each and every month after completion, until 


fully paid; provided, however, that in the event of default in the payment of any 
of the said installments when due, or of the installment of any note, or of the sale, 
or encumbrance of the said land or building, or any breach of the conditions of this 
contract by the owner(s), the contractor may, by written notice, declare the whole 
of said sum, or so much thereof as then remains unpaid, immediately due and 
payable. Such notice may be served by registered mail. It is agreed that con- 
tractor shall be paid by the owner(s) all reasonable costs, attorney’s fees, and 


H. M. Wyatt, Wisconsin representative 
of Sherwin-Williams Co., manufacturer 
of paint, stated that paint should be sold 
to preserve surfaces, to beautify, and to 








satisfy personal pride, and he urged that 
dealers learn what paint will do in the 
matter of square foot coverage. Mr. 
Wyatt said that in a town of 10,000 peo- 
ple with 2,000 houses, records show that 
each house is painted every four years. 
This means that 500 houses each year re- 
quire eight gallons of paint each, or a 
total of 4,000 gallons at $3 per gallon. If 
a dealer can get any appreciable fraction 
of this market, he grosses a large sale in 
paint, and each sale should be accom- 
panied with the sale of a brush. “Sell 
paint by the job, and not by the area,” 
said the speaker, “and keep a card follow- 
up on paint purchases.” 

H. J. Potts, of Robert Blackburn 
(Inc.), wholesale lumber firm, discussed 
shrinkages due to improperly dried lum- 
ber; demonstrated differences between 
various kinds of lumber. “You have to 
have a material with selling characteristics 
to justify a price even in package selling,” 
concluded Mr. Potts. 

O. B. Alberts of the Rowe Mfg. Co., 
Galesburg, IIl., manufacturer of ladders 
and farm gates, discussed overhead gar- 
age doors, and recommended that where 
these doors can not be sold on new con- 
struction, the garage door opening be de- 
signed to accommodate them at a later 
date without remodeling. 


Sell Customer First, Then Consult 
Contractor 


George W. LaPointe, Jr., delivered a 
short but inspiring talk on the necessity 
of modern merchandising in the lumber 
yard of today and tomorrow. “We lost 
the lumber business a long time ago,” said 
Mr. LaPointe, “when we went around 
asking contractors for the privilege of 
figuring their lumber bills. The average 


Lien in connection therewith. 


workmanlike manner. 


improvement, vest in the owners. 


assigned, and to be paid to contractor. 


where said improvements are, to take 
contract and the use of said materials, 


of the contractor or of the assignee. 


thereto. 


where the term “contractor” 


trators of the parties hereto. 


in his (her or their) name. 


laws of Wisconsin. 


EITHER VERBAL OR 


Salesman 
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ACCEPTANCE OF CONTRACTOR 
nT Oe Biv ktihenee nee ea 
PE ee rer Peery te eee (SEAL) 
(Contractor) 
Di vcseinmes 4vedeceme hes eens neal (SEAL) 





expenses, in addition to the amount due and unpaid, that shall be made and/or 
incurred, in enforcing the terms and conditions of this contract and/or any Mechanic 


And the owners hereby authorize and empower any one of the owners, for and 
in the names of all the owners, to execute an acknowledgment of and date of 
completion of the work (completion sheet), at any time hereafter, and the same 
shall be Prima Facie evidence of the fact that this contract was completed by the 
contractor in accordance with the terms, and conditions thereof and in a good and 


It is further agreed that in the event contractor should accept notes or other 
evidence of indebtedness, and/or the above extension of credit, that that shall in 
no manner operate as a waiver or deprive the contractor of the right to claim a 
Mechanic’s Lien, for or on account of any such work, labor or materials done or 
furnished, the right to such lien being expressly reserved. 
title in and to said improvement shall remain in contractor, until the said total 
amount shall have been fully paid, and not until then shall the title to said 
The owners further agree during the life of 
this contract, and.until same is fully paid, to adequately insure, for contractor’s 
protection, ail buildings on said premises, including this improvement against all 
loss and damages, and agree to pay from any proceeds of such insurance, the 
amount unpaid on this contract, and such proceeds to such amount, are hereby 


In the event of non-payment of any of said installments, at the times and 
manner above stated, or the installment of any note when 
encumbrance or removal of said improvement from said premises without con- 
tractor’s written consent, contractor shall have the right to immediately take 
possession of the same, with or without process of law, and enter the premises 


liquidated damages, all payments heretofore made for the non-fulfillment of this 
It is understood and agreed that all payments hereunder shall be at the office 


This agreement shall not be binding on contractor unless properly accepted 
in writing, by contractor, or by an officer or member of contractor’s firm, and is 
not subject to cancellation except by mutual consent, in writing, of all parties 


It is further agreed that this contract may be assigned by contractor, and that 
is used herein, it shall be construed to mean assigns 
and that the terms and agreements herein contained shall bind, apply and inure 
to and be for the benefit of the assigns, successors, heirs, executors and adminis- 


The undersigned represent and convenant, that he is (they are) the owners 
of the above mentioned premises and that the legal title thereof stands of record 
The owners hereby expressly waive and renounce any 
and all claims and rights under and by virtue of the homestead and/or exemption 


THE OWNERS ACKNOWLEDGE RECEIPT OF A TRUE COPY OF THIS CON- 
TRACT, AND THAT THEY HAVE READ AND KNOW THE CONTENTS THEREOF, 
AND THAT THE SAME CONTAINS THE ENTIRE CONTRACT, AND UNDERSTAND 
THAT NO OTHER AGREEMENT, VERBAL OR WRITTEN, IS BINDING UPON THE 
PARTIES THERETO, AND THAT NO GUARANTEE 

WRITTEN AS TO THE CHARACTER OR QUALITY OF 
THE WORK, LABOR OR MATERIALS DONE OR FURNISHED, SHALL BE BIND- 
ING ON THE CONTRACTOR UNLESS SAME IS RECITED IN THIS CONTRACT 


Witness my (our) hand(s) and seal at the place, day and year above written. 


It is agreed that the 


due, or of the sale, 


same and shall be entitled to retain as 


OR REPRESENTATION, 


ceeceeseeeuaeewe anna 006560000 GOD 
(Owner) 

(etieinineeeedee behead wees - (SEAL) 
(Owner) 

bene eN eben en enh iee reed (SEAL) 
(Owner) 

Mailing Avenue 
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Important 
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stallment selling for building small homes. 
This year, it is up to all of us to appraise 
ourselves and find out if we are balanced, 
well informed managers, capable of doing 
the job ahead.” 


Experts Give Advice on Selling 
Their Materials 


Following Mr. LaPointe, Bill Craig, of 
Wood Conversion Co., related the history 
of insulation, and demonstrated the appli- 
cation of flanged and sealed Balsam 
Wool. George Edwards, of the Lehon 
Co., gave some interesting selling points 
for corrugated asphalt shingle roofing, 
and demonstrated his company’s new 5- 
inch-lap roll roofing. Mr. Edwards ad- 
vised all managers to keep records of roll 
roofing sales, and to sell coating to the 
buyers five years after the roofing is in- 
stalled. A. D. Cook, of the Bennett Fire- 
place Co., discussed the advantages of sci- 
entific fireplace design, and suggested that 
the romance of fireplaces is the thing to be 
stressed in selling. 

After dinner, Dwight Van Auken, man- 
ager Brittingham & Hixon Lumber Co., 
Baraboo, Wis., introduced and explained 
a price book which he has prepared. 


Demonstrates Selling of Remodeling 
Jobs 

He was followed by Harry Brody, of 
the firm of Brody & Sondel, who sell re- 
modeling jobs in Milwaukee. Mr. Brody 
explained the technique of such selling, 
stressing the importance of getting the 
prospect to sign something on the first 
call. “With his signature on something, 
no matter how unimportant it may be,” 
said Mr. Brody, “you make an ally of the 
prospect, and it becomes almost impos- 
sible for anyone to undermine your sale.” 
With Hawley Wilbur as a prospect, Mr. 
Brody demonstrated his selling methods, 
stressing the importance of having both 
the man and his wife present before any 
selling is attempted. 


Interested Managers Continue 
Discussion Well Into Night 


Ralph Barber, manager of the Wilbur 
Lumber Co., at Silver Lake, a town of 
400 people, explained his methods of sell- 
ing Lake cottages, which form a large 
percentage of his total sales. This con- 
cluded the program, but with several 
seemingly conflicting sales methods and 
philosophies brought out during the day, 
an unofficial, spirited, lengthy and free- 
for-all debate started, and ran well into 
the night. Hawley Wilbur took charge as 
chairman when it became evident that 
everyone would talk continuously unless 
some order was brought about. Finally, 
genuinely constructive and rational con- 
clusions were reached by the chairman, 
and the meeting was dissolved by Tim 
Buckley, star millwork salesman, who de- 
livered his own philosophy of living and 
selling in impromptu rhyme. 

On Sunday, the meeting again started 
at 9 a. m., and the entire morning was 
consumed by Harry Clemans, who, with 
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Hawley Wilbur, conducted a finance 
clinic dealing with Weyerhaeuser’s Allied 
Building Credits. This was an intensely 
interesting and informative session. Din- 
ner followed, and the meeting adjourned 
to attend the big Milwaukee Home Show. 

The co-operative spirit of other lumber- 
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men in contributing to the success of the 
meeting, the high type of Wilbur yard 
managers, and the thoroughly democratic 
and family spirit that prevailed were the 
high lights of the session, which beyond 
question will result in better management 
and increased sales in 1938. 


Farmers Welcome Hay Stack 
Cover That Prevents Losses 


The Sisalkraft Co., 205 W. Wacker Drive, 
Chicago, has developed a new use for its prod- 
uct that opens another market for lumber 
and building material dealers. The new de- 
velopment is an economical method of using 
Sisalkraft for haystack covers. Use of the 
new covers eliminates costly weather losses. A 
test was conducted on a western Iowa farm on 
which three 20-ton alfalfa stacks were covered 
with Sisalkraft, and two 20-ton stacks were left 
uncovered. The loss on the uncovered stacks 
was approximately six tons. There was no 
loss on the covered stacks. Cost of covering 
materials for five stacks amounts to $80, and 
the same material can be used over a period of 
years, although the dealer can expect a good 
replacement volume each year. The cost of 
covering a stack will vary from 40 cents to 
one dollar a ton, depending on the size and 


under the first strip of wire fence. Sheets 
should be kept parallel. The second strip of 
wire fence is butted against the first. When 
the assembly is complete with weights in place, 
abutting sections of wire fence are tied together. 

It is best to lay the stack on a north and 
south axis, applying the covering from south 
to north to protect the laps against north winds. 
To keep end and side weights from burrowing 
into the stack, stack sides should be kept as 
straight as possible. On the second day, and 
at the ends of the first and second weeks, 
weights should be inspected to see that they 
hang free. 

The new stack covers are being given wide- 
spread publicity among farmers, and numerous 
inquiries are being received. Advertising in 
farm newspapers will be begun soon, and the 
company has prepared illustrated literature for 





Hay Stack Covered with New Sisalkraft Blanket 


shape of the stack. Tall, straight-sided stacks 
are easiest to cover. 

Basically, the method consists of covering 
the stack with Sisalkraft strips over which 
strips of wire fence are laid. The whole is 
weighted down with cement blocks suspended 
on wire. To determine the amount of Sisal- 
kraft and fence wire needed, the length of the 
stack should be measured in feet and divided 
by five to get the number of poultry fence and 
Sisalkraft strips. The paper is 12 inches wider 
than the fence to provide a positive weather 
lap. Concrete blocks used to hold the fence 
in place should be the same weight to insure 
that the paper will be held snugly in place, 
and they must be heavy enough so that wind 
will not disturb them. Half-size cement blocks 
are heavy enough. For average stacks Sisal- 
kraft and poultry fence strips are about 16 to 
20 feet long. 

After Sisalkraft strips have been cut to length 
they are rolled both ends toward the middle 
and tied with binder twine. Wire fence is rolled 
in any manner for easy handling. Half-size 
cement blocks weigh about 30 pounds, and end 
blocks should be fuli size. Blocks are tied at 
the ends of 14-gauge wire, cut so that the 
blocks will hang about four feet above the 
ground. The first double-rolled strip of Sisal- 
kraft is unrolled along the crown of the stack 
at the end, and the fence wire, cut six inches 
longer, is laid on top of it, The first cement 
blocks should be attached to the center of the 
wire fence. The second Sisalkraft sheet is 
lapped one foot over the first, and six inches 


dealer use. In addition, a large illustrated sheet 
containing detailed directions for preparing and 
applying the covers has been made available. 
This is suitable for use on display room bulle- 
tin boards or in display windows. Complete 
information and prices will be sent to any dealer 
who requests them. 





Fiber Board Manufacturer 
Enlarges Plant 


The Upson Co., manufacturer of fiber board, 
Lockport, N. Y., announces the completion of a 
new and modern warehouse to take care of 
anticipated increased demands. The building is 
35 feet high, and has a storage capacity of 
3,000 tons of raw material. Loading and un- 
loading facilities enable the handling of ten cars 
or 150 tons of material a day. Two two-ton 
overhead travelling cranes operating on dual 


tracks, have intersecting cross-overs, and run 


the entire length of the building. Loads can be 
spotted on any point of the floor. Average 
loads of 1200 to 1500 pounds are lifted at a 
speed of 90 feet a minute, and conveyed at a 
speed of 250 feet a minute. A sprinkler sys- 
tem has been installed, and two alarm systems 
are part of the fire protection facilities. One 
system is a warehouse warning, and the other 
is received in the engine room some distance 
away. The warehouse is part of a conserva- 
tive expansion program planned in expectation 
of improved building conditions. 
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Congress Wrestles With Taxes and 
Budget, Reorganization, Labor Law 


[By AmeERIcAN LuMBERMAN Staff Correspondent] 


Wasuincton, D. C., March 23.—Business 
men and citizens generally have reason to be 
encouraged over developments in the progress 
of the tax revision bill through Congress. An 
upheaval in the House resulted in the elimina- 
tion of the much-criticized “third basket” under 
which it was proposed to levy an additional 
surtax on closely-held or family-owned cor- 
porations and firms. The reaction to this pro- 
posal was so unfavorable and widespread that 
the Democratic leadership in the House was not 
able to hold its vast majority in line, and the 
dictum of its ways and means committee was 
upset. In view of what happened to this par- 
ticular proposal in the House, there is no 
chance whatever for its revival in the Senate, 
and little sentiment for it except among sena- 
tors who have blindly followed Administration 
orders or wishes and who think this a sort of 
“must” Administration proposal. It may be a 
“must” proposal, but the decision quite clearly 
is that it “must” be obliterated and buried 
deeply so it can not again show its head. 


Broader Income Tax May Offset Revenue 
Reduction from Business Relief 


And Chairman Harrison, of the Senate 
finance committee, has been so outspoken in 
favor of going much further in modification of 
the surplus corporate earnings tax and the 
capital gains tax, and chopping some off the 
top of the higher brackets of existing surtaxes, 
that the Administration is showing considerable 
concern lest the estimated yield of the bill be 
sharply reduced. Senator Harrison is known 
to have strong support in the finance committee, 
but Administration forces are at work in an 
effort to counteract this support either in com- 
mittee or on the floor of the Senate. Of course, 
the Mississippi senator and those committee 
members who are standing squarely behind him 
are thinking in terms of revived business, and 
seem convinced that, if adequate relief is ex- 
tended, the country will quickly get out of the 
doldrums and the revenues will more or less 
take care of themselves. They are, however, 
giving serious consideration to broadening to 
some extent the base of the individual income 
tax structure with a view to bringing in a 
largely increased number of taxable incomes 
and thus making up for any loss elsewhere. 
They are proceeding on the theory that with 
distinct business improvement and millions of 
men, who are now idle, back at work, criticism 
of a broadened base will be largely eliminated. 
And they are not overlooking the need for get- 
ting somewhere within shooting distance of a 
balanced Federal budget as quickly as possible, 
on the theory that that also would be a real 
boon to business and industry and to the whole 
national economy. 


Industry Would Postpone Wage-and-Hour 
Law 

Wage-and-hour legislation is still kicking 
around. It is by no means dead for this ses- 
sion, although the President is no longer 
actively demanding that some such measure be 
passed before final adjournment. Labor groups 
as well as Congressional groups are still unable 
to agree upon the provisions of a wage-and- 
hour bill. The A. F. of L. seems to be standing 
pat on its proposal for a definite floor to wages 
and ceiling to working hours. The C. I. O. 
group, on the other hand, is asking for any 
measure that will write into law the “prin- 
ciple” of such legislation. The House commit- 
tee on labor has been divided for a long time, 
and, with a half dozen or so bills pending, the 
subcommittee in immediate charge is having its 
troubles in a big way. Meanwhile, both big 





and little business continue to go on record 
from day to day in opposition to wage-and- 
hour legislation at this time. They want to get 
out of the slump and fear such legislation would 
simply further complicate an already confused 
situation. 
Reorganization Is Subject of Much 
Lobbying 

The Administration forces in the Senate have 
done fairly well in beating off fundamental 
amendments to the pending Government reor- 
ganization bill, which is scheduled to go 
through in some form and presumably will 
survive in the House as well. The House 
already has passed a series of bills covering 
different phases of reorganization, while the 
Senate continues to cling to the idea that best 
results will flow from writing the whole scheme 
into a single comprehensive measure. The vote 
on the Wheeler amendment gave the Admin- 
istration a victory too narrow to crow about 
if the House should happen to determine to 
require specific Congressional approval of every 
reorganizing executive order. But it was a 
victory nonetheless. Senator Walsh (D., Mass.) 
led a gallant fight against the proposed sub- 
stitution of a single administrative personnel 
for the present Civil Service Commission of 
three members, but lost it by a considerably 
wider margin. There is a great deal of lobby- 
ing on this bill, particularly Governmental 
lobbying, seeking to put it through the Senate 
without further modification. Some outside 
groups are fighting the bill, but the real pres- 
sure on senators seems to be coming from Gov- 
ernmental sources. Certain assurances have 
been given various senators that this or that 
agency will not be denuded, transferred or 
abolished. The Forest Service apparently is 
one of these, although under the terms of the 
bill now pending it could be switched from the 
Department of Agriculture to the wing of Mr. 
Ickes if the latter could present stouter argu- 
ments therefor than Secretary Wallace could 
advance against such a change. Various quasi- 
judicial agencies like the Interstate Commerce 
Commission and the Federal Trade Commis- 
sion would not be disturbed under the bill as 
it stands. The Corps of Engineers of the War 
Department and the Mississippi River Commis- 
sion also are exempted. 

Meanwhile the old Ship of State is rocking 
along, still on her course despite developments 
abroad, the T. V. A. upheaval, the upsetting 
of the work of the Bituminous Coal Commis- 
sion and resignation of its chairman and what 
not. 


PRESIDENT ASKS FOREST SURVEY 


WasuinctTon, D. C., March 22.—It is per- 
haps a bit ironical that just before the Commit- 
tee on Reciprocity Information opened its hear- 
ings on lumber and forest products President 
Roosevelt sent to the Congress a recommenda- 
tion that a joint committee be created to make 
still another survey of our forest resources. 
Fairly conducted, it should disabuse the minds 
of a lot of folks in high places both as to the 
problems that beset the lumber industry and the 
extent of available standing timber of leading 
species. He favors perpetuation of the forests, 
the sustained-yield method of development and 
the like, as do most lumbermen, who, however, 
are confronted with a lot of bristling realities. 
For example, the President expresses concern 
over reports that more than a hundred million 
dollars has recently gone into the development 
of additionel forest industries in the South. 
Doubtless he has reference to pulp and paper 





mills, which promise to largely augment the 
purchasing power of many communities down 
there. As the President sees it, this develop- 
ment “means still more drain from southern 
forests.” With large holdings kept on a self- 
perpetuating basis, as planned by some of the 
more important concerns entering this field, 
this particular alarm would not appear to be 
well founded. 


ADDS 100,000 ACRES TO NATIONAL 
FORESTS 


WASHINGTON, March 21.—Secretary of War 
Woodring, head of the National Forest Reser- 
vation Commission, recently announced the 
approval for purchase of 104,788 acres of land 
to be added to thirty-two national forests and 
purchase units. These acquisitions are to be 
made chiefly in the southern and Lake States 
regions. The net cost will be $331,184.15. 


FHA REPORTS 65-70 MILLION NEW 
CONSTRUCTION LOANS HANDLED 


WasuincTon, D. C., March 21.—The Fed- 
eral Housing Administration announced last 
week that more than $100,000,000 of new busi- 
ness had been recorded on its books since the 
amended National Housing Act was signed by 
President Roosevelt on Feb. 3. This includes 
$70,000,000 in mortgages selected for appraisal, 
and about $30,000,000 in large-scale multi-fam- 
ily projects submitted to Washington headquar- 
ters for approval. It does not include all the 
large-scale multi-family projects submitted to 
the insuring offices in the field, or loans made 
by banks or other lending institutions for prop- 
erty improvement under Title I. Complete re- 
ports of these phases of FHA activity are not 
yet available. It is estimated that between $65,- 
000,000 and $70,000,000 of the new business 
represents proposed new construction, and that 
a part of the remainder consists of mortgages 
on residential construction already in process. 


PWA HAS SPENT $104 MILLION ON 
FOREST PRODUCTS 


Wasurncton, D. C., March 23.—That saw- 
mills, planing mills, lumber yards and firms sup- 
plying forest products benefited extensively from 
the Public Works Administration program, is 
shown by a report just presented by the Bu- 
reau of Labor Statistics, Department of Labor, 
on the four-year PWA program. Analyzing 
the extent to which private industry shared in 
supplying orders for the construction of some 
26,000 WPA projects in every part of the coun- 
try, the report finds that the program originated 
orders for $103,853,435 worth of forest prod- 
ucts, providing work for large numbers of 
skilled and unskilled workmen. 


LUMBER MUST HAVE EXPORT TRADE 
TO THRIVE 


Wasuincton, D. C., March 23.—Appearing 
before the Committee for Reciprocity Informa- 
tion at a hearing last week, seven representa- 
tives of the lumber manufacturing industry 
strongly urged that American lumber be secured 
an opportunity to compete in the markets of the 
United Kingdom and the British Dominions 
without preferential tariffs or other discrimi- 
nations. The hearing was held in connection 
with the proposed trade agreement with Great 
Britain. Appearing for the National Lumber 
Manufacturers’ Association and the West Coast 
Lumbermen’s Association were Wilson Comp- 
ton; E. W. Demarest, of Tacoma; L. E. Force, 
of Seattle; Col. Wm. B. Greeley, of Seattle; 
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J. P. Herber and A. L. Raught, of Longview. 
They were accompanied by Hon. W. S. Cul- 
bertson, of Washington, who represents the na- 
tional association as attorney in export-import 
matters. The members of the committee were 
told that “nothing you can do will be more 
helpful than to secure restoration to this indus- 
try of opportunity for normal trading in the 
British markets.” While the American lumber 
industry may not thrive even with restoration 
of its normal export trade, it “is certain that it 
will not thrive without it,” the lumbermen said. 





Lumber Products Play Part in 
Helping Film Folk 


[Special telegram to AMERICAN LUMBERMAN] 


WasHIncTon, D. C., March 23.—Old reliable 
timbers and planking hurried to the rescue of 
motion picture actors, directors and other at- 
taches of Warner Bros., First National Studios, 
Burbank, Calif., when the recent floods took 
out the north approach to the bridge across the 
Los Angeles River that had been used by studio 
personnel. In order to get to their work, the 
studio folks were required to make a 28-mile 
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Col. William B. Greeley, of the West Coast 
Lumbermen’s Association, estimates that prob- 
ably five thousand bridges in southern Califor- 
nia require replacement as a result of the rav- 
ages of the flood. 





Ready to Build Tygart Valley 
Dimension Plant 


LouIsvitte, Ky., March 21.—Plans of Gam- 
ble Bros. (Inc.), this city, to install and oper- 
ate a plant, costing around $250,000, for the 
manufacture of lumber items and parts, in con- 
nection with the Tygart Valley Homestead, a 
community of the Federal Resettlement Admin- 
istration in West Virginia, have finally been 
announced in the press. Joseph D. Burge, 
president of Gamble Bros., was quoted as stat- 
ing that plans had been drawn by E. T. Hutch- 
ings, Louisville architect, and that bids on the 
construction and equipment would be opened 
soon. The plant will be of simple design and 
equipped with standard woodworking equip- 
ment. It will be built by private contract. The 
operating company will be known as the Ken- 
wood Corp. Plan is to have the plant ready 








Two views of new 100x250-foot loading shed of Red River Lumber Co., at Westwood, 

Calif. Below is photograph made as one of the 99-foot fir flat-top Pratt trusses was put 

in place. These trusses feature timber connector construction, designed by the Timber 

Engineering Co. of California. Above is photograph showing roof trusses in place, 

spaced on 14-foot centers on 14x14-inch timber columns; height from floor to lower 

chord is 28 feet. The trusses used 8108 4-inch and 385 2!/,-inch split rings and 152 
4-inch M.1. shear plates 





detour, consuming a lot of time. Studio officials 
called in the engineers of Summerbell Roof 
Structures, which firm had supplied the roof 
trusses for most of the stages and larger build- 
ings on the First National lot. As a result of 
this conference, it was decided to build a foot 
bridge across the 66-foot gap knocked out of the 
north approach by the flood. The foot bridge 
consisted of two 90-foot standard Summerbell 
trusses braced together and fitted with a plank 
floor. It was constructed on the deck of the 
standing bridge and with the aid of gin poles 
set on the shore side was skidded into place 
across the river channel, and everybody was 
made happy. The entire job required just 
eight hours. TECO split rings were used in 
the lower chord splices of the new foot bridge. 


for operation by Sept. 1. It will probably em- 
ploy about 150 workers, including those in the 
logging end. Timber cutting will be on the 
basis of “selective logging,” carried out in con- 
junction with the Forest Service. Taxes will 
be paid to both West Virginia and the Fed- 
eral Government. According to Mr. Burge, 
Gamble Bros. (Inc.) has formed the Gamble 
Bros. Dimension Sales Co. (Inc.), in Ken- 
tucky, which will enlarge its sales force, with 
all sales handled through Louisville. The whole 
project resulted from the Government’s install- 
ing a community Tygart Valley, and then hav- 
ing nothing for the homesteaders to do, as there 
is no industrial activity there, so it 
necessary to develop some industry to give the 
residents employment. 
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Kansas City Yards, Closed 
Three Weeks, Resume 
Operation 


[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., March 23.—The 46 or 
more retail lumber yards of this city which 
have been closed down since March 1, in pro- 
test against labor racketeering and violence, re- 
opened today. The formal statement was made 
that: “Co-operation of the city authorities and 
the lumber industry has brought a cessation of 
the violence, intimidation of employees and de- 
struction of property coming from persons not 
employed in the industry. We have reason to 
believe that law and order will be maintained 
and that racketeering has been and will be 
curbed.” 





Town No "Ghost" as Ax That 
Cut First Log Cuts Last 


Bocatusa, La., March 21.—Hanging in a 
conspicuous place in the city hall there is an 
ax, used in 1906 to cut the first towering pine 
tree for the Great Southern Lumber Co.’s 
mammoth single-unit sawmill. Many eyes are 
now focused on that ax, for, according to an- 
nouncement, it will soon come down off the 
wall to fell the last pine tree in the stands of 
the company. After the last tree has been 
felled, the company will drain its 20-acre pond 
and retrieve sunken logs. Then, after every- 
thing has been sawn, the big mill will close. 

Unlike many another southern sawmill town, 
however, Bogalusa, will not become a “ghost.” 
Fifteen years ago, under the leadership of the 
late Col. William H. Sullivan, the Great South- 
ern Lumber Co. embarked in a program of 
reforestration. Today, the Gaylord Container 
Co. has 75,000 acres of reforested stands to 
provide a perpetual supply of pine for paper 
pulp. Bogalusa, a town of 16,084 population, 
will live on. Bogalusa takes its name from the 
creek, Bogue Lusa, which flows through the 
community. 





Redwood Industry to Intensify 
Fire Control Efforts 


San Francisco, Cauir., March 19.—The 
California redwood lumber industry is fully in 
accord with the principles publicized during 
Conservation Week, March 7 to 14, and will 
continue in 1938 its fire control program in the 
redwoods in co-operation with the State Divi- 
sion of Forestry, it was announced by Presi- 
dent Carl W. Bahr of the California Redwood 
Association. 

Under the supervision of Prof. Emanuel 
Fritz, of the University of California. consult- 
ing forester of the association, the redwood in- 
dustry in 1937 entered into a voluntary pro- 
gram of self-regulation, resulting in one of the 
lowest annual fire losses on record. The pro- 
gram set forth definite practices, suggested 
jointly by the State Forestet M. B. Pratt and 
the industry itself, which resulted in positive 
— of both slash burning and accidental 

res. 

Agricultural leaders in the principal red- 
wood counties, Humboldt, Mendocino, Del 
Norte and Santa Cruz, also joined the State 
and lumber industry forces in advocating a 
fire control policy, which was carried out suc- 
cessfully. Lumbermen refrained from burning 
slash and ranchers from setting off range land 
during the dangerous months between May 15 
and the first soaking rains. Special fire fight- 
ing crews were maintained by the lumber oper- 
ators to co-operate with State forces, and in 
no case was a fire allowed to get out of control. 
The same plan, with improved facilities, will be 
followed during 1938, President Bahr declared. 
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Private Building Shows Upward Trend 


Western States Report a 
Building Pickup 


San Francisco, Catir., March 19.—The 
value of building permits issued in 50 repre- 
sentative cities in 8 western States during 
February amounted to $12,835,131, exceeding 
the value of permits issued in a like 1937 
period by 3.1 percent, according te Bank of 
America. Compared with the previous month, 
February permits registered a decline of 11.6 
percent. Included in the January total, how- 
ever, was a single permit valued at $1,660,231 
for Federal construction in Los Angeles. Ex- 
cluding this permit from the January total, 
there was practically no change in the value 
ot February permits compared with those issued 
in January. February permits also had a 
greater value than either October, November, 
or December of 1937. 

Of the 50 western cities to report permit 
values, 22 showed gains during February over 
the same month in 1937 while 28 showed de- 
clines. In the January to February compari- 
son, 32 cities reported higher permit values, 
18 reporting decreases. In each of the above 
comparisons, cities in the Pacific Northwest 
were outstanding. Eight of the ten cities to 
report from that area showed higher permit 
values in February than in either the same 
month last year or in the previous month. The 
average gain for all ten cities during February 
over the same month last year was 87 percent 
and the average increase over January was 
88 percent. 

The value of February residential building 
permits as issued by 18 large far western cities 
showed a decline of about 11 percent from the 
comparatively high total reported in January, 
and a decrease of about 23 percent from Feb- 
rury, 1937. The slowing down in residential 
building activity during February may be 
attributed in part at least to the heavy rains. 

The outlook in residential building activity 
during the coming spring months seems favor- 
able on the basis of loan applications received 
by both the Northern and Southern District 
offices of the FHA. Since the new provisions 
of the Housing Act became effective on Feb. 3, 
the number of applications for loans has in- 
creased to new high levels, greatly exceeding 
the number received in other recent months. 
The Northern District office of FHA reported 
over 1,700 applications during February and 
more than 1,600 were received by the Southern 
District office. In the first two weeks of 
March the rate of applications received in the 
northern office of FHA was a little over 500 
per week. 

Since building permits from representative 
cities within each State are considered indica- 
tive of the trend of building in the State, it 
is noteworthy that four of the eight States 
showed higher permit values in January and 
February than in the same period last year 
as follows: February increases: Washington, 
160.1 percent; Idaho, 87.2 percent; New Mex- 
ico, 4.8 percent; and Oregon, 2.4 percent. Jan- 
uary:: Idaho, 276.0 percent; New Mexico, 139.1 
percent; Washington, 104.3 percent; and Ore- 
gon, 53.7 percent. 


Chicago Suburbs Show Gain 
in Home Building 


New building in February in the Chicago 
suburban region amounted to $1,185,498. Building 
in Chicago proper showed fifty-six permits to- 
taling $328,250. The apparent falling off in the 
suburbs as compared with January, which had 
a total of $2,039,871, does not mean any real 
reduction as there was only. one public project 
reported, as against those in January, when 
two permits alone amounted to more than a 
million dollars. Deleting public projects, it will 
be found that that building was considerably 
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better in February than in January, just as it 
was in 1937. 

Privately initiated building in the suburbs in- 
creased heavily during last October, dropped off 
in November, rose again in December and fell 
again in January. Eighty-four permits were 
issued for homes in February as against fifty- 
seven in January. A large increase for repairs, 
alterations and additions is indicated in the 
February figure of $178,246 as compared to 
$125,646 for January. 





Big Southern Bank and Branches 
Back Amended NHA 


BIRMINGHAM, ALA., March 21.—Credit is due 
the First National Bank of Birmingham, and 
its several branches, for being one of the first 
financial institutions in this section to announce 
its purpose to co-operate in making loans to 
qualified persons under the new NHA. Officials 
of the institution state they are receiving numer- 
ous inquiries for loans for modernizing and re- 
pairs under Title I of the amended NHA. 

A series of attractively displayed newspaper 
advertisements, sponsored by the bank, bring the 
provisions of the NHA to the attention of 
householders, saying in part: 

“With spring just around the corner there i is 
no time better than now to put your property in 
shape. Complete information may be obtained 
from your architect, contractor, building sup- 
ply dealer, or any officer of this bank and its 
branches.” 
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To Take 1940 Census of All 
Homes of the Country 


WasuincTon, D. C., March 21.—As a stone 
in the foundation of its long-term or permanent 
housing program, the Administration has de- 
cided to take a census of homes, counting and 
specifying every dwelling in America, according 
to reports current here. It is said that the 
survey, the first of its kind in the history of 
this country, will be an integral part of the 
regular decennial census to be taken in 1940, 
Budget approval of the necessary outlay, it is 
stated, has been obtained by the Census Bureau 
and the Federal Housing agencies interested in 
developing the idea. 


Building Industries Exhibit Will 
Open to Midwest in Chicago 


After more than a year’s planning, the exhi- 
bition hall of the Building Industries section on 
the seventh floor of the Merchandise Mart in 
Chicago will be officially opened April 11. It 
is designed to supply prospective home builders, 
home modernizers, architects, and contractors 
of the Midwest. with information about all 
branches of home building. Since it is open 
to the public, the exhibit will serve as a place 
to introduce new materials and new methods 
pertaining to the construction of homes. 

At the sides of the display space will be 
rooms, each of which will demonstrate the 
possibilities of such building materials as lum- 





Sectional Wood Track for Chicago Relays 





It’s wood from start to finish, the new Inter- 
national Amphitheater track which will receive 
a baptism of spikes from Glenn Cunningham 
and other record holders on the evening of 
March 26, the occasion of the Chicago Relays 
to be staged by the Chicago Daily News. 

A member of the AMERICAN LUMBERMAN 
staff who visited the amphitheater during the 
construction of the banked oval learned that it 
is to be made entirely of spruce and will require 
approximately 14,000 ft. 

It is expected that 12,000 spectators will 
crowd their way through the gates to watch 
the human speedsters match timing and endur- 
ance in events which will run the gamut from 
sprints through the longer races. Cunningham 
set a world’s record for the mile recently at 
Dartmouth and plans to equal or better it on 
Chicago’s perfectly designed wood track. 

Spruce was selected as the material for the 
track, according to John J. Russo, manager of 
the amphitheater, because of its long fiber 
which doesn’t “peck” out easily from the effects 
of the pounding spiked shoes of the runners. 

The affair is to be an annual event but it will 
not be necessary to build a new track each year. 
Instead the track is being built in sections 
which are to be dismantled, as soon as the races 
are over, and stored away for use next year. 
There are to be more than sixty sections which 
will vary in length from five feet, eleven inches 
to six feet, eleven inches; all sections to be 
twelve feet wide. All that will have to be done 
next time is to arrange the sections in the 
proper order and lock them together. 





TOP—Joined sections of the International Amphi- 

theater track ready for application of the flooring. 

CENTER—A front view of the sloped supports, 

made in sections. BOTTOM—The braced supports 

from the rear, showing a section joint at the 
extreme left 
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ber, stone, marble, brick, tile, steel, and glass. 
The center section of the hall will be devoted 
to exhibits of various roofings, insulation, paint, 
wall paper, weather stripping, hardware, and 
the many other items included in a completed 
home, The FHA will also have a booth in this 
space. 

MOF particular interest to visitors will be the 
model community made up of model houses with 
their respective floor plans and construction 
costs. It is believed that interest of the general 
public in home building will be stimulated and 
guided in the right direction by this community 
on a small scale. 


Newark Home Show Is Object 
Lesson in Construction 


Newark, N. J., March 21.—Lumber and 
building material firms were prominent among 
exhibitors at the third annual New Jersey 
National Home Show opened here March 19 
in the 113th Regiment Armory. Co-sponsors 
were the New Jersey Association of Real 
Estate Boards and the Newark Better Housing 
Committee. Approximately 100 firms occupied 
140 booths. 

Included among those exhibiting were: 

Weyerhaeuser Sales Corp., Newark; Pas- 
saic-Bergen Lumber Co.; Charles H. Engler 
Lumber Co., Jersey City; Berkeley Lumber & 
Supply Co., Berkeley Heights; Whittier Lum- 
ber & Millwork Co., Newark; West Virginia 
Hardwood Co., Newark; Van Ness Lumber 
Co., Pequannock. 





Two model homes served as the major 
attraction of the show, which was opened by 
Governor Moore. One was an all-year model, 
and the other showed the latest improvements 
in summer homes. 

Not only did the display show how improved, 
grade marked, precision manufactured lumber 
products can be used to build a better home 
for less money, but also how to finance that 
new home or remodel the old one. 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 averages as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering residences, frame 


and brick: 1926- 
1929 1936 1937 Feb. 
AREA— Ave. Ave. Ave. 1938 
pi. ee Frame 82.7 68.4 79.0 81.4 
Brick 87.0 72.4 85.1 84.8 
Baltimore ..... Frame 107.2 80.9 88.8 91.6 
; Brick 112.0 85.8 93.2 94.5 
Birmingham ...Frame 91.7 ... 80.5 88.2 
rick S67 soe ee 813 
BOC ccccvues Frame 116.3 87.9 103.3 102.7 
Brick 120.3 94.2 110.5 108.3 
CHICRRO «0 teene Frame 109.2 97.2 104.8 107.0 
Brick 114.2 102.9 110.7 110.0 
Cincinnati ’..... Frame 100.5 84.5 98.8 101.6 
Brick 105.0 89.9 106.1 108.1 
Cleveland ..-Frame 107.2 91.7 105.1 106.1 
Brick 113.4 98.8 112.3 110.0 
DATE s6cdccved Frame 103.1 82.5 89.9 88.4 
Brick 107.3 87.1 95.2 90.6 
DOW sicesvws Frame 103.3 80.6 93.9 99.3 
Brick 108.4 85.9 100.7 104.3 
Kansas City....Frame 100.3 ... 95.8 104.6 
Brick 106.5 ... 104.4 108.4 
Los Angeles....Frame 92.7 ... 93.4 87.7 
Brick 97.9 ... 973 94.4 
Minneapolis ....Frame 92.8 88.6 101.6 101.7 
Brick 98.2 93.6 107.6 105.8 
New Orleans....Frame 93.3 173.4 83.4 86.8 
Brick 96.3 78.8 87.0 87.9 
New York ..... Frame 133.3 96.4 110.5 118.1 
Brick 138.4 101.8 115.8 190.7 
Philadelphia ...Frame 100.3 88.7 91.4 99.6 
Brick 106.3 95.5 98.0. 97.0 
Pittsburgh .....Frame 113.3 92.8 109.8 112.0 
Brick 118.8 100.4 117.5 115.6 
St, Leow .i.es Frame 118.6 91.0 98.2 103.1 
Brick 121.1 99.1 106.5 108.2 
San Francisco..Frame 87.7 86.5 9&7 97.7 
Brick 93.7 95.6 104.3 104.9 
Seattle .. ---Frame 84.5 79.8 92.6 97.9 
Brick 92.2 86.5 103.5 105.6 





WATCH FOR Practical, Mod- 
erate Cost House Plan with 
Complete List of Materials. 





Explains Company's Difficulties 
to Its Workers 


PortLaNnpD, Ore., March 17.—Plight of Port- 
land’s distraught lumber industry, torn between 
rival union factions for six months, was 
graphically summed up in a letter sent today by 
a large mill operator to employees—one of the 
most unusual of its kind ever presented by an 
employer in this city. The letter was written 
by A. E. McIntosh, president West Oregon 
Lumber Co., which employs 375 persons, and 
was delivered to the workers, members of the 
C. I. O., at the mill. The plant has been 
operating intermittently of late. The letter fol- 
lows ¢ 


As matters stand today, we can not con- 
tinue in business. The condition of the 
market is bad enough, but when you add 
to that a boycott that drives us out of one 
of our principal distribution points and 
threatens to drive us out of others, we throw 
up our hands and howl for help. All the 
income of the company and a very large cash 
loss during the past six months have gone 
into your and other workers’ pockets. The 
well is running dry. We can no longer 
absorb the staggering losses we have sus- 
tained. We could. have kept our heads above 
water had you made it possible for us to 
manufacture, sell and move our products and 
by-products freely. 

We have placed the facts before your plant 
committee. They in turn have described the 
seriousness of the situation to your union 
officials. Everyone now freely admits that 
a crisis has arisen demanding action now. 
The whole future of this company depends 
upon release from this situation. Yours is 
the problem, yours is the solution. Mean- 
while we have all our San Francisco lumber 
still tied up, and now we are notified that 
the cargo of the Barbara C will meet the 
same fate. 

This you can take for gospel truth. We 
don’t care a tinker’s dam what union you 
belong to. That has been and still is our 
attitude. All we want is freedom to do a 
job of work and try to make both ends 
meet. Our present troubles prevent that; 
and don’t forget, whether you like it or not, 
you will share in our troubles and suffer with 
us if present conditions prevail. 

Something must be done quickly. Whether 
you are C. I. O., A. F. of L., Socialist, com- 
munist, superintendent, foreman, craftsman, 
or common laborer, this West Coast problem 
is right in your lap. What are you going to 
do about it? 


Later, President McIntosh ordered the mill 
to close down to remain down until, or if, the 
boycott is lifted. 


Law May Force Cut in Most 
Efficient Workers’ Wages 


OKLAHOMA City, Oxta., March 21.—Okla- 
homa’s “little NRA” law, under which wage 
scales for various industries are being estab- 
lished, becomes effective May 1 if its enforce- 
ment is not halted by the courts. The law is 
similar to a Washington State Act, which has 
been upheld by the United States Supreme 
Court, except that it is broader, in that it ap- 
plies to male workers as well as women and 
minors. It has already been indicated that a 
court test of provisions applying to male work- 
ers will be made to determine their consti- 
tutionality. 

The legislation is intended to provide a living 
or higher wage for workers, shorter hours 
which are expected to result in increased em- 
ployment, and elimination of labor policy as a 
basis of competition between members of an in- 
dustry. Sponsors of the legislation declare that 
employees above the beginners’ class in various 
industries should receive more than minimums 
set by the State industrial welfare commission, 
but hearings before the various minimum wage 
boards indicated that many employers will be 
forced to reduce wages of workers now receiv- 
ing above the minimums, to offset increases 
made mandatory for inexperienced or compara- 
tively inefficient workers. 
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THERE'S - - - - 


BIG MONE 
FOR YOU RENTING 


a “SPEED-O-LITE” 
FLOOR SANDER 


THAT IS INCREASING 
DEALER’S SALES OVER 


$100.00 A MONTH 


SS 


LOOK AT THE ACTUAL 
SALES RECORDS 
BELOW AND SEE 
THE EXTRA 
PROFITS THAT 
AWAIT ONLY 


YOUR 


PROMPT 
ACTION 
* 






































IN 12 MONTHS, 
CHICAGO, ILL. 


IN 13 MONTHS 
ST. PAUL, MINN 


$1978.40 
$1557.67 
$1000.00 'Y FaWtOcKer, r, 1. 
$910.00 IN 12 MONTHS 


KANKAKEE, ILL. 


These are but a few of the thousands of deal- 
ers who report tremendous earnings. And why 
not? The Speed-O-Lite is in big demand. It 
rents on sight and clicks with the customer. Its 
simple, rugged construction has proved its abil- 
ity to stand the gaff of public rental abuse. 
There are hundreds of prospects right in your 
community a to rent this machine. You 
owe it to yourself to try this plan that has 
never failed. Simply feature a Speed-O-Lite on 
jer floor, put to work our FREE advertising 
elps, backed by our 40 year tested merchan- 
dising plan, and the dollars start rolling in the 
first week. You make TWO PROFITS. For every 
dollar a customer spends for rental, he spends 
another dollar for paint, varnish, etc. Try the 
Speed-O-Lite for 5 DAYS FREE. 


FEATURES THAT CLICK WITH THE CUSTOMER 


% Sands right up to ye NO EXPERIENCE 
the quarter-round. is required to run a 
Eliminates hand Speed-O-Lite. 


labor. 
*% Ball-bearing 


Sie 20 ee equipped throughout. 


ballroom finish on 


any floor. % Guaranteed for | 


yeor inc., high speed, 
eavy duty burn-out 
proo 


%* Plugs into any con- 


venient light socket. motor. 


MAIL COUPON TODAY 


LINCOLN-SCHLUETER 32638 
FLOOR MACHINERY CO. 

242 West Grand Ave., Chicago, IIl. 
Please send full details of your 5-day FREE 
Trial SPEED-O-LITE Offer. Also complete 


information on your Merchandising Plan 
for Dealers. 


NAME SOSSSESSSESESES ESSE SEES SEES SESE SES ESESES 
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Arkansans Emphasize Better Housing 


FHA Is Subject of Roundtable--Dealers Urged to Be Sales Minded, Promote Better Hous- 
ing and Farm Rehabilitation--They Oppose Federal Corporation Licensing and Profits Tax 


Littte Rocx, Ark., March 23.—Federal 
building programs and other Government stim- 
ulation to private building activity will bring 
about an almost unprecedented volume of sales 
in the lumber business in Arkansas if ‘properly 
developed, A. Syd Willbanks, administrative 
officer for Federal Housing Administration in 
Arkansas, told the 200 delegates to the Arkan- 





GILBERT STACY, 
Little Rock, 
Retiring President 


J. C. ROBBINS, 
Stuttgart; 
ist Vice President 


sas Association of Lumber Dealers, in their 
thirty-four annual convention at the Hotel Ma- 
rion, Tuesday. 


Roundable Discusses FHA Activities 


“A program of this magnitude will mean 
much to lumber dealers everywhere,” Mr. Will- 
banks said, “but to be successful it will need 
the sincere co-operation and enthusiasm of those 
dealers. Home-building in Arkansas has lagged 
sadly during the past ten years, and now the 
need for new homes is urgent. People every- 
where want their own homes, constructed along 
lines suggested by their own individual needs 
and taste.” Following Mr. Willbanks’ ad- 
dress, a roundtable discussion of the FHA was 
held, in which E. E. Woods, of the South- 


western Lumbermen’s Association, Kansas 
City, Mo., joined in answering questions 
brought up. 


At the morning session, Chas. A. Stuck 
addressed the convention on “Where Are We 
Headed?” Mr. Stuck, during the past two 
years, has delivered this speech at various re- 
tail conventions. 


Gilbert Stacy, retiring president, who pre- 
sided at the first day’s session, stated that 
among other accomplishments, the association 
has inspired its membership to be more sales- 
minded, and more interested in the general 
housing conditions of communities. Mr. Stacy 
is a director of the Southeast Missouri Lumber- 
men’s Association, and of the Arkansas division 
of the Southwestern Lumbermen’s Association. 
Mr. Stacy is general manager East Arkansas 
Builders Supply Co., Little Rock. 

The customary past president’s luncheon, with 
Mr. Stacy presiding, was held at noon, with 
the following past presidents in attendance: 
L. M. Hawkins, Gilbert Stacy, John R. Grob- 
myer, J. W. Wilson, Rufus Williams, Chas. 
R. Black, E. C. Barton, T. J. Reynolds, Eu- 
gene M. Pfeifer, J. H. Harris and C. N. Houck. 


Urges Farm Modernization Campaign 


F, T. “Tip” Brown, of Kansas City, dis- 
trict sales manager of the Lehigh Portland 
Cement Co., spoke on “What Now?” Mr. 
Brown stated that building industry today is 
facing an era of betterments to the things 
that we already have. Thousands and thou- 
sands of farm buildings over this country are 
in need of repairs, and they haven’t seen paint 
since they were built. Only one out of every 
twenty farm families is living according to the 
idea of the American standard of living. Mr. 
Brown urged the lumbermen to return to their 
homes and organize and conduct campaigns 
for repair and remodeling of dilapidated build- 
ings. 


Resolutions of the Convention 


A resolution urging support of the Arkansas 
State Chamber of Commerce’s program to ini- 
tiate a State constitutional amendment to make 
it possible for the legislature to enact a work- 
men’s compensation law was adopted. The res- 
olution said lack of workmen’s compensation 
law was creating a hardship on the building 
industry. 


A resolution petitioning Congress to repeal 
the undistributed net profits tax on corporations, 
or amend it to enable corporations to operate 
with prudence in the accumulation of reasonable 
surpluses without being subjected to the tax, 
was adopted. 


Disapproval of the O’Mahoney-Borah bill 
pending in Congress, for Federal licensing and 
regulation of corporations, was contained in 
another resolution. Activities of the Federal 
Housing Administration were praised. 


Officers and Directors Elected 


Charles A. Stuck, of Jonesboro, was elected 
president, succeeding Gilbert Stacy, of Little 
Rock. J. Carthell Robbins, of Stuttgart, was 
elected first vice president, and A. P. Ham- 
merschmidt, of Harrison, second vice president. 
L. M. Hawkins, of Little Rock, was re-elected 


T. Dyke, Fort Smith; Wallace Stone, Fay- 
etteville, and W. C.. Chamberlin, Little Rock. 


For Arkansas Prosperity and Home Building 


Chas. R. Black, of Corning, was toastmaster 
at the banquet Tuesday night, followed by a 
floor show and dance. 

Speakers on the program Wednesday morn- 
ing were Col. T. H. Barton, of El Dorado, pres- 
ident of the Lion Oil Refining Co. Col. Bar- 
ton’s address, “Building Arkansas,” was well 
received. “Prosperity for the farmers, employ- 
ment for all who ‘can work and reasonable 
profit for private enterprise,” were given as 
the three major points of a march to prosper- 
ity program for Arkansas. “Arkansas has the 
resources, the climate and the people that in- 
dustry needs,” Col. Barton told the lumbermen. 

C. C. Randall, assistant director of the Agri- 
cultural Extension Service, was unable to at- 
tend, and his scheduled address on “Arkansas’ 
Home Made Homes Program” was delivered 
by Earl L. Arnold, Extension Agricultural En- 
gineer of the University of Arkansas. 

H. K. Thatcher, field representative of the 
Arkansas Agricultural and Industrial Commis- 
sion, spoke on “The Commission and Its Rela- 
tion to the Lumber Business.” 

The convention was closed with an address 
on “The National Homes Demonstration Pro- 
gram,” by C. H. Cowan, Memphis, Tenn., man- 
ager sash and door department, Fischer Lime 
& Cement Co. 





International Review Issued 


Vienna, Austria, Feb. 12.—The Comite In- 
ternational du Bois announces the latest issue 
of the “International Review on Timber Uti- 
lization,” published by it here. Among mat- 
ters considered are the following: A competi- 
tion for houses of indigenous timber (Aus- 
tralia); Vienna Rotunda fire and its warning 
as to timber construction (Austria); wood 
doors superior to iron (U. S. A.); timber in 
railway coachbuilding (Great Britain) ; timber 
in aeroplane construction (U. S. A); Third 
International Congress on carbon motive fuels 





Left to right: A. P. Hammerschmidt, Harrison, second vice president; Charles A. Stuck, Jonesboro, 


new president; and L. M. Hawkins, Little 


secretary-treasurer. Members of the board of 


directors are: 


Mr. Stacy, chairman; Charles R. Black, 
Corning; E. C. Barton, Jonesboro; J. W. Rich, 
West Memphis; C. C. Curl, Helena; E. H. 
Elsberry, Pine Bluff; S. B. Pfeffer, DeValls 
Bluff; T. H. Johnson, McGehee; C. H. Young, 
Morrilton; J. W. Wilson, El Dorado; J. N. 
Cook, Little Rock; Layman B. Brown, Tex- 
arkana; T. J. Reynolds, Hot Springs; Martin 


Rock, secretary-treasurer (re-elected) 


(Italy) ; steady increase in production of cellu- 
wool, new transportable charcoal kiln (France) ; 
wood plastics (U. S. A.); new methods of 
timber utilization. There is, besides, a section 
devoted to reviews of new publications on tim- 
ber, and the first of a new series of interesting 
articles on the timber research institutes, this 
dealing with the Laboratory at Princes Ris- 
borough, England. 
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Wood Chemistry, Utilization, 
Are International Subjects 


VIENNA, AusTRIA, Feb. 17.—The first Con- 
gress on the Chemistry of Wood will be held 
in conjunction with the fourth International 
Conference on Timber Utilization, July 5-8, in 
the House of Industry, here. At a press con- 
ference convened by the organizing committee 
of the Congress and the department for tim- 
ber utilization of the Comite International du 
Bois, details of the preparatory work being 
done for the two assemblies were outlined. 

Information concerning the Congress on 
Wood Chemistry was given by Prof. Mark, 
principal of the First Chemical Laboratory at 
the University of Vienna, chairman of the or- 
ganizing committee. He said that lectures 
would be delivered by Prof. Haworth, of Birm- 
ingham, on “The Chemistry of Cellulose”; 
Prof. Freudenberg, of Heidelberg, on “The 
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Chemistry of Lignin”; Prof. Hagglund, of 
Stockholm, on “Methods of Transforming 
Wood”; Prof. Schlaepfer, of Zurich, on “The 
Thermic Decomposition of Wood”; Prof. Van- 
zetti of Catania, on “The Chemistry of the 
Resins and the Terebenes,” and finally Prof. 
Mark himself will speak on “The Morphology 
of Native Cellulose Fibres.” 

An announcement in regard to the fourth In- 
ternational Conference on Timber Utilization 
was presented by Herr von Felsovanyi, chief 
of the department for timber utilization. He 
referred to the fact that this independent de- 
partment was formed within the frame of the 
Comite International du Bois. It is function- 
ing as a kind of clearing house for information 
between various national timber organizations. 
The discussions at the Congress on the chem- 
istry of wood will enable the Conference to 
concentrate on “Timber in  Constructional 
Work,” and it will consider the problems of 
the greatest present importance: “Tests of 


37 


Strength for Timber With Regard to Existing 
Building Regulations,” “Modern Timber Struc- 
tures” and “Timber for Transport Vehicles.” 
Leading experts from all over the world will 
speak on these problems, and demonstrate that 
the economic utilization of wood is about to 
experience a renaissance. 





Logging Resumed in B. C. 


Vanoouver, B. C., March 19.—After the 
largest part of the British Columbia timber 
industry had been at a standstill through three 
or four feet of snow, loggers are now swarming 
back into the woods, as the big camps resume 
operations. The snow is melting fast. During 
the next week or two, most of the idle camps 
of Vancouver Island will reopen. A few which 
were closed by last month’s snowfall are at 
work again already. For the present most 
camps will not operate to capacity because there 
is insufficient demand in world markets. 








KIRBY BUILDING 





SOUTHERN YELLOW PINE 


KIRBY LUMBER CORPORATION 


66 

Tue moisture content checked consistently cor- 
rect,’ wrote a new customer last week, compli- 
menting us on the outturn of his order. 


—any where. 


Not surprising, because in addition to labora- 
tory equipment for moisture content tests, each 
Kirby Pine mill is equipped with a portable Hart 
Moisture Meter, so that checking can be done in- 
stantly and at random, as stock is loaded into 
cars, behind the machines, before the machines, 


With apologies to Amos and Andy, let us say 
that Kirby's stock is more dependable because we 
check and double check. 


SOUTHERN HARDWOODS 


HOUSTON, TEXAS 








PEAVY-MOORE 
LUMBER CO. Inc. 


PINE SALES OFFICE, 
SHREVEPORT, LA. 


MANUFACTURERS OF 


SOUTHERN YELLOW PINE 
SOUTHERN HARDWOODS 
OAK FLOORING 





AND SOUTHERN 


aye 


Manufactured and Graded 
to do the work for which 
they are intended and 
to do it WELL 


HARDWOOD SALES: 


Southern Pine-Peavy-Moore Hardwood Sales 
Agency. 1109 American National Bank Bldg., 
Beaumont, Texas. 








HARDWOODS 





PEAVY-WILSON 
LUMBER CO. Inc. 


GENERAL SALES OFFICE, 
HOLOPAW, FLA. 


MANUFACTURERS OF 
Extra Dense Virgin Long Leaf 


FLORIDA PINE 
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FLORIDA ANNUAL “STRICTLY BUSINESS” 
-- - - - DEALERS REPORT BANNER YEAR 


Ortanpo, Fia., March 21.—Cheerful smiles 
wreathed the faces of the 200 delegates of the 
Florida Lumber and Millwork Association as 
they gathered here March 18 at the San Juan 
hotel to participate in their eighteenth annual 
convention. And well might they smile, for, 
in spite of a disappointing tourist season, 
Florida’s home building for the past year has 
topped by far that of any similar period since 
the “over-expanded” boom of 1925 and 1926. 

From ten in the morning until five in the 
afternoon, the one-day session was crammed 
full of good, meaty discussion, from the first 








ASHER CULP, 
Tampa; 
New President 


E. J. MAUGANS, 
Leesburg; 
Elected Treasurer 


address of Walter J. Matherly, dean of the 
college of business administration at the Uni- 
versity of Florida, to the closing talk by Joe 
Sanders, Jr., manager of the Insulite Co.’s 
advertising, promotion and development depart- 
ment. 

Federal Housing Administration and its re- 
cently adjusted Title One; the need for dress- 
ing up the retail dealer’s show-room, physically 
and mentally ; the importance of selling the pub- 
lic a complete “packaged” product; the deter- 
mination to keep abreast of economic trends 
were the keynoting themes of the convention. 


No “Professional” Speakers 


Conspicuously absent from the program was 
the professional, “entertaining” type of speaker. 
The men attending the convention had little 
time to waste. They wanted to learn more 
about the retail lumber business, how to im- 
prove it; what its future is to be; how dealers 
stand nationally. They were present to get 
everything out of the day they could and they 
got it. They heard Bruce A. Wilson, educa- 
tional director of the FHA, with the nation’s 
latest and most accurate building reports at his 
fingertips, present the most optimistic figures 
his organization has yet been able to offer the 
building and lumber industry, and they listened 
attentively as he tied in money-making advice 
for the dealer. They literally sat on the edge 
of their chairs while Walter J. Matherly, most 
distinguished of southern economists, machine- 
gunned them his “Philosophy of Business—1938 
Point of View,” a brilliantly clear analysis of 
contemporary economics and its application to 
the little business man. 

In the afternoon, the convention re-convened 
to hear Henry M. Weeks, representative of the 
Homasote Co., who demonstrated Homasote 
and showed a short movie depicting its use in 
the construction of the “Precision Built” home, 








a semi-pre-fabricated dwelling. J. M. Lee, 
comptroller of the State of Florida, discussed 
the tax-structure of the State. 


Hear National's President 


Don A. Campbell, Lebanon, Ky., president of 
the National Retail Lumber Dealers Associa- 
tion, addressing his eighth convention of the 
year, was the “top” speaker of the afternoon 
with his welcome talk, “How Can the Retail 
Dealer Increase Volume at a Profit in 1938?” 
Mr. Sanders’ “The Truth About Building 
Costs,” a clear rebuttal to the unsubstantiated 
propaganda of rising home building costs which 
is being served to the potential buying public, 
closed the day’s speaking program. 

Rush H. Todd of Ocala, Fla. NRLDA 
director of the association, was scheduled to 
give his annual report, but, for brevity’s sake, 
left the national situation to Mr. Campbell. 
Clyde Taylor, Jacksonville, and E. W. Thomp- 
son, Jr., Holopaw, associate directors, both pre- 
sented short reports. The group also heard 
committee chairman reports from E. J. Mau- 
gans, Leesburg, resolutions; Marcy Mason, 
Jacksonville, legislative; Fred Holcombe, Asso- 
ciated Mutuals, Jacksonville, insurance; Jack 
Townsend, Lake Wales, educational. 


Officers and Directors 


The election of Asher Culp of Tampa to suc- 
ceed Robert S. Bechtelheimer, as president, and 
the further election of other officers for the 
new year closed the convention. 

Serving with new president, Asher Culp, for 
the next year, the association will have Marcy 
Mason, Jacksonville, as vice president and E. J. 
Maugans, Leesburg, as treasurer. 

District directors elected include: 

Marshall Howell, Jacksonville; C. H. 
Walker, Pensacola; George J. Philp, Panama 
City; W. H. Wilson, Tallahassee; Cecil Willis, 
Daytona Beach; Paul Osteen, Ft. Pierce; 
A. B. Crouch, West Palm Beach; Dennis 
Renuart, Miami; V. G. Widerquist, Ft. Myers; 
R. E. Deacon, Sarasota; A. M. Hess, Winter 
Haven; John W. Biggar, Tampa; Leonard 
Sparks, Clearwater; G. A. Allen, Ocala; Leo 
Smyth, Orlando. 


Addition of a third associate director to the 
usual two makes the roster for the next 
year: I. W. Gard, Miami; Walter W. Sim- 
mons and Worden E, Mack, Jacksonville. Di- 
rector at large is past president Robert S. 
Bechtelheimer of Dade City. Rush H. Todd 
was re-elected as the association’s NRLDA di- 
rector. Appointment of a secretary was de- 
ferred. 

The program was conducted chiefly by W. E. 
Tylander, Ft. Pierce, the association’s first 
president, aided by Treasurer J. B. Wand, 
Jacksonville. Behind the scenes, attending to 
the smooth functioning of the convention ma- 
chinery, was the outgoing secretary, Claude E. 
Flambeau of Orlando. 

Opening Session 

The convention was called together by Presi- 
dent Bechtelheimer. Robert D. Van Tassel, 
judge of the Orange County juvenile court, wel- 
comed the delegates to Orlando. J. B. Wand 
followed with the treasurer’s report. 

The first address was Dean Matherly’s “Phi- 
losophy of Business—1938 Point of View.” 
Electrifying the gathering with his rapid-fire 
delivery, the economist snatched his listeners 
out of their local surroundings and spread the 
national business picture before them. He cited 
four main points as the philosophy of 1938 
business: 1. Economic interdependence; 2. In- 
creased mechanization of business enterprise; 
3. Increased corporate ownership of wealth; 
4. Increased public control of private enter- 
prise. 


Economic interdependence, he explained, is 
a system which has grown out of increased 
specialization. Demonstrating by example, he 
showed that what affects one part of the system 
affects the whole. “Specialists are all knit 
together,” he said, “into one economic system 
. . « We are increasingly national and inter- 
national in our operation.” 

Sketching briefly the history of modern indus- 
try, Dean Matherly explained that modern 
civilization depends upon machine industry in 
contrast to hand industry. “We have trans- 
ferred thought and skill from man to the ma- 
chine,” he said. “The age in which we live 
is made for speed, machine speed, airplane speed 
—that’s why someone has said we have to run 
like hell to stay where we are!” 

Referring to the mechanization of business 
enterprise and the increased ownership of 
wealth, he stated, “To understand our system 
we must understand the corporation and the 
changing aspects of the ownership of wealth.” 


Public Control of Private Enterprise 


His last point, the increased public control 
of private enterprise, was naturally most inter- 
esting to FHA-minded dealers. He said that, 
prior to 1932, government regulation of industry 
was unplanned, “negative in character, not posi- 
tive.” He attributed the demand for public 
control to the breakdown of competition due to 
over-production with its collapse of purchasing 
power; the dislocation caused by the World 
War and the policy of the United States, during 
the first years of the depression, to let the busi- 
ness man shift for himself. He showed that 
the increased public control of private enter- 
prise grew out of the crisis of 1929. “The 
effects of this,” he maintained, “are the regula- 
lation or suppression of business but the control 
of capitalization to assure a fair return on the 
investment and economic security. 

FHA’s Bruce A. Wilson discussed the 1938 
National Housing Act. In reviewing the his- 
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tory of building in the United States he outlined 
the period after 1890 which brought problems 
of merchandising. Tracing the growth of sell- 
ing, he mentioned the introduction of the time- 
payment plan and the war-time selling based on 
emotional psychology—the selling of liberty 
bonds. Using the automobile and its growth 
for an example, he showed how it has carried 
a number of businesses along with it, from the 
manufacturer of the paint on the license plates 
to the contractor who built the highways over 
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American fiunherman 


Study Business Economics and Modern Mer- 
chandising -- Program Deletes “Professional” 
Speakers -- Defer Appointment of Secretary 


which it traveled. “The automobile created the 
measure of our importance in the community. 
We bought a car to keep up with the Joneses. 
But in 1929 the automobile, as a measure of 
our importance, ended,” he said. “We are fast 
approaching the business of developing the 
desire of the individual to own something and 
that is right down the alley of the home build- 
er,” he added. 


Home Building Up, But Short 


Mr. Wilson quoted figures and familiar as 
they may be to specialists, they proved inter- 
esting to the dealers who in their daily life 
have little time for the perusal of statistics. 
Citing 1926 as the biggest home-building year 
in the history of the United States, he offered 
the following figures for the number of homes 
built in the last four years: 1934, 35,000; 1935, 
75,000; 1936, 175,000; 1937, 200,000. 

Even more interesting were his hot-off-the- 
griddle reports from Washington which showed 
American building for the week of March 12 at 
better than $20,000,000, compared with a year 
ago when it ran $12,000,000. The 1938 week, 
he stated, was the largest building week the 
nation has experienced since 1926. 

Mr. Wilson explained that the housing indus- 
try is composed of the public which want the 
houses, the lending institutions, and the indus- 
try which produces the product. Of this last 
he claimed that the lumber and building mate- 
rial dealer was the only man in the group, 
made up of architect, realtor and others, who 
can successfully build up a merchandising insti- 
tution to sell houses, 

“The building material dealer is the logical 
fellow to be the housing expert in his local- 
ity. In the first place he has greater margin 
of profit in the business, and also he is the 
logical person that people go to with their 
housing questions,” he said. 


Advocates New "Yard" Clothes 


He criticized the dealer for having his 
place of business “south of the tracks.” “In 
spite of the fact that the dealer started there 
to be near the transportation facilities, it is 
not the ideal location for the retailer. Much 
of this has to be changed. It may be neces- 
sary for you to get up where people move 
around.” 

Further criticizing the dealer’s display sys- 
tem, inside and out, he described the con- 
glomeration of a display with a humorous 
over-exaggeration, “. ..and on top of it all, 
here is a rack of ten and twenty cent paint 
to catch the drop-in business, of which there 
is none.” Then he challenged .the dealers 
directly. “Are you selling materials or pack- 
ages—completed houses?” he asked. 


"Clean Up Old House Market" 


“There are plenty of evidences that the 
dealer is recognizing his responsibility to the 
new housing methods,” he added, “but the 
used house market, like the used car market, 
has to be first cleaned up before new build- 
ing can enter any sort of forward program.” 
The FHA, under Title 1, has written 18,884 
notes involving $7,934,560.71 in Florida. Han- 
dle the financing for your customers and 
make the arrangements at the lending insti- 
tution instead of turning a customer loose 
to do that on his own. Many a closed deal 
has been lost this way.” 


Particularly keyed for Florida, which soon 
enters its off season, was his suggestion that 
the modernization building and repair program 
be pushed during the slack season. “FHA does 
it to clear the way for seasonal building. 
Floridians should do it to keep business running 
during the summer months. Do not become 
involved in the complexities of expansion. Spe- 
Cialize,” he said, “have your ‘modernization’ 
boys and your ‘new house’ fellows.” 

Following luncheon, the convention heard a 
short talk by H. M. Weeks of the Homasote 








Co. In describing his company’s promotion of 
the pre-fabricated “Precision Built” home, he 
remarked: 

“What are the advantages of these homes 
to the lumber dealer? The lumber dealer 
who holds the franchise is in a position to 
supply all the materials, thereby eliminating 
cut-throat price slashing the lumber 
dealer sells a complete house yet he receives 
his normal profit on every piece of material 
used, with all price competition by the piece 
eliminated. The pre-cutting of framing lum- 
ber eliminates waste and unnecessary han- 
dling of materials, At the same time it pro- 
vides a superior construction and more ac- 
curate fitting of all joints than the often 
haphazard methods of hand-sawing on the 
job.” 

Following a short movie demonstration of the 
pre-fabricated home, the convention heard a 
talk by Florida’s comptroller, J. M. Lee. The 
comptroller devoted himself almost exclusively 
to the condition of the Florida taxing mech- 
anism and suggested that the dealers lead the 
way in a privately planned program to reor- 
ganize the fiscal system of Florida. 

President Campbell of the NRLDA dis- 
cussed at length the work of the National 
association, the small homes program, and the 
subjects of housing and building costs. He 
stated that he hoped the lumber and building 
material industry would be kept clear of gov- 
ernmental regulation; that prices are in line 
with building values offered in the 1938 home; 
that dealers should center their activities 
around the objective of furnishing a completed 
home through the centralization of all building 
factors. 


"Truth About Building Costs" 


Insulite’s Joe Sanders was the last speaker 
of the afternoon. He gave a strong presenta- 
tion of the lower cost and increased values of 
present-day home building, viewed in the light 
of a wave of adverse propaganda, which he 
declared has been. born within the industry 
among jealous competitors and now seriously 
threatens the public’s confidence in low building 
costs. 

“This propaganda,” he said, “printed from 
headline to headline, passed along from per- 
son to person by word of mouth, has become 
so exaggerated and distorted that in the com- 
mon, everyday language of the layman it 
came to mean—do not build now.” 

“Familiar to all builders and experts in 
the trade are the true figures of building 
costs, and familiar also is the definite fact 
that costs are down, not up, for the ultimate 
consumer in the building industry. What 
are we going to do about it? We must study 
first the thing we have to sell and then 
study the market in the light of a new 
opportunity to sell it. The FHA, its small 
down payment requirements and easy long 
terms, offers a new market composed of the 
individuals who are now in a position to 
purchase homes on a small income.” 


He advocated combined advertising by local 
dealers as the best means of combating the 
high price myth and suggested study of markets 
with an eye to what the consumer wants; more 
attention to the young people who can buy now 
without waiting. 

This address concluded the afternoon meet- 
ing, with the exception of a brief business 
meeting. Following this, the 200 delegates, 
many of them present with their wives and 
families, attended the annual banquet and dance 
at the Orlando Country Club, 





A worp to the wise is enough, and many 
words won't fill a bushel, as Poor Richard says. 
Fond Pride of Dress, is, sure, a very curse! 
Ere Fancy you consult; consult your purse! 
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GOOD AS GOLD 


Never forget! Whenever a manu- 
facturer or wholesaler ships on 
credit, he is risking his capital. 


Any number of unexpected events 
—floods, fires, damage suits—can 
change a good customer to a fail- 
ure overnight. 


All your customers may be as 
good as gold today but what 
might happen tomorrow? 


Why risk your capital? 


Sell your merchandise! Extend 
credit to deserving customers! 
OU ic 


Insure Your Credit Accounts ! 
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Mempuis, TENN., March 21.—The rapid and 
continuous progress of the Southern Hardwood 
Producers {Inc.), in statistical work, trade pro- 
motion and research received the approval of 
southern hardwood manufacturers at the third 
annual meeting of the group held here March 
10 and 11. The SHPI now has a membership 
of eighty representative producers with a rated 
annual capacity of one and one-half billion 
feet of hardwoods. Plans were laid to con- 
tinue and expand the activities of the organiza- 
tion. All officers were re-elected as follows: 

President—Fred W. Schatz, Chicago Mill & 
Lumber Co., Helena, Ark. 

Vice President—Kerry L. Emmons, Missis- 
sippi Valley Hardwood Co. (Inc.), Memphis. 

Treasurer—J. W. Welsh, Welsh Lumber Co., 
Memphis. 


Secretary-Manager—Ed R. Linn, Memphis. 


Executive Committee and Directors 


The executive committee for the ensuing 
year includes the officers and the following di- 
rectors: C. L. Faust, Faust Bros. Lumber Co., 


wood industry is measured by the support it 
receives from the industry. He warned against 
the apparent “paternalistic” attitude of the 
Government and urged that united opposition 
be presented to any unwise scheme of regula- 
tion or competition which it fosters. He ex- 
pressed the opinion that there is a bright future 
for the industry under the guidance of the 
SHPI staff whose work is carried on in a 
businesslike, intelligent and impartial manner 
to secure the utmost in results from trade pro- 
motion, research and statistical activities, which 
include reports on past sales, production, orders, 
shipments and inventories. 


Recommends Broadening of Efforts 


Ed R. Linn, secretary-manager, reported in 
detail the specific benefits derived from the 
group’s planned campaign along three main 
avenues of approach to larger volume and more 
profitable sales. .His recommendations for this 
year include: 

Continuation of field work in order to cover 
the entire consuming territory as often as 
possible; distribution of literature on the 





Sounding the gavel is F. W. Schatz, Helena, Ark., who was re-elected pres- 
ident of the SHPI. On the left is Secretary-Manager Ed R. Linn, also re-elected 


Jackson, Miss.; Walter R. Jones, The Mengel 
Co., Louisville, Ky.; Blucher Blair, Midway 
Lumber Co., Blountstown, Fla. 

Other directors named, in addition to those 
serving on the executive committee, are: 


Carl White, Breece-White Mfg. Co., Eudora, 
Ark.; John L. Avery, Frost Lumber Co. (Inc.), 
Shreveport, La.; John W. Bailey, Eastman- 
Gardiner Hardwood Co., Laurel, Miss.; C. L. 
Frieler, Pearl River Valley Lumber Co., Ham- 
mond, La.; H. B. Johnson, Mansfield Hard- 
wood Lumber Co., Shreveport, La.; N. F. Mc- 
Gowin, W. T. Smith Lumber Co., (Inc.), 
Chapman, Ala.; James A. McGraw, McGraw- 
Curran Lumber Co., Yazoo City, Miss.; C. W. 
Parham, C, W. Parham Lumber Co., Memphis; 
Lee Robinson, Mobile River Saw Mill Co. 
(Inc.), Mt. Vernon, Ala.; W. E. Sailor, Long- 
Bell Lumber Co., DeRidder, La.; H. Brooke 
Sale, Hoffman Lumber Co., Columbia, S. C.; 
H. M. Seaman, Kirby Lumber Co., Houston, 
Tex.; C. C. Sheppard, Louisiana Central Lum- 
ber Co., Clarks, La.; E. M. Vestal, Vestal 
Lumber & Mfg. Co., Knoxville, Tenn.; LeRoy 
Glaze, Hillyer-Deutsch-Edwards (Inc.), Oak- 
dale, La.; Roy Klumb, W. B. Harbeson Lum- 
ber Co., DeFuniak Springs, Fla. 


In his annual address, President Schatz de- 
tailed the purposes and objectives of the organi- 
zation, stating that the capacity of the SHPI to 
accomplish these things for the southern hard- 


principal species of Southern hardwoods; re- 
vision and publication of the Hardwood Buy- 
er’s Guide; close co-operation with the rail- 
roads; exhibits at State and regional lum- 
ber conventions; preparation of a moving pic- 
ture showing the complete processing of hard- 
woods from the tree on through to actual 
use; possible research and advertising; use 
of hardwoods for wall surfaces, with especial 
attention directed toward the application of 
“lower grades” of such woods as oak and 
gum; sponsoring of contests for designers 
of home and office furniture, stressing oak. 

Mr. Linn, whose office has distributed 75,000 
pieces of literature on southern hardwoods, 
stated that the SHPI bulletin on hardwood 
interiors has been mailed to 18,000 retail 
lumber dealers, architects and builders and 
that this demand indicates a growing appre- 
ciation of the beauty and adaptability of 
hardwoods for walls, interior trim and floor- 
ing. The southern hardwood home built at 
Memphis last year, according to Mr. Linn, 
was visited by 15,000 people and particular 
rooms as well as complete homes modeled 
after the designs have been used throughout 
the country. He said that if the publicity the 
home received in trade journals and maga- 
zines were paid for at space rates, it would 
run into thousands of dollars. 

Modernize to meet steel cabinet and furni- 
ture competition, urged J. S. Sprott, presi- 
dent of the Globe-Wernicke Co., Cincinnati. 
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“If hardwood manufacturers had started re- 
search when steel first came into the picture 
instead of waiting until two years ago, there 
wouldn’t be half as much steel office furni- 
ture in use,” he said. “If a combination of 
wood and steel better serves the purpose, 
such as a wood cabinet with steel runners 
and rollers, do not hesitate to embrace the 
opportunity to insure the use of your prod- 
uct. Back this improved construction with 
more active field work.” 

Through the courtesy of The Veneer As- 
sociation, a sound picture, “Forest Treas- 
ures,” was shown which depicted how woods 
are gathered from all over the World and 
brought to this country for the manufacture 
of matched veneers. 


Trained Foresters Available 


Louisiana State University, through its 
forestry school, is “Bridging the Gap Be- 
tween Theory and Practice,” said Ralph W. 
Hayes, head of the university’s forestry de- 
partment. He stated that graduates of the 
department are available as foresters who, 
after a period of from six months to two 
years in actual field work, are capable of 
developing into valuable members of the in- 
dustry. ‘“‘The way is open,” according to Prof. 
Hayes, ‘‘for these graduates to be trained to 
handle forest land management; to estimate 
and buy standing timber or logs; to become 
better salesmen because of their knowledge 
of forestry and timber; and eventually execu- 
tives of a high type. They need a place to 
start at a wage above that of common labor.” 


Extensive Research Activities 


Prof. Hayes outlined the research activities 
at the university and offered its services and 
equipment for . processing problems. The 
equipment includes an experimental dry kiln 
and a laboratory outfitted with instruments 
necessary for measurements and calculations 
on results of experiments. Plans call for 
additional equipment to include a timber test- 
ing and timber physics laboratory; experi- 
mental pressure preservative treating plant; 
fire retardant treating plant. 

H. R. Northup, Washington, D. C., out- 
lined the plans of the National Small Homes 
Demonstration, the eight low cost house 
plans which have been accepted by the FHA 
and stated that the National Lumber Manu- 
facturers’ Association had already received 
requests for 5,000 sets of plans. 

The business session of the first day ended 
with the adoption of a resolution requesting 
that Secretary of State Hull, in concluding a 
reciprocal tariff pact with Great Britain, en- 
deavor to have the latter accept southern 
hardwoods on a parity with Dominion lumber 
and without a 10, percent differential. The 
resolution cited the fact that 485,000 people 
in the South are dependent on the hardwood 
industry and that trade barriers of any kind 
should be eliminated if employment is con- 
tinued or increased. 

Immediately after adjournment, the Lum- 
bermen’s Credit Association, Chicago, held 
“open house” and royally entertained at a 
cocktail hour. William B. Downs, special 
representative of LCA was the official host. 

At the banquet on the evening of March 10, 
Prof, Gus Dyer, department of economics at 
Vanderbilt University, traced the history of 
constitutional democracy and voiced the belief 
that the American people will preserve their 
constitutional advantages despite the threats 
of the last few years. Stanley F. Horn, South- 
ern Lumberman, Nashville, Tenn., was toast- 
master. 


Meet Problems—Stress Beauty 


Prof. Austin E. Fitch, Washington univer- 
sity, St. Louis, discussed “Southern Hard- 
woods and Architecture.” He pointed out 
that intelligent study and diligent research 
can find the answers to turn every “knock” 
against wood into a boost. “The lumber in- 
dustry loses ground by feigning ignorance 
or ignoring its problems,” he said. He ad- 
vised selling architects on the qualities of 
wood and creating a barrage of advertising 
Stressing its beauty; supplying architects 
with stock details; price lists, etc. 

John W. McClure, secretary of the National 
Hardwood Lumber Association, Chicago, com- 
mended the SHPI for its work and stated 
that by the end of 1938 he expected to see 
the hardwood industry in as good a position 
as it occupied a year ago. Harold Everley, 
Secretary of Appalachian Hardwood Manu- 
facturers (Inc.), Cincinnati, also addressed 
the meeting. 
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George N. Lamb, secretary-manager, Ma- 
hogany Association, Chicago, praised trade 
promotion and visual presentation, remark- 
ing that such methods have effected a decided 
increase in the sale of mahogany. 


Producers and Railroads Interdependent 


Dr. C. S. Duncan, Washington, economist 
for the Association of American Railroads, 
spoke on the interdependence of the hard- 
wood industry and the railroads. He cited 
figures showing the heavy purchases of hard- 
woods by the carriers and the tonnage of 
hardwoods they hauled. Hardwood producers 
and the carriers are important factors in the 
economic life of our country, according to 
Dr. Duncan, and they should co-operate in 
problems which are of mutual interest. The 
producers are striving to conserve resources 
and increase efficiency of production and 
volume of sales while the carriers are fight- 
ing against unsound legislation and trying 
to secure a sound national transportation 
policy, he said. 
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Effective Date for New North- 
east Grading Rules 


New York, March 21.—The Northeastern 
Lumber Manufacturers Association, (Inc.), 41 
East 42nd Street, this city, and the Canadian 
Lumbermen’s Association, 31 Fraser Building, 
Ottawa, Ont., jointly announce April 1 as the 
effective date of the recently revised grading 
rules governing the inspection of eastern spruce 
and balsam fir. [Copy of these rules appeared 
in the issue of March 12, pages 70-71.—Enr- 
TOR]. The Canadian lumber manufacturers 
have adopted the rules as applying to shipments 
of eastern spruce lumber to United States mar- 
kets. Rule books will be available by April 1. 
They will be obtainable from either the North- 
eastern Lumber Manufacturers Association or 
the Canadian Lumbermen’s Association. 








UALITY DRYING 


OF EVERY BOARD. 
IN EVERY TRUCKLOAD 











Circulation flows swiftly across all sur- 
faces of every board in Moore Cross- 
Circulation kilns. Reversing at reg- 
ular intervals insures uniform drying 
in top, bottom, sides and center of 
loads. 


Close, edge-to-edge stacking—which 
was made possible by Moore Cross- 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 





Green northern hardwoods entering Moore Cross-Circulation kilns at Edward Hines 
Lumber Company, Park Falls, Wis. 


You Can Be Sure Of QUALITY With 
MOORE CROSS-CIRCULATION KILNS 





Circulation kilns—will increase capac- 
ity from 25% to 50%. 


Write today for complete illustrative 
information as to how you can get 
HIGHER QUALITY DRYING and 
INCREASED CAPACITY, from your 
old or new kilns, with Moore's Cross- 
Circulation Fan System. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kline and Veneer Dryers 
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South Dakota Annual 
Sets Attendance Record 


Sioux Fatis, S. D., March 21.—The 825 
registering at the twenty-first annual meeting 
of the South Dakota Retail Lumbermen’s Asso- 
ciation, held here March 9 and 10, set an all- 
time attendance record in the association’s con- 
vention history. There were 364 déalers, 190 
salesmen and 271 ladies present, a total of 825 
as compared to last year’s of 705. The latest 
in lumber and building materials and modern 
merchandising were featured in sixty-five ex- 
hibits, an increase of sixteen over 1937. 

Service to the farmer, the South Dakota 
dealer’s best customer in this agricultural terri- 
tory, was emphasized as an opportunity to show 
that increased farm profits are.possible when 
modern, efficient buildings, proper fencing and 
materials are used. 

Those attending the convention were amply 
repaid for the time away from their offices. A 
well-rounded program was presented and suit- 
able entertainment featured the meeting. There 
was no registration charge and all entertain- 
ment, including the luncheon, dance, banquet, 
floor show and ladies’ program, was provided 
through the courtesy of the Tri-State Associa- 
tion of Building Material & Coal Salesmen. 

The forenoon of March 9 was taken up with 
registration and viewing of the exhibits. A 
Dutch luncheon was served at noon at the Coli- 
seum, where all sessions were held, and the 
initial business of the convention got underway 
at two o'clock that afternoon with President 
A. E. “Art” Munck, Pierre, in charge. Brief 
entertainment was furnished by a saxophone 
trio from the Nettleton Commercial College and 
following this, Henry Carlson, a contractor and 
president of the Sioux Falls Chamber of Com- 
merce, gave the address of welcome. 

J. W. Horner, Sioux Falls, president of the 
Northwestern Lumbermen’s Association, was 
introduced by President Munck. Mr. Horner 
was given an enthusiastic ovation after which 
he outlined his close association with South 
Dakota dealers. He served as the association’s 
first secretary-treasurer and held that office 
until his resignation in 1926. 

Condemns Governmental Spending 

President Munck, in his annual address, 
stressed the value of organization and leveled 
ironic fire at Government “shots in the arm” 
to aid business recovery. “The relapse after 
the effect wears off is worse than before the 
inoculations were given,” he said. “The pane- 
gyrics of Government stimulants for business 
should be stopped and the taxpayer’s money 
diverted to its proper channels.” 

At the conclusion of his ‘report, Hiram G. 
Ross, Sioux Falls, secretary-treasurer, ex- 
pressed his appreciation to the officers and 
directors for their whole hearted co-operation 
during his first year of office. He also thanked 
Ormie C. Lance, secretary of the Northwestern 
Lumbermen’s Association, this group and the 
Tri-State salesmen for their assistance. 

Convention committees included: 

Resolutions—John Bergman, Flandreau; 
E. A. Borden, Sioux Falls; A. R. Bratsburg, 


Woonsocket; George Green, Huron; Nels 
Huseby, Brookings; Chase Jameson, Sioux 
Falls; John Knecht, Rapid City. 

Auditing—L. H. Blagen, Madison; John 


Henrich, Lennox; O. W. Holmes, Brookings; 
Paul Miller, Aberdeen; J. C. Perkinson, Ar- 
mour. 

Nominating—Call Hansen, Canistota; Ben 
Hoelworth, Tripp; Glenn Martin, Huron; Max 
Nobis, Mitchell. 


Mr. Lance, giving specific examples, spoke 
on the subject, “Dealers’ Troubles and Dealers’ 
Triumphs.” He pointed out that better service 
and better selling methods pave the way for all 
dealer “triumphs.” The opportunities for deal- 
ers antler the revised National Housing Act 


were outlined by Mr. Lance, particularly as to 
the provisions of Title I which allow new con- 
struction up to $2,500, as well as modernization 
and repair. 

“Green Lights Ahead,” a sound picture pre- 
senting many valuable merchandising ideas, 
concluded the afternoon program. It was spon- 
sored by Anthracite Industries (Inc.) and 
shown under the direction of T. F. Lennon, 
Milwaukee. A dance was held at the Coliseum 
on the evening of March 9. 

The morning of March 10 was held open in 
order to allow additional time to inspect the 
exhibits and the final business session started 
at two o'clock that afternoon with a number of 





A. E. MUNCK, 
Pierre; 


HIRAM G. ROSS, 
Sioux Falls; 
Secretary-Treasurer 


Re-elected President 


selections by the Sioux Falls high school quar- 


tet. 

A. S. Bull, Minneapolis, discussed “Selling 
Insulation, the Modern Building Material.” In 
addition to discussing merchandising of insula- 
tion, he dealt at length with the proper forms of 
application and the merits of the various types. 

An address, “S4S,” by Frank L. Eversull, 
president of Huron College, compared im- 
properly manufactured lumber to the “unfin- 
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Asks Lower Taxes and Aboli- 
tion of “Pump Priming” by 
Governmental Agencies --- 


Re-elects All Officers 


ished” products of human society, both of which 
fail to find their proper places and fail to serve 
fully. He urged that greater care and more 
attention be paid to the education of the youth 
of today. 


Resolutions Cover Wide Scope 


The resolutions adopted unanimously at the 
meeting set forth: Expression of appreciation 
to those who contributed to the success of the 
convention; to the AMERICAN LUMBERMAN and 
other trade publications; condolence to the fam- 
ilies of O. M. Botsford, Winona, Minn., and 
Guy Kingsbury, Aberdeen, S. D., members of 
the association who died since the last annual 
meeting; opposition to high real estate taxes; 
support of the training of tradesmen and lumber 
yard managers; allocation of increased reve- 
nues from higher freight rates only to railroads 
in distress; need for publicity to acquaint the 
public with the truth about the cost of present 
day building materials and values ; opposition to 
the tax on undistributed profits; commendation 
of the FHA for its work in better housing; 
approval of a sales tax on goods sold interstate 
to a buyer located in a State where a sales tax 
is in operation. 


Re-elect All Officers 


All officers were drafted to serve another 
term. This decision of the nominating commit- 
tee, approved at the meeting, includes Peter 
Wick, Dell Rapids, vice-president, in addition 
to President Munck and Secretary-Treasurer 
Ross. One new director, Wallace MacLean, 
Mitchell, was elected for a period of three years 
to replace W. F. Miller, Watertown. Other 
directors now serving are: C. J. Root, Madi- 
son; Ted Weiss, Pukwana; K. J. Benz, Sioux 
Falls; L. D. Roberts, Rapid City. 

The meeting adjourned immediately follow- 
ing the election of officers and was followed by 
an executive session of the officers and board 
of directors. Rapid City was chosen as the 
1939 convention city, the annual to be held 
June 14, 15 and 16. 

A stag banquet was held on the evening of 
March 10 while the ladies were given their 
banquet at the Carpenter hotel. The annual 
“show” for the combined groups was staged 
later at the Coliseum, headed by Nick Lucas, 
famous troubadour, and included the Betty 
Coeds, Chicago singing and dancing group. 


Among the Lumbermen’s Clubs 


Well Informed Speaker States Truth 
About Building Costs 


MINNEAPOLIS, MINN., March 21.—A ringing 
challenge to the building industry “to get up 
and fight against the attacks of foes who make 
untrue charges that construction costs are 
excessive” was voiced March 17 at a meeting 
of the Twin Cities Hoo-Hoo club, by R. E. 
Saberson, of St. Paul, trade promotion man- 
ager of the Weyerhaeuser Sales Co. 

Introduced by Harry M. McNeil, Hoo-Hoo 
president, he addressed more than 400 men in 
all branches of the lumber business at a 
luncheon in the Hotel Radisson. The building 
industry is being held back, despite a shortage 
of nearly 500,000 homes, and the fact that it 
is regarded by the Federal Government as the 
key to recovery, by “absurd statements” that 
the people can not afford to build houses at 
present prices, Mr. Saberson said. 

Disputing statements that material prices are 
too high, Mr. Saberson cited figures of the 
United States department of labor, showing 


the average price of all building materials at 
the end of 1937 was only 93.7 percent of that 
in 1926, and that there have been no increases 
this year, Lumber now sells at less than the 
average of the last 18 years, he said. Plumbing 
und heating costs are 15 to 30 percent less than 
in 1926, he added. 

“Building sites can be bought for 25 to 30 
percent less than ten to 12 years ago,” the 
speaker declared, “while building money is 
plentiful under the most liberal terms ever 
offered to home builders.” He described the 
National Housing Act as a boon to small home 
builders, and said the single payment, insured 
loan plan of the FHA has greatly reduced the 
cost of home financing. 

Edward J. Fisher, district manager of the 
NLMA, reported that dealers under the small 
homes program last year built 3,100 scientifically 
planned demonstration homes throughout the 
country as evidence of what moderate expen- 
diture will buy in modern comfort and con- 
venience. 

President McNeil announced that the next 
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meeting of the club would be held on the eve- 
ning of March 31, in St. Paul, under the aus- 
pices of the Red River Lumber Co., the Shevlin 
Pine Sales Co., the Weyerhaeuser Sales Co., 
and the Winton Lumber Sales Co. 





Buffalo Lumber Exchange 
Picks Officers 


BurraLo, N. Y., March 21.—The annual 
election of directors. of the Buffalo Lumber 
Exchange was held on. March 11. Later the 
directors met and elected officers as follows: 

President—Ralph C. Crowley, vice presi- 
dent of the Atlantic Lumber Co. 

Vice-President—John H. Wall, 
Buffalo Lumber Co. 

Secretary-Treasurer—William L. Blakeslee 
(re-elected). 


president 





Lumber Company Workers Form 
Sports and Social Club 


VicroriA, B. C., March 21.—Almost 150 em- 
ployees of the Cameron Lumber Co., (Ltd.), of 
Victoria were guests of the management at a 
dinner and entertainment held in the Hudson’s 
Bay Company dining-room recently. The event 
also marked the inauguration of a sports and 
social club among the company’s workers. 

J. O. Cameron arranged the program and 
acted as chairman. A. W. Millar assisted with 
the organization of the club. 

Guest speaker for the evening was W. T. 
Straith, M.P.P., who related several interest- 
ing experiences of his trip to the Orient, and 
spoke of the preparations being made in Japan 
for the 1940 Olympiad. 

Dolly Rutledge delighted the gathering with 
two soprano solos, and Norval Peterson led 
community singing. F. Vivian Shoemaker was 
accompanist. 

Alec Jarvie was elected president of the com- 
pany group, and S. Crandall was chosen vice- 


American fiumberman 


president. Jack Pascoe was named secretary- 
treasurer. 

Elected to the sports committee were: H. 
Jones, J. Pascoe, J. Gale, V. Jackson and-H. 
Bailey. The social committee will comprise 
Bill MacPherson, A. Jarvie, B. Barnes, H. 
Watson and D. Marchant. 

Mr. Cameron, in addition to welcoming his 
employees to the: banquet, wished them success 
on the launching of their sports and social club 
and said the company would lend its support 
in the undertakings of the organization. 


Annual Business Meeting of Coast 
Counties Lumbermen's Club 


WATSONVILLE, CALIF., March 21.—The an- 
nual business méeting and election of the Coast 
Counties Lumbermen’s Club was held at the 
Resetor Hotel here, March 4. The following 
were elected officers: J. O. Handley, presi- 
dent; L. M. Tynan, vice president; J. H. Kirk, 
treasurer. C. S. Tripler was re-appointed sec- 
retary. 

Mr. Handley was elected to represent the 
club on the board of directors of the California 
Retail’; Lumbermen’s_ Association. . Mr. Kirk 
was elected for a two-year term to represent 
4 club on the California. Lumbermen’s Coun- 
cil. 

Guest speakers at the meeting were Douglas 
S. Manuel, assistant director for the San Fran- 
cisco District, Federal Housing Administration, 
and K. S. McBride, assistant vice president in 
charge of FHA loans for the Bank of America 
of San Francisco. . 


Joint Meeting of Hardwood Clubs 


SAVANNAH, Ga., March 23.—Hobart L. 
Manley, chairman of arrangements, has an- 
nounced that a joint meeting will be held in 
Savannah, the latter part of April, of the South- 
eastern Hardwood Club and the Virginia-Caro- 
lina Hardwood Club. ° 





Southern Pine Loggers 


DISCUSS OPERATING PROBLEMS 
--- SEE FIELD DEMONSTRATIONS 


Macon, Miss., March 21.—Southern pine 
loggers and timbermen from eastern Louisiana, 
Mississippi and northern Alabama met here 
March 4 and 5 for their second annual conven- 
tion under sponsorship of the conservation de- 
partment of the Southern Pine Association. 
F, E, Peterson, Sumter Lumber Co., Electric 
Mills, Miss., was elected chairman for the ensu- 
ing year and B. M. Lufburrow, SPA forester, 
was named secretary. C. C. Mayfield, Pearl 
River Valley Lumber Co., Canton, Miss., pre- 
sided at the meeting. 

The importance of organization and co-ordi- 
nation of the efforts of those interested in forest 
conservation was emphasized in a paper pre- 
pared by A. G. T. Moore, traffic manager and 
manager of the SPA conservation department, 
which was read in his absence by John Toelke, 
Jr., a member of the SPA staff. 

Mr. Peterson described the logging methods 
employed by his company which include the use 
of sixty miles of railroad, seven locomotives, 
three short log loaders, Lindsey log wagons, 
trucks and tractors. All cutting and hauling 
is done by contract and the company pays a 
flat price of $5 per M ft. on truck hauling and 
$3 per M ft. on team hauling. 

Mr. Mayfield discussed the use of Caterpillar 
tractors in logging under varying conditions. 
He reported that substitution of tractors for 
mules and oxen in hauling and as an aid in 
skidding and bunching materially reduced costs 
and also made possible clearing scattered timber 
at a profit. 

James R. Clark, Jr., Crosby Lumber & Man- 
ufacturing Co., Crosby, Miss., told of the pur- 


pose and value of selective logging. “Truck 
logging,” he said, “has made selective logging 
possible for us. Using International Harvester 
equipment, we have been able to log up to six 
and one-half million feet per month at about 50 
percent of our former cost, securing better per- 
centages of higher grades.” 

The afternoon session of the first day was 


devoted largely’ to discussions of specific 
logging problems. It was the consensus that 
contract logging is the most economical 


method; tractor maintenance averages 20 cents 
per M ft.; a committee should compile and dis- 
seminate information on standard log grading 
rules for the South. 

Fred Merrill, Mississippi State forester, at 
dinner on the first day, outlined the work of the 
State forest service and its value to the lumber 
industry. “Forest products industries in Missis- 
sippi,” he said, “furnish employment to 40,000 
people and supply a payroll of approximately 
$30,000,000 each year. Since 1926, we have 
reduced the area burned every year by at least 
50 percent; our Forest Commission has been 
active in opposing detrimental legislation and 
the State forest nursery produces several mil- 
lion seedlings each year to aid those interested 
in sustained yield operations.” 

The entire day af March 5 was devoted to 
viewing the woods operations of the Sumter 
Lumber Co. Railroad logging was seen during 
the morning and, after a barbecue luncheon fur- 
nished by the company, the combined team, 
tractor and truck methods of logging were 
demonstrated. 
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has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire te maintain ‘‘Korrect Brand” reputa- 
tion guarantees this superiority. 
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Promotional and Conservation Confter- 
ences Are Curtain Raisers for Annual 


New Oreans, La., March 23.—Maintenance 
of the “integrity of the Southern Pine Asso- 
ciation grade mark” through extension of the 
official inspection service, and the narrowing of 
grade limits, particularly in No. 1 common and 
lower grades, was adopted as policy of the ad- 
vertising and trade extension committee, subject 
to approval of directors and subscribers, as an 
outcome of the meeting held today preparatory 
to the Southern Pine Association annual. The 
session, over which Chairman E. L. Kurth pre- 
sided, pivoted on the work done in extending 
the sales of quality lumber. 


The meeting opened with a brief summary 
by Chairman Kurth of the “critical” need for 
association trade promotion. He referred to the 
decision two years ago to back up trade pro- 
motion with inspection service, to safeguard the 
industry against kick-backs from jerry building. 
He credited acceptance by Government agen- 
cies of southern pine lumber grade marking as 
arising from such service. This program, he 
said, proved successful to the point that de- 
mand is experienced for inspection service in 
other communities. 


FHA Appreciates Work for Quality 


Detailed steps taken in extending co-opera- 
tion of SPA service to various Federal agencies 
were outlined by A. S. Boisfontaine, assistant 
SPA secretary, who recited how acceptance of 
a grade mark specification developed from ef- 
forts of the association to insure qualities of 
lumber laid down by purchase orders. Mr. 
Boisfontaine next outlined in what manner the 
association has been working with Federal 
Housing Administration, particularly in com- 
munities in which the dealers undertook pro- 
grams for utilization of quality lumber. Letters 
from FHA officials in Washington and in the 
southern States were read to show how the 
association has been given credit for service 
in improvement of quality of lumber delivered 
for use in construction. 

Recent contacts with FHA officials in At- 
lanta, Jacksonville, Richmond and_ Baltimore, 
he said, developed that a demand exists in those 
places for co-operative action in establishment 
of official SPA inspection. Mr. Boisfontaine 





Q. T. HARDTNER, 
Urania, La.; 
“Fire Protection” 


J. F. McGOWIN, 
Chapman, Ala.; 
Forest Service 





Note: A report of the Southern Pine As- 
sociation annual will appear in next issue 
of the American Lumberman.—Editor. 





emphasized the past year’s experience as indi- 
cating the most important phase of trade pro- 
motion to be inspection to enforce quality 
delivery. z 


Inspection Service Backs Local Campaigns 


Discussion of the Dallas program situation 
developed, with Eli Wiener, E. E. Hall and 
Devere Dierks, D. W. Winn, O. N. Cloud, and 





E. L. KURTH, 
Keltys, Tex.; 
“Extend Inspection” 


ELI WIENER, 
Dallas, Tex.; 
“Local Campaigns” 


J. K. Herndon taking an active part. This dis- 
cussion brought out that Ft. Worth and San 
Antonio are preparing a program similar to 
that at Dallas; and that Houston may follow. 
Spokesmen asserted that it is desirable to keep 
an inspector in the Dallas market for daily in- 
spections, figures being supplied by Mr. Bois- 
fontaine to show that its consumption justified 
the expense. (Minimum 36 million feet an- 
nually). 

The consensus, backed by subsequent approval 
of a resolution, was that official inspection 
should be furnished to any market where the 
volume justified the expense and the distribu- 
tors in the market requested such service. 


Must Protect Reputation of Product 


In connection with the assignment of inspec- 
tors, discussion was extended to the range of 
quality delivered on a SPA grade, it being 
brought forward that in some cases the deliv- 
eries had been within the grade specification, 
yet either so skimmed of the upper bracket or 
loaded with the lower range of the grade as 
not to reflect properly what should be deliv- 
ered. It was also brought in that some un- 
authorized usage of SPA stamps might be in- 
volved. 

E. E, Hall (Wier Lumber Co., Houston) 
favored making an example of any unauthorized 
use of the grade mark stamp; urged furnish- 
ing ample inspection service; and assignment 
of “salesman” type inspectors. Mr. Boisfon- 


taine stated the inspection department has been 
working on the grade problem; that a more 
rigid standard might be desirable; if grade rules 
couldn’t be stiffened, then revive old suggestion 
of selected grouping of high quality shippers. 

Mr. Kurth emphasized the necessity of 
“keeping up the integrity of the SPA grade 
mark” and that the association should police 
delivery. 

General discussion centered on efforts made 
to hold up inspection standards and the inabil- 
ity of the association to arbitrarily accept or 
reject membership. O. N. Cloud remarked that 
it all returned to the old story of supervision 
at point of consumption. He advocated keep- 
ing an official inspector in every major market, 
and proposed the resolution for such assign- 
ment where requested. 

Mr. Herndon, as a supplement to the pro- 
posal, suggested that an honest study be made 
of the grading rules to reduce the spread be- 
tween shipments of the same grade from differ- 
ent sources. This was adopted for recommen- 
dation to the directors. : 


Selective Housing Promotion Essential 


Warning against “Santa Claus” estimates of 
construction in the near future was voiced in 
the opening of the afternoon session by I. W. 
Hadsen, vice president of F. W. Dodge Corp., 
who referred to estimates of the 1937 build- 
ing prospects as having resulted in loss and 
mis-planning. Construction contracts to date, 
he said, constitute a warning not to over-plan. 
He stated there was no mass production mar- 
ket for 1938, but that selective promotion is 
still essential. 

Assertion that the Government’s financing for 
construction still lacked coordination, Mr. Had- 
sen asserted that construction financing is out 
of the horse and buggy days, but still with the 
horseless carriage, not the streamlined age. He 
declared the Government could not produce 
housing economically, but that private enter- 
prise must be relied upon to lead the way with 
Government underwriting. The “statistical” 
housing shortage, he said, was a poverty hous- 
ing problem. Foreclosure laws and high fore- 
closure costs still bar private capital, he stated, 
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and the banks are not interested in 90 percent 
loans. 


Will Ask FHA Approval of Home Plans 


Plan books for the $1,000 to $2,500 low-cost 
home program were displayed by Mr. Boisfon- 
taine, who stated blueprints and specifications 
would be furnished at $1 each. The specifica- 
tions include plumbing etc., and the booklet 
quotes the estimated monthly payment required. 
D. W. Winn suggested that the booklet and 
plans be submitted to FHA authorities in south- 
ern pine territory for approval for loans so as 
to facilitate closing the deal with prospects. A 
resolution directing such a course was adopted. 

Development with the FHA and the situation 
in respect of slum clearance projects were out- 
lined by W. H. O’Brien, who stated that use 
of wood is being admitted. 

R. C. Fulbright, SPA counsel, admitted initial 
enthusiasm for the FHA program, stating that 


original objections voiced by realtors against 
the bill had been met and that real estate opera- 
tors now feel the FHA is workable. 


To Prepare Booklet for School Children 


Report on the various pieces of literature was 
made by Stanley Deas, who advanced the need 
for a pamphlet of educational information on 
southern pine for school children. J. L. Avery, 
who had suggested such a pamphlet, spoke for 
such a publication and was named chairman of 
a committee of five to guide the department in 
its preparation. Other members named were 
O. N. Cloud, E. E. Hall, O. S. Limbaugh, and 
E. H. McGill. 

The committee also approved a recommenda- 
tion for revamping and reissue of its pamphlet 
on “Southern Pine, What It Is and Its Uses.” 

Developments in the TECO field were out- 
lined to the committee by D. L. Alexander, 
Houston, Tex., contractor. 


Discuss Southern Pine Forestry 


New Orveans, La., March 23.—Responsibil- 
ity of the lumber industry for the proper cut- 
ting of trees and preservation of the industry’s 
supply, was emphasized in the meeting of the 
conservation committee, Southern Pine Associa- 
tion, here today. Speakers included represen- 
tatives of the State and Federal forest services, 
railroads, and the pulp industry. 

Co-operation of all groups in the forestry 
conservation program was urged by H. M. Sea- 
man, Houston, Tex., committee chairman. 

Making of proper rules for cutting is the re- 
sponsibility of the lumberman, declared A. G. T. 
Moore, SPA executive, who urged selective 
cutting. The small timberman, he said, needs 
money. Some responsible operators pay him a 
price permitting the practice of selective cut- 
ting. The small owner, though, would rather 
take $1 now, than 75 cents now and $5 later. 

Taxation continues on an unequitable basis, 
he asserted. Public acquisition should be con- 
fined to unproductive areas. The Mississippi 
law, exempting from taxation timber of 12 
inches and under, should be adopted elsewhere, 
he said. States should be aided in their fire 
protective work. While State regulation of 
cutting is discussed, no one has produced a prac- 
tical set of rules to apply to every situation in 
a State. Rules must follow local conditions; 
forestry is a matter of common sense. Areas 
reverted to the States should be administered 
by the States. 

Julian McGowin, Chapman, Ala., submitted 
a resolution opposing transfer of the Forest 
Service under the reorganization bill. 

A. E. Wackerman, Seaboard RR forester, 
stressed the need of fire protection. Roland 
Turner, Southern Railway agricultural agent, 
said he would like to see an organization of all 
interests, down to county groups including tim- 
ber owning farmers, to eliminate fires, J. L. 
Phillips, Atlantic Coast Line, spoke of railroads 
built up on lines laid down to haul timber. 

Chas. A. Gillett, Arkansas State forester, 
wondered if some of the adverse criticism came 
as a matter of course from the “outs” against 
the “ins.” J. B. Merrill, Mississippi State for- 
ester, commended good work done through log- 
gers meetings. F. D. Hayward, Georgia State 
forester, discussed sawmill problems connected 
with fire protection including land ownership. 
V. H. Sonderegger, Louisiana State forester, 
said larger Louisiana timber owners are prac- 
tising conservation to best of their ability. E. 
O. Sieke, Texas forester, said an impartial fact- 
finding by Congress might be useful. 

Q. T. Hardtner, Urania, La., spoke of an ap- 
propriation of $850,000 by Congress for fire pro- 
tection under the McNary-Haugen law. 

J. G. McNary, president National Lumber 
Manufacturers Association, urged the utmost 
consideration to conservation of forests. Capt. 
J. B. Woods, forester for the National, lauded 
conferences of interested groups as leading to 
better forestry practice. 





E. S. Demmon, director Southern Forest Ex- 
periment Station, said they are getting the facts; 
and action to follow would be needed. 


SPA Faces Its Problems—Or- 
ganizes Sales Executives’ 
Council 


[Special telegram to AMERICAN LUMBERMAN] 


New Orteans, La., March 25.—Formation 
of the Southern Pine Sales Executive Council 
was effected in a meeting March 23. J. Kirby 
Herndon, Kirby Lumber Corp., Houston, Tex., 
was elected president; Herbert Moss, Tremont 
Lumber Co., Rochelle, La., vice president; M. 
P. Tinsley, Smith Lumber Co., Red Bay, Ala., 
secretary-treasurer. 

How lumbermen can assist the FHA in de- 
veloping its low-cost housing program was out- 
lined in open directors’ meeting of the South- 
ern Pine Association Thursday by Capt. R. B. 
Lord, co-ordinator of the Farm Security Ad- 
ministration. 

Committee reports were made by E. L. 
Kurth, on trade extension; F. H. Dierks on 
employee relations; W. T. Murray on grade 
rules; H. M. Seaman on conservation; and Eli 
Wiener on transportation. 


United militant action by the lumber indus- 
try is required to meet present-day problems, 
declared W. T. Neal, Southern Pine Associa- 
tion president in a general subscriber meeting 
today. A factor cited as making co-opera- 
tion more difficult was the shift from larger to 
smaller units, with greater numbers to bring 
together, and inclination to economize at the 
expense of trade group functioning. Imme- 
diate problems said to be facing the industry 
were declared to be burdensome tax laws, im- 
pending State legislation governing forest prac- 
tices, competition of substitute materials, and 
excessive freight charges. “The southward 
trend of the pulp industry may be disastrous if 
its efforts are not co-ordinated with ours,” Mr. 
Neal declared. 

Nationally the lumber industry needs a big- 
ger, broader and more aggressive program to 
take advantage of an unparalleled opportunity, 
the SPA was told by James G. McNary, presi- 
dent of the National Lumber Manufacturers’ 
Association. 
in the 
doubters. 

National economic planning would hamstring 
the South’s growing movement to balance agri- 
culture with industry, declared W. J. Kelly, 
president of the Machinery & Allied Products 
Institute. He declared that America shifts rap- 
idly, and we must force the issue of whether 
we will have a capitalistic system of free enter- 
prise, or managed economy under facism or 
collectivism. 


FHA program, despite critics and 


He said great possibilities exist. 
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The advantage 


of handling the famous Light- 
sey line of Lumber is in the 
fact that it enjoys in fullest 
measure the confidence and 
good will of builders. 


Lightsey Oak Flooring is a 
superfine quality product of 


Floorings distinguished beauty — choice 
oe PINE selection of fine-grained oak. 
e OAK Scientific seasoning and accu- 
e MAPLE rate manufacturing add qual- 
eGUM ity and value to all Lightsey 


Floorings — Oak, Pine, Maple, 
Gum. Kiln-dried Mouldings, 
Finish, Base, Casing. CKiln- 
dried and Air-dried Roofers. 
Straight. and Mixed Cars. 
Write us today. . 


LIGHTSEY BROTHERS 


MILEY, SO. CAROLINA 
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Estill, S. C. 








Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARD WOODS 


Yellow Poplar— 
Basswood, Chest- 
nut, etc. 

Pisgah Forest, N.C. 
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Associations Plans and Activities 


Meetings to Be Held 


March 31—Red Cedar Shingle Bureau, Washington 
Athletic Club, Seattle, Wash. Annual. 


March 31—National Bureau of Standards, Wash- 
ington Athletic Club, Seattle, Wash. Confer- 
ence of producers, distributors, and users, for 
revision of the Commercial Standard for Wood 
Shingles. 


April 4—Fir Door Institute, in co-operation with 
National Bureau of Standards, Winthrop Hotel, 
Tacoma, Wash. General conference of produc- 
ers, distributors and users of stock fir doors, 
for consideration of proposed commercial 
standard for this product. 


April 12-14—Lumbermen’s Association of Texas, 
Adolphus Hotel. Dallas. Annual. 


April 14—Southeast Missouri Retail Lumber Deal- 
ers Association, Dunn Hotel, Poplar Bluff, Mo. 
Annual. 


April 21-22—Georgia Forestry Association, Valdosta, 
Ga. Annual. 


April 22-23—Northern California Lumbermen, Oak- 
land. Sixth Annual Reveille sponsored by East 
Bay Hoo-Hoo Club. 


April 28—Indiana Hardwood Lumbermen’s Associa- 
tion, Indianapolis, Ind. Annual. 


April 28-30—Pacific Coast Wholesale Hardwood 
Distributors Association, Del Monte Hotel, Del 
Monte, Calif. Annual. 


May 2-5—Chamber of Commerce of the United 
States, Washington, D. C. Annual. 


May 10-11—National Retail Lumber Dealers’ Asso- 
ciation and National Lumber Manufacturers’ 
Association, Raleigh Hotel, Washington, D. C. 
National Retail holds annual jointly with man- 
ufacturers to discuss plans for Small Homes 
Campaign. 


May 14-22—National House and Garden Exposi- 
tion, Coliseum, Chicago. Annual home show. 


May 19-20—Kansas Lumbermen’s Association, Ma- 
sonic Temple, Salina, Kan. Annual. 


May 25-26—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
N Annual, 


June 9-10—National Association of Commission 
Lumber Salesmen, Netherlands-Plaza Hotel. 
Cincinnati, Ohio. Annual. 


June 9-10—Forest Products Sales Congress, Cin- 
cinnati, Ohio. Annual. 


Annual of Red Cedar Shingle 
Bureau to Be Held March 31 


SEATTLE, WASH., March 21.—Thursday, 
March 31, is announced as the date for the 
annual meeting of the Red Cedar Shingle Bu- 
reau, in the Washington Athletic Club here, by 
W. W. Woodbridge, secretary. 

E. E. Woods, secretary-manager of the 
Southwestern Lumbermens’ Association of Kan- 
sas City, Mo., will be a guest speaker. 

The program, which will begin at eleven 
o’clock, also includes reports of the advertising, 
promotion, and inspection departments of the 
Bureau and election of trustees for the ensuing 
year. 

Secretary W. W. Woodbridge stresses the 
fact that the United States Department of 
Commerce meeting, called for nine o’clock on 
the same day, to discuss revision of grades, 
is not a part of the Bureau’s program, which 
will begin after adjournment of the govern- 
ment hearing. 








Invites Dealers to National Conclave 
on Housing 


Wasuincton, March 23.—Frank Carnahan, 
secretary of the National Retail Lumber Deal- 
ers Association, is advising all Divisions of that 
organization that the annual meeting and con- 
vention will be held at the Raleigh Hotel, 
Washington, D. C., May 10-11. In his letter 
to all divisions Mr. Carnahan says: 

At that time we hope to have the Demon- 
stration houses finished, and the Certigrade 
Home will be completed in a few weeks and 
ready for opening at the convention. It is 
my intention to try to make this one of the 
largest home building gatherings ever staged 
by the building industry. In addition, plans 
for prominent speakers will be made. Offi- 
cers of the National Lumber Manufacturers’ 
Association will meet with us at that time, 
and we will hold joint activities with the 


manufacturers. I also intend to invite manu- 
facturers of other products. This is the 
first time a joint meeting of manufacturers 
and dealers will have been held. Naturally, 
an invitation should be extended by the sec- 
retaries to the dealers throughout the coun- 
try urging their attendance to view these 
housing projects and get first-hand informa- 
tion. The dealers should also be invited to 
bring their families, as special arrangements 
will be made to entertain them. I certainly 
hope that as many dealers as possible will 
take advantage of this opportunity of meet- 
ing with the entire industry. 





Northwestern Announces Schedule 
of District Meetings 


MINNEAPOLIS, MINN., March 22.—Beginning 
tonight at Rochester, Minn., the Northwestern 
Lumbermen’s Association is launching a series 
of district meetings to be devoted to the study 
and discussion of sales opportunities. The first 
meetings of the series will be held in southern 
Minnesota, to be followed by sessions in the 
western and central part of the State. It is 
intended that before the program is concluded 
every zone of the association will be covered. 
Thus far arranged, besides tonight’s Rochester 
meeting, are gatherings at Mankato, March 24; 
Worthington, March 29; Marshall, March 31; 
Willmar, April 6; Fergus Falls, April 7; and 
St. Cloud, April 12. 

Under the direction of D. J. Foquette, newly 
appointed regional administrator of the Federal 
Housing Administration, a qualified speaker 
will attend each meeting, explaining in detail 
the provisions of the National Housing Act 
amendments for 1938. John Egan, of the Wood 
Conversion Co., will lead discussions on insula- 
tion in homes and farm buildings, and Don 
Critchfield of the Lumber Products-Better 
Paint Campaign, will discuss paint. 

District and county chairmen for 1938-39 will 
be elected at each meeting, and the association’s 
program will be outlined to the new officers 
at the conclusion of the sessions. 





General Conference on Stock Fir 
Doors Will Be Held April 4 


Tacoma, WAsH., March 21.—Producers, dis- 
tributors and users of stock fir doors are noti- 
fied by the National Bureau of Standards, 
Washington, D. C., that in response to a request 
from the Fir Door Institute for co-operation 
in the establishment of a commercial standard 
for stock fir doors, a general conference will 
be held beginning at 10 a. m., Monday, April 4, 
at the Winthrop Hotel, Tacoma, in order that 
the proposed standard may be adjusted so far 
as practicable to meet the desires of all directly 
concerned. Attendance of all interested per- 
sons is urged. The agenda include: 

(1) Outline of procedure for establishment 
of commercial standards, presented by Harry 
H. Steidle, of the division of trade standards, 
National Bureau of Standards. (2) Presenta- 
tion of proposed commercial standards, by 
chairman of the grade rules committee, Fir 
Door Institute. (3) Floor discussion and ad- 
justment of proposed commercial standard. 
(4) Formal action on recommendation. (5) 
Set effective date for (a) new production; 
(b) clearance of existing stocks. (6) Certi- 
fication plan. (7) Appointment of standing 
committee for revision of standard. 





Virginia Secretary Has Former 


Coal Man as New Aid 


RicHMonp, Va., March 21.—Announcement 
is made by Harris Mitchell, secretary Virginia 
Building Material Association to effect that 
Channing H. Yarborough, who formerly was 
with the National Coal Association, Washing- 
ton, D. C., is now assisting him in serving the 
Virginia Building Material Association. 


Thirteen Associations Report on 
Their Work for 1937 


WasurncrTon, D. C., March 21.—Thirteen as- 
sociations and affiliated members of the lumber 
industry have just reported to the National 
Lumber Manufacturers Association expendi- 
tures of over $750,000 in research during the 
year 1937. Of this sum over $300,000 went for 
box and packaging analysis. 

The reports, which were received from vari- 
ous regions of the country, outlined expenditures 
for industrial research, traffic and rate studies, 
tie seasoning, accident prevention, statistics, 
structural properties, deflection, sheathing ma- 
terial, package design, elimination of waste, 
chemistry, forestry, improved technique in fire- 
fighting, selective cutting, application and de- 
velopment of wood preservatives, rate of air 
movement and rate of drying, tests on laminated 
walking beams, laminated slabs, distributor 
beams, glued laminated beams, beams subjected 
to fire and other material of an investigatory 
nature. 

The survey is by no means complete and a 
final accounting is expected to send the total 
figure of research expenditures close to 
$1,000,000. 





"Housing Clinics’ Sponsored by 
Illinois Association 


SPRINGFIELD, Itu., March 21.—The “Spring 
Housing Clinics,” sponsored by the Illinois 
Lumber & Material Dealers Association, to dis- 
seminate information to Illinois dealers on the 
new National Housing Act have gotten off to 
a flying start, according to J. D. McCarthy, 
secretary of the association. W. B. Carson, 
assistant Illinois director of the FHA and 
members of his staff are furnishing the pro- 
grams for the meetings which, with the excep- 
tion of recess for luncheon, run throughout an 
entire day from ten o’clock in the morning until 
five o’clock in the afternoon. 

Clinics were staged at Carbondale, March 2; 
Decatur, March 8; Springfield, March 10; 
Galesburg, March 15; Moline, March 16. “The 
registrations so far, 73 at Carbondale, 81 at 
Decatur and 45 at Springfield, indicate a genu- 
ine interest in the new Act,” said Secretary 
McCarthy. Additional meetings are scheduled 
as follows: 

Fairfield, March 22; Mt. Vernon, March 23; 
Belleville, March 29; Quincy, March 30; Mat- 
toon, April 5; Vandalia, April 6; Kankakee, 
April 12; Aurora, April 13; Rockford, April 
19; Waukegan, April 20; LaSalle, April 26; 
Bloomington, April 27. 





Association Secretary Addresses 
Rotarians on Lumber 


Toronto, March 21.—W. Harvey Greene, 
secretary-manager of the Lumber and Timber 
Association of Ontario, had a large audience 
at Bracebridge, Ont., March 4, when he ad- 
dressed the Rotary Club and its guests. His 
subject was, “Lumber as a Building Material, 
and Its Importance in Our Economic Life.” 
The address was illustrated with a large 
number of slides showing pictures of low-cost 
and medium-cost houses, industrial plants, 
rinks, arenas, grandstands, culverts, cribs, dams, 
retaining walls, docks, radio towers, transmis- 
sion lines, insulating conduits, and lumber used 
for insulation. After the meeting, Mr. Greene 
visited a number of the industrial plants of 
Bracebridge, and with A. Roy Shier, lumber 
dealer of Bracebridge, and Mayor McBride 
of Bracebridge, motored to Huntsville where 
they were welcomed by Mayor Rice. 

The party attended the Skiing Carnival, and 
Mr. Greene spoke on a local broadcast. Before 
leaving, Mr. Greene was told by the civic au- 
thorities of Huntsville and of Bracebridge, that 
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they would be glad to have him return at an 
early date, and deliver a series of public ad- 
dresses relating to the greater use of lumber 
as a construction material. 





Hardwood Wholesalers Enjoy 
Movies Made by Member 


The members of the National Association of 
Hardwood Wholesalers who have luncheon 
together each Tuesday noon in the Great 
Northern Hotel, Chicago, were treated on 
March 15 to a showing of moving pictures 
that had been taken by J. C. Walsh, one of the 
directors and a former president, on a trip 
through Europe last spring. Mr. Walsh, also, 
showed movies which he had taken in Wis- 
consin beauty spots last summer, and some that 
he took on a Florida vacation this past winter. 
The pictures were thoroughly enjoyed by the 
wholesalers. 





Secretary Works to Expand 
Group Meeting Plan 


Sattspury, N. C., March 21.—Lumber and 
building material dealers in Gaston, Lincoln 
and Cleveland counties met at Gastonia March 
17, with E. M. Garner, of Charlotte, executive 
secretary of the Carolinas Retail Lumber and 
Building Supply Association. 

J. L. Suiter, North Carolina director for the 
Federal Housing Administration, discussed 
regulations. 

Mr. Garner said the association is working 
to establish several local groups similar to the 
one in Gastonia. There afe now active local 
clubs in Charlotte, Greensboro, Greenville, Co- 
lumbia, S. C., and other cities. 


Agree on Wharfage Weights 


BAttrmorE, Mp., March 22.—After months of 
effort on the part of Arthur V. Charshee and 
other members of the Baltimore & Wash- 
ington Lumber Sales Club, an agreement on 
stabilized weights desired to fix top wharfage 
has been arrived at with the Baltimore & Ohio, 
the Pennsylvania and the Western Maryland 
railroads. This agreement is going into effect 
immediately, and will end uncertainty and con- 





fusion. The uniform weights set are as fol- 
lows: Lbs. per 
1,000 Ft 
Two-inch thick dressed lumber ...... 2,500 
Three-inch thick dressed lumber..... 2,500 
Four-inch thick dressed lumber...... 2,500 
All sizes of rough lumber............ 3,300 
ce Se re 1,800 
DO Sy IS 85 0:0 .6:5:4 a0 «40 dma bes 1,700 
Ce a) err ee 1,500 
Five-eighth inch fir ceiling........... 1,200 
e Lbs. per bundle 
CMM. LdacanecanbanenheWeeeew sb eeceeres 50 
Sixteen-inch shingles ........ccccccce 36 
Eighteen-inch shingles .............. 40 
Twenty-four-inch shingles ........... 48 





Canadian Forestry Association Holds 
Annual Meeting and Election 


Vancouver, B. C., March 25.—O. A. Jor- 
gensen, assistant manager B. C. Pulp & Paper 
Co. (Ltd.), was elected president of the Ca- 
nadian Forestry Association at its annual meet- 
ing held in the Terminal City Club, here. He 
succeeds F. B. Brown, secretary B. & K. Log- 
ging Co. 

Mr. Brown’s annual report paid tribute to 
work of the association under direction of 
Charles Wilkinson, its manager, during 1937. 
He referred especially to the valuable work of 
junior forest wardens, and in this was- joined 
by C. D. Orchard, assistant chief forester for 
British Columbia, who gave a short talk on the 
co-operation between the association and his de- 
partment. 

Mr. Wilkinson said that the junior forest 
wardens, who now number 6,000, with another 
1,000 to be appointed this year, are greatly ap- 
Preciative of the support given them by the 
forest rangers, especially in the arrangement of 
the association’s lecture tours. 

The meeting named Hon. A. Wells Gray, 
minister of lands, and E. C. Manning, provin- 
cial chief forester, as officers ex-officio. 


American fiumberman 


Toronto Wholesalers Receive 
Retailers’ Complaints 


Toronto, March 21.—The Wholesale Lum- 
ber Dealers Association held its monthly meet- 
ing at the Albany Club, here March 18, with 
C. W. McCabe in charge. 

A proposal to create a collection service for 
members was discussed, but finally was dropped. 
Three prominent Toronto retail dealers were 
present as a committee to represent to the 
wholesalers that Toronto dealers were of the 
opinion that wholesalers were extending credit 
to irresponsible retailers to an extent that was 
unwise, and unfair to the other dealers. The 
retailers pointed out that, during the past few 
years, over a dozen firms which had slow pay 
records and known as price-cutters had become 
bankrupt or gone out of business. After a 
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discussion, the wholesalers appointed a com- 
mittee to confer with the retail deputation and 
report at the next meeting. 

Short addresses were delivered by A. F. 
Cooper, woods manager for the Standard 
Chemical Co. (Ltd.), and Al Johannson, Van- 
couver, sales manager for British Columbia 
Plywoods (Ltd.), who have recently joined the 
association. 





California Council Elects Officers 


San Luis Obstspo, Catir., March 21.— 
George Burnett, of Tulare, was elected presi- 
dent of the California Lumbermen’s Council 
at its convention in this city. Joseph H. Kirk, 
of San Luis Obispo, was elected vice-president ; 
B. B. Barber, of Fresno, secretary; and T. E. 
Horton, of South San Francisco, treasurer. 
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LOCATIONS OF HARDWOOD SAWMILLS 
2 Circ. W. Va. cut largely Oak and Poplar— 

2 Circ. Mills cutting Adirondack Birch— 

4 Circ. Mills cutting N. Y. and Penna. Maple and other 


Band Mill Cayuta cuts mixed Hardwoods, Mahog- 
any, Walnut, W. Pine and Heml 
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YELLOW PINE MILL AT MAYO, VA. 


KD and AD Roofers, Dimension. Mixed Cars a Spe- 
cialty. Five million feet in stock at all times. Let us 
have your inquiries on Yellow Pine. Same mill has 
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Write to any of the following 
Lumber Mutual Fire Insurance 


Philadelphia, Pa. 


Indianapolis, Ind. 
Northwestern Mutual Fire Assn., 


COMBINED ASSETS 
over $25,000,000 





Secure Pedigreed Insurance 


Lumbermen who protect themselves in ASSOCIATED LUMBER MUTUAL fire Insur- 
ance companies are assured not only of sound protection, intelligent service, and prompt, 
full payment of losses, but also of a substantial saving in net cost. _ 


Central Manufacturers Mutual Ins. Co., Van Wert, Ohio 


Lumbermens Mutual Insurance -Co., Mansfield, Ohio 
Pennsylvania Lumbermens Mutual Fire Ins. Co., 


Indiana Lumbermens Mutual Insurance Co., 





: ‘es 
cde Se ee ee 
ae > 


companies for full particulars: 

Established 
1876 
1895 
1895 


1895 


Co., Boston, Mass. 


1897 


Seattle, Washington 1901 


COMBINED SURPLUS 
ever $12,000,000 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


WasurnctTon, D. C., March 21.—Following is the National Lumber Manufacturers Association’s report for two weeks ending March 12, and for 
ten weeks ended that date, covering mills whose statistics for both 1938 and 1937 are available, and percentage comparison with statistics of iden- 


tical mills for the corresponding period of 1937: 


Av. No Production Percent Shipments Percent Orders Percent 
TWO WEEKS: Mills 1938 of 1937 1938 of 1937 1938 of 1937 
Softwoods: 
a aa ae th gina Oa Oa a Wee 127 58,478,000 Ss 58,311,000 90 53,673,000 94 
a aes ag ela omiblne wage 143 159,202,000 78 158,922,000 64 173,706,000 84 
Western Pine ....... intense ceasan EEO YT 120 75,237,000 73 115,562,000 75 123,248,000 88 
SEE SUMEUOGE, . 00s edb ees cReeCesectoede 13 12,091,000 68 10,519,000 56 12,587,000 71 
Southern DT Ggerveuicasente vnekseavants 8 4,081,000 74 5,192,000 71 3,810,000 66 
Ce chi dec hcatC0kde bbs beeeewedeeee-e 10 2,470,000 135 3,021,000 42 3,333,000 74 
EE an heb 60460 044646 4ebbbe ues 18 2,304,000 52 1,799,000 36 2,166,000 60 
PD secckvascceceuevacd a eewewe 439 313,863,000 77 353,326,000 70 372,523,000 
Hardwoods: 
POO. oc-cecceceectscccceceees t78 11,831,000 s 10,127,000 s 10,155,000 e 
EE RO 18 8,318,000 87 2,937,000 43 2,408,000 44 
RAGED oo lckiceckcccecccevescees 20,149,000 ne 13,064,000 12,563,000 
i clea athe danke webeeaspeuewee 517 334,012,000 366,390,000 385,086,000 
TEN WEEKS: 
Softwoods: 
RE PCC OT rr ree 131 295,095,000 85 306,327,000 80 311,894,000 87 
iS 166: neh es nen abiv 6Oee eae d aaa eke 143 684,784,000 83 718,960,000 78 783,534,000 86 
i cai ad.y sa beeeee ck eeuwtdemededa 118 246,735,000 62 516,134,000 75 565,873,000 84 
no. . deadeea ee ewneceeddats 13 55,676,000 63 50,589,000 59 66,501,000 63 
i, J ne van deeddgiecdeeeect aan’ 8 21,099,000 %7 18,275,000 62 15,366,000 56 
es oe oe. hee eanredneene da 10 7,125,00 168 14,084,000 47 16,157,000 55 
Se OE wc cececeesscadeasceecewetee 19 15,390,000 54 8,083,000 41 12,664,000 58 
ee 442 "1,325,904,000 77 "1,632,452,000 76 1,771,989,000 83 
Hardwoods: 
ROCEOE POPE WOOES occ cc ccccccccccc secretes 782 52,958,000 * 46,814,000 ° 52,634,000 ° 
SE ED 6 nbcs00ese ences cvaeeeden 19 41,642,000 90 14,056,000 40 13,837,000 41 
EE AO ee os 101 94,600,000 > aaa 60,870,000 66,471,000 
CE ie. cdaneecdekins 6 hedeadeseaecauls 524 1,420,504,000 as 1,693,322,000 1,838,460,000 


tUnits of Production. *No report for last year. 





West Coast Review 


[Special radiogram to AMERICAN LUMBERMAN] 
SEATTLE, WaSH., March 23.—The 149 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the 
two weeks ended March 19, reported: 
Production 168,553,000 
Shipments 177,469,000 5.29% over production 
Orders 178,733,000 6.04% over production 
A group of 143 mills, whose production re- 
ports for 1938 to date are complete, reported 
as follows: 
Average weekly cut for eleven weeks: 


ME os Ga oc Aice a hae a> aaa a ae ae a eee 84,966,000 

ED 8 via bain Chee eh ae Celkedene wumnes 69,931,000 
Average cut for two weeks ended 

PE OF twins ceded neneesa cae eee 83,583,000 


A group of 149 mills, whose production for 
the two weeks ended March 19 was 168,553,000 
feet, reported distribution as follows: 





, Unfilled 
Shipments Orders Orders 
Te 76,626,000 76,130,000 101,626,000 
Domestic 
cargo ... 73,107,000 73,177,000 166,694,000 
Export - 13,410,000 15,100,000 56,166,000 
Local . 14,326,000 SGSUGEe 3 « ewdncoeca 
177,469,000 178,733,000 324,486,000 


A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1937 and 1938 to date, reported as 


follows: Aver. for2 
wks. ended Aver. for 11 wks. ended 
March 19, March 19, March 20, 
1938 1938 1937 
Production 83,583,000 69,931,000 84,966,000 
Shipments 88,141,000 74,123,000 93,192,000 
Orders 88,752,000 79,271,000 93,954,000 


Awaits Railroad Interpretation 
of ICC Rate Order 


MeEMPHIs, TENN., March 25.—The 5 percent 
increase in freight rates on forest products 
allowed the carriers by the Interstate Com- 
merce Commission will be made effective Mon- 
day, March 28, the Southern Hardwood Traffic 
Association has just announced. 


“Application of the increased rates and 
charges is dependent upon the issuance of sup- 
plements to individual tariffs of the railroads 
and tariff publishing agents, making reference 
to the ‘Tariff of Increased Rates and Charges 
No. X-123,’” says Cecil A. New, association 
secretary-manager. While many of the in- 
creases will not become operative on March 28, 
due to the failure of the carriers to issue proper 
tariffs, Mr. New warns lumbermen that carriers 
will “undoubtedly observe this date in connec- 
tion with all their tariffs,” and that contracts 
should be made with this increase in mind. 


“The Commission authorized a 5 percent 
advance on ‘Lumber, Shingles and Lath and 
articles taking lumber rates.’ The ‘tariff of 
increased rates and charges No. X-123’ defines 
this as ‘Lumber and articles listed in tariffs 
making reference to this tariff as and when 
taking lumber rates, carloads; Shingles, car- 
loads; Lath, carloads.’ If the latter description 
is construed by the railroads differently from 
the Commission’s authorization, and such con- 
struction will result in higher charges than the 


r’ 


Commission has authorized, we will immedi- 
ately bring the matter to the attention of the 
Commission with a view to having it straight- 
ened out at once.” 

The association has prepared a schedule of 
the new rates, including a listing of forest 
products other than lumber which take the 
10 percent increase. 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Or Eans, La., March 23.—Following is 
summary of reports from southern pine mills 
for the two weeks ended March 19: 


Average weekly number of mills, 125 


Units{, 99 
Total for 
Two Weeks 
Three-year average production*... 60,601,000 
Actual production .......cccccccce 55,259,000 
SIE, anG cceceveeeewescened ». 54,401,000 
oo, Per eer ere 52,120,000 


Number of mills, 126; Units}, 99 


On March 19, 1938 
TipGited. OFGOTE 26 isk eee ce cceceses 62,741,000 
TIRMORR DROEED:  c.c.o.0 60 cdc0ceees on 434,537,000 


*October, 1934, to October, 1937. 


¢Unit is 308,000 feet of “3-year average” 
production. 





Western Pine Summary 


PorTLAND, OreE., March 19.—The Western 
Pine Association reports as follows on opera- 
tions of identical Inland Empire and California 
mills during the two weeks ended March 12: 

Report of an average of 120 mills: 


Total for 2 Weeks ended 
March 12,1938 March 13, 1937 


Production ..... 75,237,000 103,481,000 
Shipments ...... 115,562,000 152,422,000 
Orders received... 123,248,000 139,322,000 


Report of an average of 123 mills: 


March 12,1938 March 13, 1937 
Unfilled orders... 176,944,000 327,720,000 
Gross stocks.....1,567,647,000 1,307,369,000 


Reports of 123 identical mills: 
c——Total for Year——, 
1938 1937 


Production ...... 247,239,000 395,769,000 
Shipments ....... 526,738,000 699,607,000 
Orders ..... ° 576,938,000 680,822,000 








Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., March 21.-Following is statement for eight groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on March 12: 





No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 38 1937 1938 1937 
Southern Pine ........ éeebiveaes aan 61,008,000 95,678,000 480,548,000 362,641,000 
West Const ..cccccccccccccccccce 143 325,468,090 752,482,000 976,538,000 1.036,559,000 
Western PING ccciccsccccccccccce 133 176,944,000 327,720,000 1,567,647,000 1,307,360,000 
California Redwood ............. 13 42,194,000 82,412,000 314,712,000 280,020,000 
Southern Cypress ..cccccccccccce 8 4,207,000 8,383,000 163,774,000 150,939,000 
NOPthetD FiWe .ccccccccececs pedions 10 5,913,000 14,133,000 158,867,000 115,890,000 
Northern Hemlock® ........ eeeee 11 10,078,000 15,462,000 126,088,000 115,443,000 

Total Softwoods .,......... - 429 625,812,000 1,296,270,000 3,788,174,000 3,368,852,000 


Sestieen Hardwoods® .........+- 16 16,363,000 19,633,000 138,427,000 95,481,000 
Flooring— 

Oak WROOTIME oc cccccvacescccece 75 33,672,000 53,479,000 83,831,000 58,011,000 
Maple, Beech & Birch Flooring.. 15 7,648,000 16,112,000 18,066,000 14,147,000 


*Unfilled orders reported by 11 and 16 mills respectively; stocks by 18 mills. 
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THE LUMBERMAN POET 








They Always Do 


Whatever sun has ever set, 

Not one has ever stayed down yet. 

It’s been pitch dark, without a moon, 
But mornin’ come—not come right soon 
But come at last, climbed up that hill 
The way the mornin’ always will. 


Whatever rain has ever rained 

And washed things out, I still maintained 
The rain would stop—if not today, 
Tomorrow, sometime anyway. 

I don’t care how the water dropped 

For them few days, it always stopped. 


And even when the times got bad 
(These ain’t the first we ever had), 
Although it took our last darn cent 
(Some on the poor-list even went), 
I still remember, even then, 

The hardest times got good again. 


The sun may set, the rain come down, 
And business may be poor in town, 

But suns will rise, the rain will stop, 

The failure followed by a crop, 

And not because of anyone, 

Because that’s what they’ve always done. 


So work away! The sun’ll shine, 
The rain’ll stop, the trade git fine, 
If we will leave the sun alone, 

Not try some method of our own. 
When things git better, like they do, 
You needn’t crow, it wasn’t you. 


We See b’ the Papers 


Senator Berry seems to be getting the razz. 

Maybe he drempt that he dwelt in marble 
halls. 

In Russia the old guard dies, without getting 
a chance to surrender. 

When you hurt one class to help another, you 
don’t even help the other. 

One trouble with the farmer is that he thinks 
he is the only one who has any. 

Mr. Harding had his Teapot Dome. Mr. 
Roosevelt seems to have his A. 

Too bad there isn’t some way to make the 
fellows who voted for it do the paying for it. 

We understand that this country is run by 60 
families. Heard it from one family that would 
like to. 

The poor have such poor quarters to live in 


in Chicago that the Government is tearing even 
them down. 


Senator Guffey says President Roosevelt 
wants him to stay in the Senate. Well, that’s 
two fellows, anyway. 


Speaking of names, there is H: P. Study, who, 


the last we heard, was president of the Missouri 
State Teachers’ Association. 


Everybody seems to have been consulted about 
whether various countries should get their colo- 
nies back except the colonies. 

As soon as the Republican party gets through 
telling us what it is against, maybe it will get 
around to telling us what it is for. 

Saw two colored men in Arkansas, each with 
his own horse and wagon. Something ought to 
be done about this. That’s capitalism. 

Two Indiana evangelists are operating in 
Texarkana, with (if we understand Indiana 
politics correctly) plenty to do at home. 

Ranchers in a Lower California valley killed 
off the coyotes, and now the valley has been 
ruined by kangaroo rats. It’s a good deal like 
an election. 

The postoffice department will discontinue 
nine stamps, including those bearing the Statue 





of Liberty and the Goddess of Liberty. We ex- 
pected this, but not so soon. 


In one day this month we drove from a tem- 
perature of 30 to a temperature of 70, from 
snow on the ground to cherry trees in bloom. 
Yes, sir, we had a great country. 


Now there is a “mental telepathy” program 
on the radio. When we were a boy, people used 
to talk about “pneumonia of the lungs.” Good 
English doesn’t seem to make much progress. 


Funniest thing we have seen lately was an 
Arkansas man going to the races at Hot 
Springs. The idea, brother, is to take the 
money away from the slickers, not to give it 
to them. 


When an old acquaintance of ours, Dr. Mor- 
gan, accepted the chairmanship of TVA, we 
couldn’t understand it, because we didn’t think 
he was that kind of a fellow. And, it turns 
out, he wasn't. 


Between Trains 


BincHAmtTon, N. Y.—Fully four hundred of 
us, some said more, gathered tonight for the 
annual dinner of the Chamber of Commerce. 
Binghamton, as all farmers know, or ought to 
know, was the birthplace of the county agent— 
not one of them, but all of them. It was in 
the Binghamton Chamber of Commerce that 
the farm bureau idea originated many, many 
years ago, and was immediately put into prac- 
tice by the then department of agriculture at 
Washington, this county getting the first county 
agent. If anyone had said in those days that 
the way to help the farmer was to cut down 
the food supply of the poor, and especially the 
food supply of growing children, someone would 
probably have biffed him on the nose. Or 
should have, anyway. Be that as it may, the 
New York State Farm Bureau Federation to- 
night presented the Binghamton Chamber of 
Commerce with a plaque in recognition of its 
service to the farmers of America, when it 
suggested that the way to increase the farmer’s 
income was to increase his efficiency. 

After the meeting we were happy to meet 
R. G. Pratt, the Binghamton lumberman, one 
of the old lumber friends we used to know in 
the good old convention days. 


Ausurn, N. Y.—For the fourth time the 
Kiwanians had us come to Auburn, showing 
that the Auburn Kiwanians are an optimistic 
people. They figure that sometime maybe it 
will be good. As always, Doc Purington, the 
well known D. D. S. and past governor, intro- 
duced us so convincingly that we almost be- 
lieved it ourself; although every man knows, 
even when someone is calling him names, he 
isn’t even that good. In this life, whatever 
A calls B, B knows in his heart that it’s a 
compliment. If a man calls you a dog, go 
home and apologize to your dog. 


Father's Wealth 


In days of old, when Father made 

An income in some honest trade, 

By working well and working late, 

And thinking hard and thinking straight, 
Then he might have his wealth to spend 
On neighbor, family or friend. 

But now some stranger, now some Boss, 
Says, “Well, Old Timer, come across !” 


In days of old, when Father died, 

And left a fortune to provide 

For widow, daughter, or for son, 

His will was read, and will was done. 
They split it up among his heirs, 

For people thought it rightly theirs. 
Well, they still split it, but here’s how; 
Among the politicians now. 








SALLIS 








SALLIS MILLS have mod- 
ern steam dry kilns and 
everything needed to take 
care of your needs in lum- 
ber of superior quality. Get 
acquainted with our com- 
plete service on Shortleaf. 
Large stocks of Yard and 
Shed items. “Eased Edge” 


Dimension, Flooring, Ceil- 
ing, Siding, Finish, Mould- 
ings, Casing, Base. All 
Shed Stock is Kiln-dried. Air 
dried items are Lignasan- 
| treated. 
CYNWEE 


Mississippi 
Pine 


—rer 
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CALCASIEU 


YELLOW PINE 





Complete line of kiln dried 
Yard and Shed Stock 


Eased Edge Dimension 


Timbers, chemically treated to 
prevent stain. 














NDUSTRIAT 
LUMBER CO., hing 
ELIZABETH LOUISIANA 


Specialists in 
NO. 2 


AIR DRIED BOARDS 


Can also supply other well- 
monufactured Short Leaf items 
—Lignasan treated stock — 


prompt, careful service. Write 
and tell us what you need. 
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Recent Rulings on Social 


Security Taxes 


By J. S. SEIDMAN, 
Certified Public Accountant 


Believe it or not, there are taxes which em- 
ployers “choose to pay.” Under most State 
laws, some employers, though not liable for the 
State unemployment insurance tax, may and do 
elect to pay it, thereby insuring their employees. 
who would not otherwise be covered, though an 
equivalent amount is paid to the Federal Gov- 
ernment. State payroll taxes paid by employ- 
ers are a credit against their Federal unemploy- 
ment insurance tax up to 90 percent of such 
tax. The question arose whether payment to a 
State under such circumstances is really a tax, 
or a mere voluntary contribution. If the elec- 
tion has been made in accordance with State 
law requirements, it has been held to be a tax 
and properly creditable against the Federal tax. 

i te oe 


Payroll taxes do not apply if the work is done 
outside of the United States. If performed 
partly within and partly without the United 
States, an allocation must be made on the basis 
of the relative time spent within and without 
the United States. 

* * 

An interesting ruling on the existence of em- 
ployer-employee relationship, upon which pay- 
roll taxes depend, involved a company employ- 
ing a department supervisor who was paid on 
the basis of the number of units produced in 
his department. He, in turn, had a number of 
individuals working under his direction and 
paid by him, so that their names did not even 
appear on the company’s payroll. They were, 
nevertheless, held to be employees of the com- 
pany and not of the supervisor. 

* * * 


Amounts paid to employees in reimbursement 
of traveling and other expenses incurred in the 
business of the employer do not constitute wages, 
and hence are not subject to payroll taxes. It 
is necessary, however, that the employer re- 
ceive from the employee a detailed expense ac- 
count supporting the amounts involved. 





Golden Gate Site to Be Drained 
by Redwood Stave Pipe 


San Francisco, Cauir., March 19.—In the 
construction of the $200,000 storm sewer proj- 
ect for the drainage of Treasure Island, site 
of the 1939 Golden Gate International Exposi- 
tion on San Francisco Bay, approximately 
twenty miles of redwood pipe will be used. 

Close to 100,000 lineal feet of pipe has al- 
ready been installed, under the first two con- 
tracts to be let for this work. The first unit, 
completed by Eaton & Smith at a cost of 
$79,567, called for a total of 77,116 feet of red- 
wood stave pipe ranging from 10 to 34 inches. 
The second unit, requiring 18,268 feet of pipe 
from 10 to 26 inches, together with leader runs 
has been finished by the same firm at a figure 
of $75,072. These contracts called for pipe of 
redwood staves milled from clear redwood lum- 
ber properly seasoned, free from knots and 
with a moisture content of not more than 20 
percent. Some of the dimensions were built 
in the ditch with tongue and groove staves, 
while other sizes were machine banded and 
brought in longer lengths to be put together on 
the job. 

Drainage of the man-made 400-acre island 
will be accomplished by ten separate gravity 
storm sewer systems, each system draining a 
portion of the area from the center to the sea- 
wall, discharging through corrugated culverts. 
Collection will be through 400 catch basins. 
The majority of heads are at an elevation of 
plus 11 feet, while outlets through the seawall 
are at an elevation of 6 feet above mean high 
tide. The shallowest depth of the pipe line is 
two feet below the surface, with an average of 
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three feet. Grades vary from .0015 to .0040. 
These systems were designed to take off an 
intensity of rainfall up to 2.05 inches per hour 
for five minutes, an intensity which may be ex- 
pected to occur once in a two-year period. 

All undeground systems for the $50,000,000 
Pageant of the Pacific are expected to be com- 
pleted in April, 1938. 


To Rebuild Hardwood Mill 


MempPHIs, TENN., March 21.—The Missis- 
sippi Valley Hardwood Co. will rebuild its large 
Memphis band mill and resaw at once, O. O. 
Emmons, secretary-treasurer of the company, 
said today. The company’s mill was destroyed 
by fire about a month ago, with a loss of $100,- 
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000. Since that time the company has been 
filling orders from its plants at Clarksdale, 
Miss., and Jonesville, La. 





Asks Embargo on Imports of 
Shingles 


RayMonD, WasH., March 19.—Erroll F. 
Herr, general representative for the Oregon- 
Washington Council of Shingle Weavers, has 
gone to Washington, D. C., to join representa- 
tives of the Brotherhood of Carpenters & Join- 
ers in asking Congress for an embargo on 
shingle and lumber imports until such time as 
the market returns to normal. Mackie, 
Hoquiam shingle manufacturer, also is attend- 
ing the Washington hearings. 


Plywood for All-Weather Use 
Made by Hot-Plate Process 


Thoroughly modern equipment and up-to- 
date facilities for producing hot-plate processed 
plywood were recently installed in the Smith 
Wood-Products (Inc.), plant at Coquille, Ore. 
This equipment supplements the company’s large 
plywood plant, which has heretofore used the 





Glue Spreader in Operation 


conventional cold glue process. Of particular 
interest are the machines which enable the 
company to fabricate a Douglas fir plywood 
which it can guarantee as having a waterproof, 
weatherproof and termite and fungi-proof glue 
line. Numerous tests under exceptionally severe 
conditions were applied to the product while it 
was being developed to its present efficient state, 
and improvements were made to machinery to 
guarantee a uniformly high grade plywood for 
all-season inside and outside use. 

Indicative of the type of machinery used in 
the plant are the three photographs shown here. 
These were taken in the Coquille plant to il- 
lustrate the processes involved in the fabrica- 
tion of Smith-Ply Hot-Plate Process Plywood, 
the name given to the product. The first machine 
used on the thin wood sheets which eventually 
become bonded together as plywood is a glue 
spreader. After once developing a binder which, 
properly used, would hold the plies under all con- 





Panels Being Bonded in Closed Press 


ditions of usage, the important thing, in the 
opinion of the manufacturer, was to provide a 
machine which would thoroughly and uniformly 
coat the sheets. No process and no amount of 
attention could produce a quality product unless 
this operation which is basic in the success of 
the manufacturing process, provided a depend- 
able start for the remaining operations. An ac- 
companying photograph shows the glue spreader 
in operation. 

After the thin sheets are coated they are 
placed in the hot-plate press by two men as 
shown in the photograph illustrating this opera- 
tion. As in every phase of the production of 
the hot-plate processed plywood, care is exer- 
cised here. The sheets are carefully matched 
as they are placed in the press, and the men 
handle them in such a manner that the efficiency 
of the glue spreader is not decreased through 
careless and unnecessary handling. 

With the press loaded, as shown in the third 
photograph, it is closed, and hot-plate binding 
of the sheets takes place. The operation is 
timed to get maximum bonding strength. The 
finished product is non-absorbent to outside 
moisture. Glue is a special resinous type, the 


effectiveness of which, augmented by the hot- 








Inserting Panels in Hot Plate Press 


plate process reduces the inner moisture to 
eight or ten percent and produces a plywood 
panel that is completely waterproof along the 
glue line. The product can be used with equal 
success in damp seashore areas, and intensely 
hot and cold climates. It will stand up indefi- 
nitely under all weather conditions. The glue 
line is not subject to attacks from fungus 
growths or termites. 

Smith-Ply Hot-Plate Processed Plywood is 
being manufactured on a production basis, an 
quantities to meet any reasonable market can be 
turned out. With the mill at Coquille, Ore., a 
sales office is located at 1008 Pacific Bldg., Port- 
land, Ore., and general offices are in the Dierks 
Bidg., Kansas City, Mo. Complete details, in- 
cluding sizes and prices, together with illustra- 
tions, are available upon request addressed to 
the company at any of the foregoing addresses, 
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Business Changes 


ARKANSAS. Gurdon—Young Lumber Co. 
ceeded by Gurdon Builders Supply Co. 

Hope--J. L. Williams & Sons Lumber Co., of 
Hope, which operates plants here and in the south- 
eastern section of Hempstead County, purchased 
by J. R. Williams of Hope. Full operation of the 
plants began on March 15. 

CALIFORNIA. Linden—Linden Lumber Co. pur- 
chased by Diamond Match Co. of Lodi. 

Stockton—Fisher Bros. Lumber & Mill Co. (Inc.) 
succeeded by Fisher Fixture Co. 

Vernon—MacDougal & Cole succeeded by Donald 
G, MacDougall, 2101 East 5l1st St. 

FLORIDA. Fernandina—Kelly-Tucker 
Co. succeeded by Foley Bros. Lumber Co. 

IDAHO. Lewiston—Carpenter-Fisher Lumber Co. 
sold to Madison Lumber & Mill Co. 

ILLINOIS. Minonk—Guy S. Krum Lumber Co. 
succeeded by Kent Lumber Co. 

INDIANA. Columbia City — Morsches-Nowels 
Lumber* Co. succeeded by Morsches Lumber Co. 

IOWA. Farson and Polk City—W. O, Sloan Lum- 
ber Co. succeeded by Wheeler Lumber Bridge & 
Supply Co. 

Nashua—Nashua Lumber Co. succeeded by J. F. 
Anderson Lumber Co. of Minneapolis, Minn. 

KANSAS. Topeka—Kaw Lumber & Coal Co., 
524 East Seventh St., purchased by Smalley Cash 
& Carry Lumber Co. 

MICHIGAN. Clare—-Gardner Lumber Co. 
ceeded by Seiter Bros. 

Grand Rapids—Standard Builders Supply & Fuel 
Co., 1535 Kalamazoo Avenue, S. E., succeeded by 
Standard Supply & Lumber Co. 

MINNESOTA. Minneapolis—D. H. MacMullen 
succeeded by MacMullen & Anderson, Lumber Ex- 
change Building. 

MISSISSIPPI. Columbus—T. J. Moss Tie Co. un- 
treated lumber department, including the planing 
mill and lumber yard on Water Works Road, pur- 
chased by Columbus Lumber Co., a recently incor- 
porated company. 

Natchez—S. F. McCaleb succeeded by Adams 
County Lumber Co. 

MISSOURI. Rea—W. S. Vandeventer Lumber Co. 
succeeded by Richardson Lumber Co. 

NEBRASKA. Gibbon—Eugene Colburn Lumber 
& Coal Co. succeeded by N. Petersen Lumber Co. 

OKLAHOMA. Hydro and Weatherford—Stand- 
ard Lumber Co. succeeded by T. J. Hughes Lumber 
Co. 

Luther—Standard Lumber Co. 
Canada Lumber & Hardware Co. 

TENNESSEE. Lafayette—B. F. Hire Lumber Co. 
succeeded by White & Hire. 

Memphis—James E. Stark & Co. (Inc) sawmill 
purchased by Mississippi Valley Hardwood Co. 
(Inc.) to replace its own, which was recently de- 
stroyed by fire. 

VIRGINIA. Culpeper—George R. Robson & Co. 
succeeded by Robson Building Supply Co. (Inc.). 

WASHINGTON. Lynden—E. F. Meenk Lumber 
Co. succeeded by Lynden Lumber & Fuel Co. 

WEST VIRGINIA. Parsons—Appalachian Lum- 
ber Co. mill purchased by West Virginia Mine 
Supply Co, of Clarksburg, who will begin opera- 
tions as soon as possible. 


suc- 


Lumber 





suc- 


succeeded by 


New Mills and Equipment 


CALIFORNIA. Oroville—Plans are practically 

completed for the construction of a $100,000 lum- 
ber mill at Feather Falls, near here, by the 
Feather River Pine Mills, according to A. H. Land, 
president. The new plant will have a capacity of 
between 150,000 and 200,000 board feet a day. 
Plans call for starting of logging operations next 
fall. The company owns some 7,000 acres of tim- 
berland above Feather Falls. 
_ GEORGIA. Savannah—B. F. Boltz Manufactur- 
ing Co., of Bastrop, La., will establish a factory 
here for the manufacture of wooden plugs for 
paper rolls. 


New Ventures 


CALIFORNIA. Los Angeles—Fountain Lumber 
Co., Petroleum Securities Building; wholesale. 

Los Angeles—Joslin Lumber Co., 10910 Haw- 
thorne Boulevard. 

San Gabriel—Airport Lumber Co. has opened a 
retail lumber yard at 432 West Valley Boulevard. 

INDIANA. Jeffersonville—Clarence E. Howard 
has opened a lumber yard and builders’ supply 
business at 910 East 11th Street. 

IOWA. Algona—Miller Lumber Co.; will handle 
lumber, millwork, fencing, flooring, hardware, in- 
sulation and other building materials. 

KENTUCKY. La Center—La Center Lumber 
Co.; building materials. 

Hopkinsville—Haydon Lumber Co.; building ma- 
terials. 

MISSISSIPPI. Jackson—Capital Lumber Co. re- 
cently opened a new lumber yard here. 

NEW YORK. New York City—Regent Lumber 
Sales, Grand Central Terminal; wholesale. 

NORTH CAROLINA. Hickory—Cape 


Hickory 
Lumber Co, 


Marion—Hervey Lumber Co. 
Valdese—Lowman-Leger Lumber Co. 


OHIO. Mt. Blanchard—Steinman Lumber Co, of 
Arlington is opening a yard here. 

TEXAS. Alice—McCord Lumber Co. is locating 
a yard here, to handle all types of building mate- 
rials and oil field supplies. 

Dallas—Leslie Lumber Co., 707 South Ewing. 

Natalia—A. B. King, of Electra, is opening a 
lumber yard here. 

Odessa—K-P Lumber Co. opening a yard on 
North Grant Avenue. 

San Antonio—Southern Lumber Cc. has recently 
opened a yard on Nolan Street, with a complete 
line of lumber, building materials, paints and hard- 
ware. 

WEST VIRGINIA. Follansbee—Reid Lumber & 
Supply Co. recently opened here. 


Incorporations 


ARKANSAS. Camden — White 
Corp.; $10,000. 

Lewisville—Canfield Lumber Co. (Inc.). 

FLORIDA. Fort Myers—Seminole Lumber & 
Timber Co. (Inc.); lumber. 

Fort Pierce—St. Lucie Lumber Co. 

INDIANA. Peru—S. J. Bailey (Inc.); formed to 
do a wood processing business. 

Seymour—Seymour Lumber & Building Supplies 
(Inc.), North Park and Cincinnati Avenues; to deal 
in building materials. 

MARYLAND. Baltimore—United Piling Corp., 
First National Bank Building; to deal in timber 
and piling. 

MINNESOTA, St. Paul—Lumber Promotion Co. 
(Inc.), 2563 Franklin Avenue; $50,000. To engage 
in general lumber business. 

MISSISSIPPI. Columbus—Columbus Lumber Co.; 
$50,000. Will operate manufacturing, wholesale 
and retail departments, handling yellow pine lum- 
ber exclusively, 

MISSOURI. Louisiana—Louisiana Lumber Co.; 
$50,000. Retail. Tom W. Stark and C. W. Reine- 
king are the incorporators. 

OREGON. Portland—Lumber Products (Inc.); 
$25,000. Lumber, sash and doors. 

SOUTH CAROLINA. Darlington—Arnold Lum- 
ber Products (Inc.); $3,000. To deal in trees, tim- 
ber, timberlands, rights and easements. 

VIRGINIA. Norfolk—Thomas E. Coale Lumber 
Co. of Virginia (Inc.); $50,000. To manufacture 
and deal in building supplies. Thomas E. Coale, 
of Philadelphia, is president, 

CANADA. BRITISH COLUMBIA. Vancouver— 
Loneridge Logging Co. (Ltd.), 510 West Hastings 


City Lumber 


St.; $10,000. Will engage in business as logging 
owners and operators. 
- 
Casualties 
ILLINOIS, Irving—Charles Tobias lumber yard 


and office destroyed by fire, with an estimated 
damage of $15,000, covered by insurance. 

MISSISSIPPI. Ellisville—Travis J. Haynes Lum- 
ber Co. had sawmill and boiler room destroyed by 
fire, with damage estimated at $3,000, not covered 
by insurance. The ruined portions of the mill will 
be rebuilt. Lumber in the yards was not damaged, 
and the planing mill and dry kilns were saved. 

Sherard—Coahoma County Stave Co. had 3,000,000 
sawed barrel staves destroyed by fire, with loss 
estimated at $50,000. 

NORTH CAROLINA. James City—Trent River 
Lumber Co. planing mill, dry kilns, lumber shed 
and much finished lumber, as well as a Norfolk 
Southern box car loaded with lumber, were de- 
stroyed by fire, with a loss of $15,000, partly cov- 
ered by insurance. Sawmill, boiler room and part 
of one lumber shed saved. Will rebuild. 

OKLAHOMA, Duncan—Shamburger Lumber Co. 
had two lumber sheds and their contents, and a 
new truck destroyed by fire, with damage esti- 
mated at $15,000, partly covered by insurance. 

VIRGINIA. Suffolk—J. E, Crocker Lumber Co.’s 
immense plant and lumber yard, including the 
planing mill and thousands of feet of lumber, were 
destroyed by fire, with a rough estimate of the_loss 
set at $60,000. The dry kilns, sawmill and part 
of the yard stock were saved. 





Ship California 2x 4's Made 
from Tie Side Slabs 


RayMonpD, WasHu., March 19.—Tie mill oper- 
ators throughout southwest Washington entered 
a new market this week with a shipment of 
274,800 board feet of 8-foot 2x4-inch by water 
to California. The dimension stock is used for 
studding in frame construction, according to 
Ben Cheney, manager of the Cheney Lumber 
Co., wholesaler of the order. The California 
shipment was manufactured from side slabs 
from export ties, which form the base cutting 
of the industry. 
















W.T. FERGUSON LBR.CO. 














Ferguson 
Service tor 


45 Years 


The W. T. Ferguson Lumber Company is proud of 
its 45-year record of continuous operation in the 


field of lumber distribution. Through wars, de- 
pressiofs and business booms, this company has 
continued to do the one thing it best knows— 
serving the users and purchasers of lumber and 
forest products to the best possible advantage. 
Let Ferguson supply your needs in Yellow Pine, 
Hardwoods, Cypress, West Coast Products, Treated 
Lumber, Hardwood Flooring, Cedar Closet Lining, 
Plywood, Grain Doors, Veneers, Shingles. Why not 
write us today? 


W. T. FERGUSON 
LUMBER CO. *%:i2"" 


Mo. 
CHAPMAN & DEWEY 
LUMBER COMPANY 











Manufacturers of high grade 


HARDWOOD LUMBER 
and OAK FLOORING 


from famous St. Francis Basin. 
Wire for quotations. 





MEMPHIS - - - TENN. 





Fkennox 


SAINT LOUIS 
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Here’s What's New-- 


Portable Fire Pump for Yard 


and Forest Use 

The Indian fire pump manufactured by D. B. 
Smith & Co., Utica, N. Y., is a convenient, port- 
able unit for quenching flames wherever it is 
possible to have the source of water sup- 
ply close to the flame. It is designed to be 
effective in many places including lumber yards 
and in the forest. The operator carries the unit 
like a pack by means of shoulder straps, leaving 
both arms and hands free to regulate stream 





flow and direct the nozzle. It consists of a 
form-fitting ventilated tank that allows a con- 
stant circulation of air between the tank and the 
operator’s back, thus protecting the operator 
from the cold water and moisture in the tank. 
The tank is filled at the top, and the opening 
is covered with a heavy, brass quick-opening, 
water-tight filler cap with a removable brass 
strainer cap. An inside chain prevents loss of 
the cap. The bottom of tank is solid brass, and 
all joints are solidly built. Across the top is a 
combination brass handle for carrying the tank 
and for holding the pump in place. The nozzle 
is brass, of the combination type for throwing 
a 50-foot stream or a long-coarse spray. Nozzles 
are chained to the pump. Complete illustrated 
information will be sent to dealers and manu- 
facturers who request it. 


Improved Venetian Blinds Offer 
Profit Opportunities 


The Rolscreen Co., Pella, Iowa, manufacturer 
of unit casements, venetian blinds and “rol- 
screens,” is backing dealer merchandising of its 
products with national consumer advertising 
and free dealer helps. The Pella venetian 
blinds, available in 34 color combinations, are 
made of Port Orford white cedar and have 
an enclosed metal head member, double-roller 





tilting device, automatic lock, oversize pulleys 
and interwoven ladder tapes. Installation is fa- 
cilitated by improved mounting brackets de- 
signed for all types of windows. Pella unit 
casements, weather-stripped, double-glazed and 
“rolscreened,” can be installed in twenty min- 
utes. The “rolscreens” fit all windows and roll 
up and down like a window shade. Full details 
on any of the products and a demonstrating 
model of the venetian blind may be obtained 
free on request to the company. Pella’s handy 
color-chart makes selection of harmonizing 
shades easy for the customer. 


Plan Tells How to Increase 


Floor Finish Sales 


Lincoln-Schlueter Floor Machinery Co., 242 
W. Grand Avenue, Chicago, Ill., manufacturer 
of floor sanders, has made available complete 
information on its tested merchandising plan for 
dealers. The plan includes a 5-day free-trial 
offer, and proved methods of keeping sanders 
at work on rental to customers. Sanders are 
built specially to stand the abuse given them 
by public rental. The merchandising plan shows 
how to increase floor paint and varnish sales 
through renting the machine. Information 
about the plan, together with details of the 
trial offer, will be sent to dealers who request 
them. 


Announces Perfection of Pick-Proof 


Lock Cylinder 
Segal Lock & Hardware Co. (Inc.), 261 
Broadway, New York, N. Y., announces per- 
fection of a pick-proof lock which cannot be 
opened with any instrument except the owner’s 
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key. Tests by recognized authorities have 
proved that the lock cannot be picked. Ar- 
rangements are under way to license manufac- 
turers in the hardware and other fields, enabling 
them to produce the new device. It can be in- 
stalled on any kind of door, cabinet or machine 
lock and in padlocks. Made in cylinder form, the 
lock can be installed on any lock in use at pres- 
ent by merely replacing the present cylinder. 
The accompanying illustration shows the new 
lock, and complete information will be sent by 
the manufacturer to dealers who-request it. 


New House Publication for 


Dealer Use 

The first issue. of a new house publication, 
“The Temlok Dealer,” was recently mailed to 
10,000 lumber dealers interested in the line of 
Temlok insulating board products of the Arm- 
strong Cork Products Co., Lancaster, Penn. The 
publication, produced by the company’s adver- 
tising department, is in tabloid newspaper format, 
four pages, 8% by 11 inches, and will be issued 
bi-monthly. In the first issue, leading articles 
outline the advantages of the wholesale method 
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of distribution, and describe Armstrong’s new 
Temseal Insulating Sheathing. In addition, the 
magazine contains feature stories and photo- 
graphs showing installations of Temlok De 
Luxe interior finishes in homes, stores, theatres 
and schools. 


Announces New Colored Line of 
All-Plastic Door Trims 


Hardware of color, a complete, moderately 
priced line of all-plastic inside door trims has 
been announced by National Brass Co., manu- 
facturer of builders’ hardware, Grand Rapids, 








Mich. Trade named, Duralin, denoting the 
plastic composition, the company offers a selec- 
tion of colors including ivory, yellow, black, 
red, green, blue, orchid and walnut. A new 
type door knob, having interchangeable insert 
tops and four escutcheon designs is a part of 
the line and may also be had in metal finish, 
allowing combinations of metal and the knob 
body in Duralin. The line is created with the 
thought of replacement on remodeled buildings 
as well as new homes. Featured is the tubular 
latch which simplifies installation by elimina- 
tion of mortising. A new 32-page catalog with 
illustrations in full color gives complete infor- 
mation on the entire Duralin line. The catalog 
is offered to dealers without charge or obliga- 
tion. 


Announces New 25/32 Inch Finished 
Oak Flooring 


The Cromar Co., Williamsport, Pa., manu- 
facturer of finished oak flooring, announces a 
new finished oak flooring 2% inches wide, and 
25/32 inch thick. Up to this time it has 
manufactured only 3-inch thickness. In addi- 
tion to full 25/32-inch thickness, the new prod- 
uct has a unique self-leveling side joint with an 
unusually large tongue. The tongue is to elimi- 
nate splits and insure tighter joints and a more 
uniformly level floor. Nailing on ten-inch 
centers is recommended, but nail holes are 
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punched every two inches for convenience. On 
the end-match the tongue is longer than nor- 
mal, fits snugly, and is rounded on the edges 
for easier membering. Smooth, clean cuts are 
provided for even end joints. Finish consists of 
a sealer and a heavy wax-bodied compound that 
is ironed into the wood by heat and pressure. 
Wood is kiln-dried, and strips are treated on all 
surfaces to avoid moisture. The flooring is 


shipped in damp-proof bundles crated with 
metal bands. Full information will be sent on 
request. 


Merchandising Manual Suggests 
Ways to Sell More Lumber 


DeWalt Products Corp., Lancaster, Penna., 
manufacturer of woodworking machinery, has 
just issued a small folio of sheets entitled “Mer- 
chandising Manual for the Retail Lumber 
Dealer.” The theme of the manual is how to 
obtain more profit and greater volume, result- 
ing from good will through supplying custom 
cut lumber. Specific suggestions for the prof- 
itable use of DeWalt saws in the lumber yard 
are set forth. Copies of the manual will be 
sent free to retail lumbermen who request them. 


New Acoustical Treatment for 
Walls and Ceilings 


Quieting Sheet is the name of a new acous- 
tical product developed by the Burgess Battery 
Co., Chicago, Ill. It can be applied either to 
ceiling or walls. Quieting Sheet consists of two 
parts, a perforated facing plate, and a layer of 
type EE Balsam Wool for a sound absorbent. 





Sound waves striking the hard, perforated sur- 
face trickle through the perforations, and are 
absorbed by the pad. Perforations form 10 to 
15 percent of the total surface, and number 
about 2,000 per square foot. Average sound ab- 
sorption coefficient is 0.7. Surface sheet can be 
made of plywood, composition board or metal. 
Any of the facings can be painted, stained or 
enameled without decreasing the absorption 
value of the product. Application of the sheets 
is on furring strips used as nailing bases. 
Standard sizes of facing plate are 3 ft. by 4 ft., 
and 3 ft. by 6 ft. Pads are 3 ft. by 4 ft. and 
3 ft. by 5 ft. Standard packages contain 144 
or 188 square feet. Special agents are being ap- 
pointed throughout the country, and complete 
dealer and distributor information is available. 


Wall Paper Style Shows Draw 
Record Crowds 


The March issue of The Co-Operator, pithy 
little sheet issued by the Lennon Wall Paper 
Co., Joliet, Ill., states that the 1938 wallpaper 
style shows are breaking all previous attend- 
ance records. The most recent one was held in 
Kansas City, and drew 66,512 visitors. That 
these shows, sponsored by the Wall Paper In- 
stitute are of direct value to dealers, is shown 
by the fact that a large number of the visitors 
at the show asked for the names of dealers 
who handle the new designs. Copies of The 
Co-Operator as well as dates of forthcoming 
wall paper style shows can be obtained by writ- 
ing to the Lennon Wall Paper Co. 





“LET NO MAN destroy the very thing he loves 
by a moment’s carelessness,” urges the Kiwanis 
Magazine, “Every Kiwanian entering the woods 
this season should make of himself a volunteer 
fire warden and see that neither he nor any 
member of his party takes the least chance of 
starting the red demon racing through the 
woods and laying waste in a few days, areas 
which cannot be reforested within a lifetime.” 
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There may be seen at the; 


camp of Shields & Wilson, job- 
bers for the Sawyer-Goodman 
Co., located in northern Michi- 
gan on a little stream near 
Escanaba, a steam logger or 
“snow locomotive” which is as 
unique a machine as was ever 
invented. * * * Nearly over the 
center of the hind sled sits the 
10x12 double upright engine, 
120 hp. Midway between the 
two sleds the boiler is located. 
* * * The steam pipes have 
swivel joints. There is a steam 
siphon for filling the water 
tank, and an apparatus for 
heating the water before it en- 
ters the boiler. Either wood 
or coal may be used as fuel. 
* * * It was during a decid- 
edly cold snap when a repre- 
sentative of the Lumberman 
saw the logger in operation, 
and it was apparent that more 
than a foot of snow would not 
impede its progress in the least. 
The speed of the logger is 
abeut five miles an hour and 
it is asserted that a load of as 
much as 40,000 feet of logs can 
be hauled. It runs backwards 
as well as forward. (This ac- 


count was accompanied by 
what the Northwestern Lum- 
berman of 1888 proudly termed 
“an instantaneous photograph,” 
probably one of the first re- 
productions anywhere from 
what was practically a “snap 
shot.”—Editor) 
* *# # 

For several months the man- 
ufacturers of North Carolina, 
or shortleaf, yellow pine have 
had under consideration the ad- 
visability of organizing a trade 
association, the aim of which 
should be to advance the inter- 
ests of that wood. A few weeks 
ago three leading manufactur- 
ers, Joseph T. Tunis, Howard 
N. Johnson and L. Q. Collins 
decided to take the lead and 
ascertain the sentiments of the 
various mill men _ operating 
throughout the shortleaf pine 
belt. Invitations were sent out 
requesting the manufacturers 
to meet at Norfolk, March 1. 
The meeting was held at the 
Atlantic House and attended 
by 40 of the leading operators. 
** * W. W. Tunis made a mo- 
tion that the members present 
resolve themselves into an or- 


ganization to be known as the 
Carolina Pine Lumber Associ- 
ation. * * * John L. Roper 
was elected president; L. Q. 
Collins, E. M. Short, J. W. 
Branning and William N. 
Camp, vice presidents; C. Os- 
car Byerly, secretary; Howard 
N. Johnson, treasurer. * * * The 
banquet tables were attractive 
and the fare tempting. Presi- 
dent Roper occupied the post 
of honor and on either side 
were seated E. H. Quinby, 
George W. Reeves, E. M. Short, 
Frank Hitch, R. J. Camp and 
C. H. Hostetter. * * * Warren 
G. Elliot furnished the fun for 
the crowd and W. P. Taylor 
proved himself a first class 
orator. * * * The guessers place 
the capacity of the mills rep- 
resented at 100,000,000 feet a 
year and the capital invested 
about $5,000,000. * * * A mem- 
ber from North Carolina sent 
word to his partner that he 
should be delayed for a day or 
two as he was “jamb by, and 
clean wore out to a frazzle.” 
This local expression no doubt 
describes the feeling of many 








who were present. 

















BRADLEY, MILLER & COMPAN 


Window, Door and 





Cellar FRAMES 


Pride Products of BRADLEY -MILLER 


Once you see these Frames of Genuine Michigan White Pine, 
you'll agree they have surpassing quality as well as good 


looks. Builders like them for 


Frames also are available. 


shipments or mixed cars. 


their freedom from shrinking, 


warping, swelling, splitting. Write us about them. Ponderosa 


And LUMBER: Northern and Idaho White Pine, Ponderosa, 
Yellow Pine, White Spruce, Fir, Red Cedar Lumber and Shin- 
gles, Western Forest Products, Quality Box Shooks. 
Let us quote. 


BAY CITY, MICHIGAN 


Direct mill 

























OAK FLOORING “CEDAR LINING HARDWOODS 
0 WILVOR brand FLOORING 


OF APPALACHIAN OAK 








Learn about this finer flooring, with its rare beauty 
of color and grain, its uniformity of texture. A 
business-winner for you. And learn about WILVOR 
Brand Hard Maple, Beech and End-Matched Yel- 
low Pine Flooring, and MOCCASIN Brand Aro- 
matic Red Cedar Closet Lining. Large stocks of 
Mixed Hardwoods — Straight or Mixed Cars. 
Let us quote, or fill an order for you. 


WILLIAMS & VORIS LUMBER CO., cuartanooca, Tenn 





54 


Amemean fiunherman 


Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., March 21.—Quite generally 
throughout New England, lumbermen look most 
hopefully to the small homes program of the 
national lumber organizations. The housing 
situation right here in Boston is reflected in 
a police survey made last week. There was 
a total of 1,520 vacant single homes, 1,955 
vacant apartments in two-family houses, 5,532 
vacancies in three-family houses, and 4,024 in 
houses containing four or more apartments. 
The survey was made to determine the prob- 
able effect upon idle housing when the Old 
Harbor Village, Federal housing, opens this 
month to 1,016 families, and the Newtowne 
Court “slum clearance” project in Cambridge 
is occupied by 220 more families. For obvious 
reasons, these projects have been leased to each 
city for a term of years in the hope that rentals 
will pay all fixed charges, including taxes and 
all city services. 

While the yards are moving to the home 
building jobs less than the normal volume of 
lumber for this early spring season, there has 
of late been a steady increase in the placing of 
liberal industrial schedules for use in plant 
extension and repairs. This type of orders has 
held the closest attention of the trade through 
the past four weeks, and is expected to feature 
the market for several weeks yet. 


WEST COAST FIR AND HEMLOCK—The 
arrival of one and the near approach of a 
second sizable cargo of dimension and 
boards, loaded at British Columbia ports adds 
somewhat to the volume of unsold parcels at 
the docks here. It is common report that 
the cost of British Columbia dimension 
landed here is at least $2 under that of Wash- 
ington and Oregon stock, difference being 
made up of a 50 cents lower mill quotation, 
and a drop of $1.50 for space in the tramp 
steamers that are now available. The regu- 
lar Conference rate for American boats re- 
mains at $14. Local trade continues at 
the low point of the year and is confined 
chiefly to sales to dealers from the distribu- 
tion yards, and to larger parcels from stor- 
age at the terminals, the former taking the 
discount of $5@5.50 from page 16 of the 
West Coast list. For stored lots the price 
range is wide and runs from a $9 discount 
to as high as $11. The supply of boards is 
ample though not excessive. Sales of fir 
and/or hemlock are at $25 for the No. 2, 
and $21 for No. 3. There are no No. 1 boards 
held here, and demand for this grade is about 
nil, A fairly popular board known as the 
50-50 and including an equal mixture of 
Nos. 1 and 2 is shipped from British Colum- 
bia mills and sells quite freely at $25 f. o. b. 
the dock. Receipts by water at Boston, 
which in February reached the record low 
of 1,575,667 feet, have already in March gone 
well above the four million mark. 


EASTERN SPRUCE—tThe spring rush to 
round up assortments at the dealer yards 
has not bulked large thus far, but the larger 
winter mills have orders enough booked to 
absorb production and are holding the price 
list steady at the level that has applied well 
over a year. When the smaller summer mills 
start up next month, building activity should 
be vigorous enough to absorb this added pro- 
duction. Orders booked here for the mills 
have run almost entirely to sizable sched- 
ules for special jobs, a type of business that 
has kept the mills busy right through the 
winter months. Thescantling sizes of dimen- 
sion, delivered at Boston rate points, are quot- 
ed as low as $31 and as high as $34, with many 
sales at $32, while the 2x8-inch sell at $35@37 
and the 2x10- and 12-inch at $39@41. There 
is no surplus of dry boards. The 4- and 5- 
inch dressed are offered at $32@34, with the 
6- and 7-inch at $35@37. Bundled furring, 
2- and 3-inch, sells at a range of $31@33. 


LATH AND SHINGLES—The yards are 
buying sparingly of spruce lath at $4@4.25 
for the 1%-inch, and $4.50@4.75 for the wider 
size. There are no surplus stocks at the 
mills, and will be none until the smaller 
summer mills swing into action and reduce 
all of their slabs into lath. All surplus waste 





at the big plants is turned into pulp. De- 
mand for white cedar shingles is slightly 
more active, but prices do not change. For 
the West Coast red cedars there is a lively 
demand, and many orders are booked subject 
to delay in shipment from the mills, as all 
grades are oversold and the shippers are 
literally swamped with orders for the two 
lower grades of 16-inch. Standard brands 
from British Columbia or Washington are 
held steady at $4.67 for No. 1 Perfections, 
and $3.92 for No. 2. For the 16-inch XXXXX 
No. 1 the price delivered at New England 
points is $4.15; No. 2, $3.55; No. 3, $3. The 
new rail rates to come in force on March 28 
will push the shingle rate up from the pres- 
ent 90 cents to either 94% or 95 cents a 
hundred pounds. If the market continues 
in its present strong position, this freight 
advance will be added to the price list cov- 
ering shipments after March 28. It will not 
cause an appreciable shift from rail to water 
transportation. 


EASTERN HARDWOODS—tThe brightest 
spot in the market for eastern hardwoods 
is the freer call for 8/4 and 9/4 heel maple, 
but the volume of business coming to the 
mills from the woodworkers and furniture 
factories is so far below normal as to en- 
courage production of thick stock required 
at the heel shops, with the result that offer- 
ings in this department are large and com- 
petition keen. There are offerings of 2-inch 
eross-cut maple, to grade 90 percent usable 
for heels, as low as $75 and as high as $85— 
but few sales are now being made at the 
latter figure. Sales of full-length 2-inch 
plank of this grade are at a range of $67@72. 
Specially sawed 9/4 maple, cross-cut, for the 





Manufacturer Announces Three 
Promotions 


Former executive vice president Earl A. 
Tanner of the Milcor Steel Co., Milwaukee, 
Wis., was elected to the office of president of 
the company on March 7. Louis Kuehn, for- 
mer president, was named chairman of the 


BE. A. TANNER, 
Named President 


board, a new office. E. L. Lipman was chosen 
to succeed A. J. Leudtke, resigned, as secre- 
tary and treasurer. Mr. Tanner has been with 
company eighteen years, having started in the 
sales department. For six years he was general 
manager of the company’s eastern plant at Can- 
ton, Ohio. He was made a vice president in 
1931, and executive vice president in 1937. The 
company operates plants in Milwaukee, Wis., 
Canton, Ohio, Chicago, Ill., Kansas City, Mo., 
and La Crosse, Wis. Offices and warehouses 
are located in various parts of the country. 


LOUIS KUEHN, 
Chairman of the Board 
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new and wider heels is firmly held at $90. 

PINE BOXBOARDS—The market for 3- 
and 4-common grades—square edge—is slug- 
gish, and supplies are ample. A Boston office 
quotes inch No. 4, random widths, at $28.50 
delivered at Boston rate points. For inch 
round edge most mills quote from as low as 
$12 to as high as $16 f. o. b. the mill yard. 
Good graded pine is scarce, in good demand 
and firmly held. 


Their host of friends in the trade will regret 
to learn of the serious illness of Warner R. 
Butler, of Arlington, Mass., and George Fisher, 
president and manager of the Godfrey Lumber 
Co., Boston, For nearly a half century Mr. 
Butler has been in close touch with the hard- 
wood buyers of New England, for many years 
with the Emporium Forestry Co., but for the 
past fifteen years with the Elliott Hardwood 
Co., of Potsdam, N. Y. He is suffering from 
shock, his entire left side being affected. 
George Fisher had just reached his home in 
Newton from a business trip on March 10 when 
he collapsed with a shock which has affected 
his entire right side. 

Capt. Oscar C. Nickerson, head of the Nick- 
erson Lumber Co., Chatham, Mass., was re- 
elected president of the Cape Cod Chamber of 
Commerce at its annual meeting held at Hyan- 
nis, Mass., on March 17. His son, Joshua A. 
Nickerson, was added to the board of directors. 
The latter is the first vice president of the 
Massachusetts Retail Lumbermen’s Association. 

Mr. and Mrs. David M. Osborne (Eleanor 
Mills) of Wellesley, Mass., are to be congratu- 
lated upon the recent birth of a daughter, Bar- 
bara. Mr. Osborne is the popular manager of 
the spruce department of the Blanchard Lumber 
Co., at Boston. 


NEW YORK, N. Y. 


There has been a sharp renewal of activity 
at retail yards, though it is apparently quite 
out of line with the great flood of building per- 
mits secured under the old building code. Man- 
hattan yard trade is disappointingly slow, and 
the same is true of the Bronx section, but re- 
ports from Westchester, the nearby Connecticut 
residential sections, Long Island and eastern 
New Jersey point to a renewal of activity in 
the erection of new homes of the better class 





E. L. LIPMAN, 
Secretary-Treas. 


for occupancy by the owner. There have also 
been heavy deliveries of common dimension 
and boards at the World’s Fair reservation, 
and plans for several slum clearance projects 
in all corners of the city are rapidly taking 
shape, to be financed by the city, but the 
new structures are to be almost entirely of 
brick and cement. 


March is showing a heavy increase over 
February in receipts of West Coast fir and 
hemlock at the terminals in Port Newark, 
Brooklyn and at Hudson River docks. Most 
of this stock has gone direct to buyers in 
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filling old orders, and though holdings of un- 
sold lots have been slightly increased, it is 
felt that the spring demand by the dealers 
for leveling up their yard stocks will cause 
this surplus to quickly disappear. Ordinary 
dimension sizes, at the docks, are held at dis- 
counts, from page 16 of the West Coast list, 
ranging from $9 to $11. For small lots at the 
wholesale distribution yards the discount 
varies very little, and is usually $5, and 
seldom above $5.50. During the past sixty 
days, offices here claim to have booked more 
round-lot schedules calling for direct mill 
shipment than during the preceding six 
months. They report the mills holding their 
lists quite steady, with a few pressure sales 
at 50 cents less than the list, and few if any 
attempts being made to move to any higher 
price level. The Conference freight rate by 
water remains at $14. 

All of the southern pines move slowly. All 
types of dressed finish are in better demand, 
but have developed no important price 
changes. The western pines are more active, 
with Idaho leading the way both as to the 
volume of new business being booked and 
the ability of the mills to hold closely to their 
list prices. Sales of eastern spruce for rail 
delivery have improved somewhat, but there 
have been few if any sales of Provincial 
spruce for delivery by water, and no cargoes 
have been landed here since the first of the 
year. Prices by rail do not change, as the 
larger mills have business enough booked to 
absorb the curtailed output. There is an 
over-supply here of eastern spruce lath, and 
pressure to sell has held most sales close 
to the $5 mark, with an occasional dip below 
that figure where a large block was to be 
moved. 

At the office of Northeastern Lumber Manu- 
facturers’ Association, Secretary Treen has 


ready for distribution the new and official 
rules to govern the inspection of eastern 
spruce. 


Trucking rates for lumber and shingles out 
of Albany will be increased May 15 by 25 
cents a thousand on lumber, and 2 cents per 
square on shingles. There is also a service 
charge of 10 cents a thousand now assessed 
by the Port. to cover the use of terminal 
facilities. 

Secretary Sid L. Darling, of National- 
American Wholesale Lumber Association, and 
its officers and committees are rapidly whip- 
ping into shape the business and entertain- 
ment program for the forty-sixth annual con- 
vention to be held at Atlantic City on 
Wednesday and Thursday, May 25 and 26. 


Baltimore, Md. 


NORTH CAROLINA PINE—<A considerable 
amount of business has been coming out of 
late, but it is taken at low prices. Concerns 
that got Government contracts were limited 
to items on which,they were low, and only 
if the Government needs anything, does the 
successful bidder get an order to ship. 


LONGLEAF PINE—Demand has shown 
some improvement and yards known to carry 


stocks of prime lumber have obtained some . 


good orders. Quotations show a better tone, 
and there is a disposition to turn down low- 
priced business. 

CYPRESS—The market finds much support 
at attractive levels, with the mills not at all 
inclined to engage in price competition. 


WESTERN WOODS—The movement slowed 
down with prices about as they have been. 


HARDWOODS —Demand is slower, with 
competition so keen as to prevent any marked 
stiffening in quotations. Furniture factories 
are buying little. The export market is un- 
favorably affected by large overseas accumu- 
lations, especially of wagon oak, which was 
overproduced for a favorable demand and un- 
fortunately can not be untilized in the home 


market. 
Buffalo, N. Y. 


The lumber market shows but little ac- 
tivity, notwithstanding the arrival of more 
Springlike weather. Retailers are buying 
only as they need stock, and in many locali- 
ties a lull in building operations is reported. 
Industrial concerns are not taking much 
Stock, as their operations in most cases have 
been curtailed. The coming advance in lum- 
ber costs, due to increased freight rates, has 
not been much of a stimulus to buying. 


HARDWOODS—Demand has not been im- 


Amemeanfiunherman 


proving to any material extent recently. Lack 
of increased activity among furniture con- 
cerns has been a drawback, and other wood- 
working lines are also slower than usual for 
this time of year. Prices continue unsettled, 
and sap gum is reported to be especially 
weak, as mills appear to have plenty of 
stock. 

WESTERN PINES—Demand is somewhat 
backward. Cost in this market will be in- 
creased about 75 cents to $1 a thousand by 
the advance in freight rates, and wholesalers 
are looking for a small increase in the buy- 
ing during the present week. Prices in these 
woods are holding about steady. 


NORTHERN PINE—The market is feeling 
the effects of curtailment of output by in- 
dustrial concerns, Retailers are buying only 
what they need for their early requirements. 


Hardwood Buyer's Guide 


MeEmMPHIs, TENN., March 21.—The latest 
publication of Southern Hardwood Producers 
(Inc.), is the Hardwood Buyer’s Guide which 
contains 24-pages and cover. The Guide lists 
alphabetically the main offices of Southern 
Hardwood Producers’ members and gives the 
location of the manufacturing plants and saw- 
mills; the railroad connections; species manu- 
factured and specialties made by the different 
mills. Another classification is by species and 
gives the firm names and addresses of the mills 
manufacturing the different southern hard- 
woods. Items such as flooring, dimension, trim, 
car material, etc., are classified and have manu- 
facturers’ lists under the several headings. The 
Hardwood Buyer’s Guide is available to buyers 
and users of hardwoods upon request to South- 
ern Hardwood Producers (Inc.), 805 Sterick 
Building, Memphis, Tenn. 








A Book of Lumberjack History 


“Holy Old Mackinaw” is the intriguing title 
of Stewart H. Holbrook’s new book which 
bears the subtitle “A Natural History of the 
American Lumberjack” and which every lover 
of lumberjack tales and reminiscences of the 
logging camps will be delighted to read. The 
title carries the savor of the book to those old 
timers who can appreciate its appropriateness, 
and for those whose memories cannot go so 
far back there is a wealth of picturesque lore 
which will open their eyes to that unique phase 
of American pioneer life—the saga of the lum- 
berjack, a story that is purely American. The 
author is an eighth generation New Englander, 
whose family has numbered logging and lumber 
operators, “but unfortunately,” he says, “none 
of them ever became timber barons.” He 
worked in his father’s logging camps during 
vacations, in the days when the spring drives 
were still coming down the New England 
rivers, and after a varied career of newspaper 
work, barnstorming with a dramatic stock com- 
pany and service in the World War, returned 
to New Hampshire where he worked under 
the redoubtable Jigger Jones whose history 
opens his entertaining book. His lumbering 
experience includes the middle States and the 
Pacific Northwest and for nine years he was 
editor of a lumber journal, besides contributing 
many tales of the lumber camps to various 
magazines. “Holy Old Mackinaw” is not a 
repetition of the folk lore of the camps, and 
Paul Bunyan does not enter into it. It is an 
authentic account of the ways and habits of the 
lumberjack, beginning with the old New Eng- 
land days and recounting the changes in log- 
ging camp life as lumbering moved westward 
into the Michigan-Wisconsin-Minnesota woods 
and finally on to the Pacific Coast. It is replete 
with facts and personalities that actually existed 
and it is told in a vigorous language which 
could only have emanated from the lumber 
camps. The author does not glorify the lumber- 
jack, but paints a true picture of him and his 
noisy, careless, fighting, drinking, singing, blas- 
phemous but tremendously courageous career. 
Copies of the book may be had from the 
AMERICAN LUMBERMAN at the publisher’s price 
of $2.50. 





Something 


has to bear the strains 
and stresses. That's 
why Long Leaf 

is grown. 


Durability and Strength are 
in every fiber of Wier Long 
Leaf Yellow Pine. Through 
years and years of service 
this superfine lumber has 
proved its ability to stand 
the heavy strains and bear 
the big burdens. Makes good 
on all construction work. 
We make practically every- 
thing in Long Leaf. We 
can promptly meet your 
needs. Write us today. 
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Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceabilty 


We specialize in Oak and Poplar. 


Soft-textured high-quality Appal- 
achian lumber, well-manufactured. 
Careful attention to inquiries and 
orders, Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 








Ask Your Wholesaler 
for “ALGER” BRAND 


LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 








§. Herbert Bingham, 
Wholesale Lumber. 


Oimbers, Oies, Logs, Poles, Mine Props 
and Piling. 


Dunmore, Pennsylvania. 
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Tacoma, Wash. 


WEST COAST WOODS—Business is de- 
cidedly “off,” according to a majority of 
operators in this district. Shipments are 
comparatively low, and production schedules 
are correspondingly light. But, anticipating 
improved business, several operators are 
going ahead with plans for stepping up pro- 
duction during the next few weeks. Lumber- 
men generally are inclined to be discouraged 
as to the probable effect upon business of 
the recent freight rate increase on Pacific 
Northwest lumber. They say the result will 
be to penalize mills in this district, in favor 
of those in the southern pine district. In 
expectation of possible log shortages, opera- 
tors are reopening camps throughout south- 
west Washington. They emphasize, however, 
that duration of all logging operations is de- 
pendent entirely upon future market condi- 
tions. 


San Francisco, Calif. 


LUMBER AND BUILDING MATERIALS 
SALES—tThe percentage changes in the dollar 
value of retail sales of lumber and building 
materials in California, Oregon-Washington, 
and eight Rocky Mountain States for Janu- 
ary, 1938, follow: CALIFORNIA—70 firms in 
January reported a loss of 15.1 percent as 
compared with the same month in 1937, and 
a December-to-January decline of 5.1 percent. 


OREGON-WASHINGTON—44 firms reported 
a January gain over the same month a year 
ago of 31.2 percent, with a December-to- 
January decline of 9.8 percent. EIGHT 
ROCKY MOUNTAIN STATES—153 firms re- 
ported in January a loss of 1.9 percent com- 
pared with January, 1937, and a December- 
to-January loss of 16.6 percent. 


PACIFIC COAST EUROPEAN CONFER- 
ENCE RATES—tThe Pacific Coast European 
Conference announced reductions in the min- 
imum rates covering shipments of lumber 
moving from Pacific Coast to the United 
Kingdom and Continent to become effective 
immediately and remain in force until Sep- 
tember. Lumber rates were reduced 5 shill- 
ings per 1000-foot. To British ports, the 
schedule was decreased from 65 shillings to 
60 shillings. To Continental ports the lum- 
ber schedule was reduced from: 80 shillings 
to 75 shillings. The reduction in the mini- 
mum rates on lumber is said to be due in 
part to increased competition from tramp 
tonnage. 


PACIFIC COAST-PUERTO RICAN CON- 
FERENCE LANDING RATES — Landing 
charges for lumber at Mayaguez, Puerto 
Rico, have been increased from $1.50 to $2 
per 1,000 feet by the Pacific Coast-Puerto 
Rican Conference. The new rate became 
effective March 24, 


INTERCOASTAL SHIPMENTS—The Janu- 
ary, 1938, lumber cargo movement from the 
Pacific to the Atlantic, through the Panama 
Canal, totaled 221,699 tons, compared with 
177,857 tons in December, 1937, and 146,346 
tons in January, 1937. 


LUMBER RECEIPTS—Receipts of lumber 
during January, 1938, at the port of Oakland 
totaled 9,965,000 feet, compared with a total 
of 8,520,000 feet in December, 1937. 


INTERCOASTAL LUMBER RATES—In- 
creased rates on the intercoastal lumber 
movement, when new rate structure now be- 
ing studied is filed with the Maritime Com- 
mission by rate experts of Intercoastal 
Steamship Freight Association, are predicted. 
The new rates, which will maintain an ap- 
proximate differential with those of the rail- 
roads, only await clarification of certain 
points in the recent decision granting in- 
creases to rail carriers. It is pointed out 
intercoastal carriers are urgently in need of 
increased revenues, and that in addition to 
rail competition for lumber shipments there 
is also competition from Canadian lumber 
shipped east in foreign bottoms. 


CALIFORNIA PINES—Ponderosa prices 
have shown no further strengthening, and 
while some firms are experiencing fairly ac- 
tive business, demand in general is reported 
only fair. Unfavorable weather conditions 
are believed to be main cause for the lag 
in business as a whole. Stocks of selects are 
badly broken; commons are in fair supply; 
shop is reported plentiful. The situation in 
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Market News from Am|er 


sugar pine is reported about the same as in 
Ponderosa, 


DOUGLAS FIR—Demand and prices con- 
tinue to show improvement. Local yard 
stocks are not heavy, and dealers report evi- 
dence of considerable figuring on the part 
of builders and prospective home owners. Un- 
settled weather has been somewhat of a de- 
pressing element. Although a good amount 
of large construction is now in sight, it is 
believed large-scale improvement in the in- 
dustry will come from home building. 


REDW0OOD—Order files are reported to be 
about the same as during last October, with 
production being held at about the same level 
as orders. Due to damage to Northwestern 
Pacific tracks in Mendocino County by recent 
storms, rail shipments have been at stand- 
still. Stocks are reported in a much better 
condition to take care of orders than they 
were at this time a year ago. 


Portland, Ore. 


WEST COAST WOODS—Orders in the 
Northwest fir belt have undergone some de- 
cline, and production is slightly larger than 
in recent weeks. Prices generally are un- 
changed, and about holding their own ex- 
cept on a few items, which show a slightly 
firmer tone. 


INTERCOASTAL — Offers from the East 
Coast are moderate and in some instances a 
shade below shippers’ ideas. Shippers are 
making some efforts to hold the market at 
current levels, and therefore orders have 
been slightly less than they were earlier in 
February and March. Shipments from sea- 
board here are about holding the levels of 
the past three weeks. Peace continues on 
the waterfronts of the Northwest, and no 
disturbances are now in prospect. 


COASTWISE—Some items are in slightly 
larger demand and on these prices are a 
shade firmer, but demand for and prices of 
the general run of sizes show no change. An 
improved volume is believed due from the 
south later in the spring. An increase in 
cargo rates is being discussed among ship- 
ping companies. 


FOREIGN —A few inquiries from South 
America, naming low figures, are reaching 
exporters here, but bookings are extremely 
light. 

RAIL, LOCAL, MISCELLANEOUS — Rail 
business is disappointing and confined to 
hand-to-mouth orders. Local demand is im- 
proving as a general building program con- 
tinues to grow in the Portland metropolitan 
and nearby areas. There is a considerable 
volume of shipments to Hawaii, but new 
orders are limited. 


Minneapolis, Minn. 


NORTHERN PINE—Volume of business 
booked by the mills continues small as com- 
pared with that of last fall, although during 
the past few days there have been indica- 
tions that the long-awaited spring upturn 
has commenced. Mixed cars are the rule. 
Box and crating interests are taking consid- 
erable low-grade material, but industrial de- 
mand as a whole is not heavy. While mill 
stocks are larger than those of a year ago, 
many items are in short supply, and these 
are in heaviest demand, with no prospect of 
an increased supply for several weeks. Prices 
are firm at levels established months ago. 


NORTHERN WHITE CEDAR—Exception- 
ally fine weather has spurred demand to well 
above that of last year, with no indication 
that increased freight rates will have an ad- 
verse effect on buying. Prospects for well 
rounded stocks are better than was believed 
the case a few weeks ago. While stocks of 
seasoned poles and posts are low, green stock 
is seasoning rapidly. Prices are firm. 


MILLWORK—Movement of -both special 
and stock items has gained rapidly, and the 
number of estimates figured is far ahead of 
actual sales. Much of the business is from 
rural sections, with the larger cities purchas- 


ing more and more material as the season 
advances. Manufacturers are more worried 
about sources of supply for selects than they 
are about making sales. Millwork prices are 
firm at levels established some weeks ago. 
FHA low-cost residential building already is 
beginning to react favorably on the sash and 
door market here. 


Seattle, Wash. 


WEST COAST WOODS—A fair volume is 
moving, but lumbermen feel trade is slow 
for this time of year. Production is still 
being held to low figures, and orders have ex- 
ceeded it for many weeks. Unfilled orders 
are enough for about three weeks operation. 


RAIL—Prices are holding, unchanged. 
Rate increases in the past have usually 
caused a rush to cover but the last one was 
not high enough to force any buying. Some 
buyers are figuring that the mills will absorb 
the increase. Idle mills are inclined to 
start up. 


INTERCOASTAL—tThere is little demand. 
Space is easy. British Columbia is shipping 
actively. The market is about $11.50 off list, 
but the buyers want $12. 


CALIFORNIA—Labor troubles in both San 
Francisco and Los Angeles districts have 
much to do with a poor California business. 
Southern California stocks are taking care 
of immediate rehabilitation needs, following 
recent flood damage. 


EXPORT—The Orient continues dead. Japan 
is taking some spruce. Europe and the Con- 
tinent are quiet. Freights to the United 
Kingdom are easy at 60 shillings, with 65 
asked for the Continent. 


SHINGLES—The market is soft, with prices 
averaging somewhat under previous figures, 
particularly in No. 2 Royals, No. 1 perfec- 
tions and No. 1 XXXxXxX. There is a lot of 
price cutting going on, with low bidders get- 
ting a fair business. Shingle mills are start- 
ing up, and their stocks appear to be in- 
creasing. 


LOGS—Cedar logs are a little firmer, sell- 
ing at top figures of $14 and $29. Other prices 
are unchanged. Inventory of logs in Puget 
Sound for February showed a drop of 70,000,- 
000 feet, in round numbers, below January. 
A number of logging camps are, however, 
resuming operation, and it is likely, with 
present low mill demand, that stocks will 


Kansas City, Mo. 


SOUTHERN PINE—Large mills in the 
South continue voluntary curtailment of pro- 
duction, for they report that current prices 
produce a loss on each foot sold. The smaller 
mills have been less active, as there is not 
a sufficient volume of business at profitable 
prices. The new freight rate increase au- 
thorized by the ICC will mean an increase 
in price of about 50 cents a thousand here. 
Mill stocks are somewhat larger’ than 
what they were a year ago, although a few 
shortages are reported as the result of the 
curtailed output. Prices are steady, with 
many weak spots apparent. 


WESTERN PINES—Prices of factory grades 
of Ponderosa were slightly easier, but upper 
grades have held their own. Inch finish and 
No. 3 were difficult to locate, and supplies 
of No. 4 common were reduced to a point 
where it is difficult to obtain prompt delivery. 
Production still is well below the 1937 level, 
and was generally below orders for the last 
month or two. Under the new freight rates, 
cost here will be increased about $1 a thou- 
sand, 

DOUGLAS FIR—Douglas fir has strength- 
ened as a result of retailers picking up sur- 
plus items. Stocks are badly broken and 
prices tend to-a higher level. Advances of 


50 cents to $1 on flooring and uppers, which 
took place a week ago, have held. One mill 
has reduced 1x4-inch B&better vertical grain 
flooring $1. 

OAK FLOORING—Orders continued at a 
satisfactory level, with sales and shipments 
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exceeding production. Prices on lower grades 
have been boosted $1 to $2 a thousand; com- 
mons are unchanged. 


HARDWOODS—The condition of the hard- 
wood market is described as very unsatis- 
factory. There was virtually no industrial 
business of any size. Prices were unchanged 
although somewhat easier in tone. 


CYPRESS—Stocks remain fair. Orders for 
practically all items can be filled promptly, 
and prices are unchanged. 


SHINGLES—Best demand is for No. 3 
grade, which is scarce. Stocks are adequate 
in all other lines and prices are steady. 


Houston, Tex. 


SOUTHERN PINE—The only items being 
ordered by yards are those they are short of. 
They do not seem to care to anticipate re- 
quirements, to make the small saving possi- 
ble by ordering for shipment before rates 
advance. Railroads are beginning to put out 
inquiries for grain doors. Prices have been 
firm, though some mills overstocked on an 
item make a special price. 


SOUTHERN HARDWOODS —The market, 
both domestic and export, is very slow. Prices 
hold firm. Most mills are running only a 
small percentage of normal time. Flooring 
demand has picked up, and prices are show- 
ing considerable strength. Cypress is in 
strong demand, and sells at satisfactory 
prices. 


SHINGLES AND LATH—tThe shingle mar- 
ket has been very dull. There has been a 
general advance in shingle prices of ap- 
proximately 10 cents a square, and freight 
rates are going up March 28. Yards buy only 
when they need stock. Lath continue firm, 
with stocks normal. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—The market 
has not shown the buoyancy that was ex- 
pected, orders being slow in coming in. From 
overseas buyers a number of cables have been 
received. Production has been stepped up to 
46 percent of normal, but orders have de- 
clined to 35 percent. Hardwood flooring sales 
are around 50 percent of capacity, with pro- 
duction holding steady at about 40 percent 
of capacity, and shipments slightly higher. 
Prices on several flooring items are up a dol- 
lar or so a thousand. Particularly is this 
true of No. 2 common and better shorts, 
No. 2 shorts, and straight No. 2 in mixed oak. 
Hardwood men look for a large volume of 
business from the small homes programs 
that are under way. Furniture manufac- 
turers and box and crate makers have been 
the heaviest buyers in recent weeks. 


Warren, Ark. 


ARKANSAS SOFT PINES—Orders and pro- 
duction are about even, whereas shipments 
are picking up slightly, because increased 
freight rates become effective March 28. Most 
buyers are urging the mills to ship their 
orders ahead of the rate advance. Demand 
for finish, casing, base and moldings continues 
very satisfactory, and is heavier than that for 
common items. Some commons, especially 
4-inch No, 3, are hard to move, while 4- and 
12-inch No. 2 and 6-inch No. 3 can be moved 
in volume only at absurdly low prices. Some 
scattered sales of 4-inch B&better edge grain 
and flat grain flooring are reported at $1 to 
$3 concessions, but only two or three mills 
in this State can handle such orders, most 
of them being sold up close on both flat and 
edge grain flooring and unwilling to ac- 
cept concessions on scarce items. A small 
amount of railroad business was placed this 
week. A large variation in prices is re- 
ported. Quotations on 4-inch, 10-foot B&bet- 
ter car siding range from $45 down to $38.50, 
mill basis; 1x4- and 6-inch, 16-foot No. 1 
lining shows even a greater variation, the 
small mills securing most of this business. 
Both large and small mills are operating at 
a loss. While some mills are pushing sales 


to get tax money, the better financed mills 
are not making a very vigorous effort to sell. 


SOUTHERN HARDWOODS — Most opera- 
tors could handle considerably more business. 
Prices of No. 1 common and low grades in 
both oak and gum are below cost to produce. 
Prices are rather soft on FAS, which are in 
rather limited supply at some mills, though 
others have fair-sized stocks. Logging is 
still restricted in lowlands. 


Jacksonville, Fla. 


SOUTHEAST TRADE—Lumber interests 
centered in Jacksonville indicated this week 
that there had been some slight improvement 
in southern pine demand, with little or no 
improvement in hardwood trade. Cypress 
continues to find a fair market. There has 
perhaps been a slight gain in inventories of 
cypress and lath. Some cypress lumber items 
are still short in dry stock. Export trade re- 
mains unsatisfactory. Producers of most 
species are operating under capacity. In- 
quiries, particularly for housing items, are 
promising, but are slow in being translated 


into orders. 
Norfolk, Va. 


NORTH CAROLINA PINE—The usual early 
spring demand has not materialized. There 
have been times when the market showed 
decided symptoms of improving, but these 
were short-lived. New building jobs are slow 
in developing though the weather has been 
ideal. There has been a slightly better de- 
mand for better grades of pine, and the mills 
are not burdened with this class of stock. 
There is no question that very shortly there 
will be a shortage of B&better lumber, espe- 
cially 10- and 12-inch widths. There is at pres- 
ent a surplus of No. 1 common boards. Prices 
on better grades are firm. There has been very 
little demand for low grade shortleaf. Box 
makers have been out of the market. From 
industrial concerns there has been very little 
demand for dressed and resawn stock box. 
Retail yards usually take in a lot of rough 
stock box boards, but price of roofers is so 
low that it is not good business for them to 
buy rough boards even though the “pickings” 
are good. Air dried roofers have been mov- 
ing a little better, but are very weak. Most 
roofer mills are quoting $12.50 on 6-inch 
f. o. b. cars, Georgia Main Line rate; $13 for 
8- and 10-inch, and $14 for 12-inch. The 
Carolina mills are also adhering to this price 
basis. There have been reports of $12 roofers, 
but these have not been substantiated. 


Vancouver, B. C. 


Market prospects for British Columbia’s 
lumber industry, while still far from satis- 
factory, show some improvement. Reports 
from the Prairie Provinces and Eastern 
Canada indicate that domestic sales will 
probably be greater this year than last, and 
some of the complications that have sur- 
rounded the export business are gradually 
being removed. Present freight rates on off- 
shore shipments are expected to prevail for 
some time, and elimination of unsettlement 
in this department should stimulate trade to 
some extent, even though ‘prices generally 
continue low and there appears to be no sub- 
stantial increase in demand. So far as ship 
transportation is concerned, there is a ten- 
dency towards time charters, which would 
indicate that operators feel the bottom has 
been reached. Conference lines have reduced 
the base rate to 60 shillings to the United 
Kingdom, which approximates the tramp rate 
when wheat is not available, as at present. 
Tariff negotiations between Britain and the 
United States and revision of Empire prefer- 
ence are still important factors in the market. 
Stocks of British Columbia lumber in the 
hands of Prairie dealers are said to be un- 
usually low, and in view of better conditions 
in Manitoba and a more promising outlook 
in Saskatchewan and Alberta this season, 
sawmill operators anticipate more business 
there. With United States mills still run- 
ning far below capacity, there is not much 





Let this Lumber 
be your leader 
all through ’38 


Klamath Ponderosa 
builds good will for you 
by giving good satisfac- 
tion to your customers. 
Its exceptionally fine 
quality is added to by 
careful precision manu- 
facture in our modern 


SELECTS and COMMON 
S4S, Patterns or Rough 
Shop and Box 
Let us quote on your re- 
quirements or fill an or- 
der for you. Why not 

write us today? 
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THE FEATHER RIVER 
LUMBER COMPANY 
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Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
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chance of British Columbia lumber being able 
to overcome the duty and share in the Ameri- 
can business offering. Now that Russia has 
announced its price, the United Kingdom will 
probably buy to a greater extent, and British 
Columbia which has been selling as much 
lumber in the British Isles this year as last 
year, will probably share in the orders offer- 
ing. British inquiries about red cedar have 
cheered the trade somewhat. British Colum- 
bia also expects to sell more cedar in Aus- 
tralia, also hemlock, but no buying is likely 
to materialize until next month. Competi- 
tion of Baltic woods is interfering with sales 
in South Africa. 


Birmingham, Ala. . 


SOUTHERN PINE mills are further cur- 
tailing production, and many have tem- 
porarily closed, as demand is dull and prices 
low, with production costs increasing be- 
cause of union demands. Increased freight 
rates effective March 28, should have spurred 
buying, especially where the advance will 
amount to as much as 5 cents, but no one 
seems bothered. Mills with heavy dry stocks 
of yard items often reduce lists on these. 
For No. 2 and better, good mills quote, mill 
base: 2x12-inch, $16; 2x10-inch, $15.50; 2x4- 
6- and 8-inch, $15, for 16-foot and under, with 
$1@1.50 added for 18- and 20-foot. No. 1 
goes at $2 over these figures. Shed stock 
holds fairly well. No. 2 air dried 1x6- and 
8-inch is $15, 1x1l0-inch, $16, and 1x12-inch, 
$19. No. 3 S4S, 1x6- to 1x12-inch, is $12 and 
occasionally $11.50. No. 2 air dried roofers 
have been going at $13. Prices on 1x3- and 
1x4-ineh flooring hold, except that No. 1 
dropped to $32, with B&better striking a new 
low of $38. Bé&better finish averages $50; 
the 1x6-inch and wider has been offered at 
$36 up to $55, based on width. Sales of clear 
air dried 1x6-inch and wider, sap stain no 
defect, were at $23 as low. Sash, door and 
plywood plants have notified sales represen- 
tatives to reduce discounts an average of 
two points. 





West Coast Secretary 
Visits East 


New York, March 23.—Col. W. B. Greeley, 
secretary-manager West Coast Lumbermen’s 
Association, Seattle, has been in New York the 
past week, making his headquarters at the offices 
of the Intercoastal Lumber Distributors’ Asso- 
ciation in 44th Street. Yesterday, twenty-seven 
members of the local intercoastal group held a 
noon luncheon at the National Republican Club, 
at which Col. Greeley outlined conditions at the 
production end of the industry, while a num- 
ber of the local distributors gave him a picture 
of current conditions, and the outlook for sales 
on this coast of West Coast woods in the 
months that are ahead. In the course of his re- 
marks he traced the course of the labor trou- 
bles that had been acute during the past three 
years, but felt that the conservative element 
among the workers was fast getting the situ- 
ation under control. While the labor problem 
is still outstanding, he felt that things were 
looking much better. He stated that the aver- 
age hourly wage at the West Coast mills was 
now approximately 77 cents, and that the aver- 
age labor cost for producing lumber, including 
mill and woods operations was $9.60 per thou- 
sand feet. A questionnaire sent out from Se- 
attle brought 150 replies from distributors, re- 
sulting in a composite estimate that sales in the 
first quarter of 1938 would be 30 percent below 
those of the same period last year. Actual 
bookings thus far have run 25 percent under 
1937. He felt that the aim of the mills through 
1938 would be to hold production in close line 
with current demand. Among the favorable 
signs for an expansion of lumber consumption 
after mid-year, he pointed to the revival of 
home building in many sections of the coun- 
try, especially in southern California, the stim- 
ulus to new construction as a result of the new 
provisions of FHA. and the restoration of lum- 
ber to a position of prominence in heavy con- 
struction in some localities. Col. Greeley will 
be in Boston over the week-end. 
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Strategy Essential in Present- 
Day Selling 


The necessity of strategy in present-day sell- 
ing methods is emphasized in an article recently 
prepared by Harry R. Shedd, vice president and 
director of sales, The Upson Co., Lockport, N. 
Y. Mr. Shedd treats his subject as being ap- 
propriate for consideration at this time when 
there is a revived interest in building; when the 
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science of analyzing a buyer’s reactions and the 
art of presenting a convincing sales talk go 
hand in hand to secure the “additional” volume 
of business which means the difference between 
a fair year and a good year. 

He advises against the doubling of a sales 
personnel in an effort to secure more business, 
suggesting rather that the old sales force be 
“stepped up” on local conditions so that it may 
adopt methods suitable to the changes which 
have come about. 


Western Manufacturer Completes 
Modernization-Expansion Program 


Benp, Ore., March 19.—Six new dry kilns, 
nine remodeled kilns, an especially designed 
stacker and unstacker and a huge storage shed 
are included in the modernization and expansion 
program just completed by the Brooks-Scanlon 
Lumber Co. (Inc.) here, under the supervision 
of A. J. Glassow, general manager. 

Mr. Glassow is particularly enthusiastic 

about the improvements 
® and additions which as- 
sure the company that 
its production of Des- 
chutes, ponderosa, pine 
is uniformly and scien- 
tifically seasoned and 
handled with a mini- 





A. J. GLASSOW, 
Bend, Ore.; 
General Manager 





mum of operating cost. 

The new kilns, de- 
signed for charge oper- 
ation, are each twelve 
feet wide and 104 feet 
long. The fan system, 
consisting of a series of 
large disc fans mounted 
on a longitudinal shaft below the loads of lum- 
ber and operated by a single motor, circulates 
more than 200,000 cubic feet of air per minute 
across each load. “This,’’ according to Mr. 
Glassow, “allows drying of stock on low tem- 
peratures and emphasizes the bright color and 
high quality in the finished product. The kilns, 
all of Moore manufacture and installation, have 





Control Room of the Brooks-Scanlon Kilns 


automatic temperature and humidity control- 
lers.” 

Each kiln is equipped with Moore-fin pipe 
in the heating coils which required about one- 
fourth of the amount of pipe used in ordinary 
kiln construction. 

During the construction of the new kilns, the 
Brooks-Scanlon Lumber Co., (Inc.) and the 
Moore Dry Kiln Co., cooperated with the 
Western Pine Association in the installation of 
a special kiln at Bend, which was used to study 
the seasoning of standard size loads of pon- 
derosa pine. Carl Rasmussen of the associa- 
tion’s laboratory staff conducted the experi- 
mental tests under the direction of Albert Her- 
mann, research engineer of the association. Mr. 
Glassow reports that the kiln, available for fu- 
ture experiments, is now being used by the com- 
pany to dry special orders for rush shipment. 

The new stacker and unstacker completely 
modernizes the company’s lumber handling sys- 
tem. The equipment, also manufactured by the 
Moore Dry Kiln Co., operates economically and 
has an eight-hour, daily capacity of 100,000 feet 
of lumber. The huge, new storage shed, 74 feet 
wide and 500 feet long, required 500,000 feet 
of lumber to construct and three carloads of 
cement were necessary for the pier foundations. 
A 70-ft. traveling crane moves both rough and 
dressed lumber in the shed. The south entrance 
is used for rough lumber and the north entrance 
for dressed stock. 

Harry K. Brooks is president of the com- 
pany; George Cove is superintendent of the 
sawmill; Horace Richards is superintendent of 
yards and shipping; and E. V. Ward is pur- 
chasing agent. The kilns are under the super- 
vision of Hans Slagsvold, kiln superintendent, 
who is assisted by Ivan McGillivray. 
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This NEW Edition of the 
LUMBERMEN’S CREDIT RATING BOOK 


Should be on Your Sales Manager's Desk 
To Guide him to New Sales Opportunities 




















The April 1938 Edition, Thoroughly Revised, and 
Listing Hundreds of NEW Concerns, is 


JUST OFF THE PRESS 





These Unusual Features Command Your Consideration 


@ Exclusive Sources of Information 
From the thousands of Delinquent 
Unpaid Accounts Reports received 
monthly, you get the benefit of 
Credit Facts garnered from the led- 
gers of hundreds of shippers and 
available from NO other source. 


@ Always Up-to-Date 
This Rating Book is supplemented 
TWICE-A-WEEK, and so kept con- 
tinuously new and up-to-date right 


in your office. Equivalent to a NEW 
book EVERY THREE DAYS. 


@ New Concerns Reported 
New concerns starting up are imme- 
diately reported in the TWICE-A- 
WEEK Supplements—a feature 
which, alone, is worth the subscrip- 
tion price. 


© Handy Salesmen’s Editions 
Salesmen’s Books for any state or 
combination of states are available 
at small cost for the use of your sales 
representatives. 


e@ U.S. and State Maps 


A two-color map of the U.S., as well 
as one of each state, is included in 
the new book. 


YOU CAN TEST IT IN YOUR OWN OFFICE 








Give us your permission to put this Supple- 
mented Rating Book in your office On Ap- 
proval and Without Obligation. Use it for 


30 Days and determine for yourself how it 
will help you in finding customers for your 
products and in selling more safely on credit. 


If it doesn’t come up to your expectations, 
just return it at our expense. 


It is yours for a FULL YEAR’S service for 
only $31.75 and three other such payments, 
all two months apart. 





WRITE TODAY, TO EITHER ADDRESS BELOW, FOR 
YOUR APPROVAL COPY 


OF THIS NEW BOOK 





--We solicit wholesale accounts anywhere for collection -- 


Lumbermen’s Credit Association Inc. 


608 S. Dearborn Street 
CHICAGO 


99 Wall Street 
NEW YORK 
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Newsy Notes of Persons and Places 


and OFFICE 








George J. Cox, who has been associated with 
the paint business many years, has joined the 
paint department of the Pinellas Lumber Co., 
St. Petersburg, Fla. 


Harold Knapp, vice president and general 
sales manager of the Celotex Corp.,* Chicago, 
has been ill in a hospital, and is not expected 
back at his office for some time. 


The offices of John L. Alcock & Co., export- 
ers of veneer and hardwood lumber, have been 
moved from the fifteenth to seventh floor of 
the Munsey Building in Baltimore. 


T. Dexter Duggan, secretary-treasurer of E. 
E. Kenfield-Sons of Bemidji, Minn., was in Chi- 
cago the early part of last week en route to 
Cleveland and other eastern points. 


John Harold, Paris, Ont., president of the 
Sanderson Harold Co. which makes screen 
doors and refrigerators, has been appointed 
chairman of the Ontario Workmen’s Compensa- 
tion Board. 


Tom A. Farris is now representing the Dian 
Lumber Co. of St. Louis is eastern Missouri 
and southern Illinois. He formerly covered this 
territory for the Lyon Lumber Co., and will be 
glad to meet his old friends again. 


Recent visitors to the lumber offices in Buf- 
falo, N. Y., were M. E. Mullins, vice-president 
of Arklie-Mullins (Ltd.), Halifax, N. S., and 
George R. Hackett of Robertson & Hackett 
Sawmill Co. (Ltd.), Vancouver, B. C. 


Ralph H. Shaffer, formerly president of the 
Shaffer Pulp Co., Tacoma, Wash., and now an 
executive with the Puget Sound National Bank, 
sailed from Bremerton, Wash., March 10 on 
the freighter “Point Vincente” for a three 
months’ cruise in the South Seas. 


Frank L. Smith of the Peterman Manufac- 
turing Co. staff in Tacoma, Wash., has been 
elected vice president of the Lakeside Country 
Club. Wesley Ohlson, president Coast Sash 
& Door Co., Tacoma, retiring president of the 
club, was elected to the board of directors. 


Dr. Irvine T. Haig has been appointed chief 
of the Division of Silvics, one of the oldest 
and most important of the research divisions 
of the U. S. Forest Service, Chief Forester 
F. A. Silcox has announced. Doctor Haig has 
been acting head of the Division for the past 
year. 


A Chicago visitor recently was G. E. Larson 
of the Wayland (Mo.) Lumber Co. He reported 
that things in his area are making fine progress, 
and that his firm had the best February busi- 
ness in its thirty years of existence. The com- 
pany is looking forward to a good volume of 
spring trade. 


Harvey W. Gilbert, son of John N. Gilbert, 
who established the Nona Mills Co, that used 
to operate at Leesville, La., and later at Beau- 
mont, Tex., has informed the AMERICAN LuM- 
BERMAN that he has a new granddaughter. The 
baby girl was born March 9 and was named 
Marianne. 


An all-day meeting was held in Hotel North- 
ern in Chippewa Falls, Wis., this month by 
thirty-six yard managers and members of the 
executive staff of the O. & N. Lumber Co., 
which has headquarters in Menomonie, Wis. 
It was the general opinion that there would be 
a large amount of construction in 1938. 


Twenty-one managers of Lampert Yards 
(Inc.), which operate in northern Wisconsin 
and Minnesota, attended a meeting at Land 
O’ Lakes Hotel in Rice Lake, Wis., earlier this 
month. The meeting was called mainly to dis- 
cuss the National Housing Act. Representing 


the head office were, L. B. Lamp and E, L. 
Aasgard, both of St. Paul. 


Stockholders of the Belford Lumber Co., 
Georgetown, Tex., recently elected the follow- 
ing directors: Mrs. C. S. Belford, A. W. Silure, 
Fred H. Belford, J. E. Cooper and E. H. Eanes, 
The directors later named the year’s officers as: 
J. E. Cooper, president; A. W. Silure, vice 
president and general manager, and Fred H. 
Belford as secretary-treasurer. 


A recent visitor at the office of the Sallis 
Lumber Co., Brandon, Miss., was Mr. Morris, 
a member of the wholesale firm of Morris 
Bros., well known wholesalers of Memphis, 
Tenn. Mr. Morris finds his trade particularly 
well pleased with the high quality and good 
manufacture of the dense Mississippi shortleaf 
lumber for which Sallis Lumber Co. has won 





Tin Foil Collected in Lumber Office 
Aids Crippled Children 


ABERDEEN, WASH., March 19.—Quite often 
when one enters a business office he receives a 
mental impression of the person at its head. 
This is the case at the Twin Harbors Lumber 
Co. where Henry N. Anderson is the top man. 
The object which first attracts one’s attention 
is a neat receptacle in a prominent and most 


The handy box for tin foil scraps in the Twin 
Harbors Lumber Co. 


accessible place in the office. In white letters 
on the Douglas fir plywood container are the 
words: “Tin Foil for Orthopedic Hospital.” 

The Childrens Orthopedic Hospital of Seattle 
is the pet charity of rich and poor throughout 
Washington and its neighbor States. It is 
nationally known for its splendid work in aid- 
ing under privileged, crippled children. For 
years some of its friends have made it a point 
to gather used tin foil for the organization to 
sell as one of many ways to raise funds. It 
remained for a lumberman, however, to make 
it easy to collect many small pieces of the foil 
which are discarded daily. An impression of 
charity and efficiency is thus received and re- 
tained by a visitor to the office. 
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such an enviable reputation and the purpose of 
this visit was to check up on stocks and place 
additional orders. 


Important visitors in Memphis, Tenn., during 
the past week were two well known lumbermen 
from England. H. Godfrey, representing 
Charles Boss & Co., of London, importers of 
lumber and flooring, and Allan Robertson, for- 
merly with Hunt Bros. of Liverpool, importers 
of lumber, flooring and veneers, were in Mem- 
phis calling on local manufacturers and export- 
ers of all these products. 


The lumber trade of Baltimore was visited 
last week by the following: Herbert Habeck, 
eastern salesman of the Shevlin Pine Sales Co. 
with office in New York; Carroll Milam of the 
Williamson Tie Co., Jacksonville, Fla., and R. 
M. Silber of the J. M. Card Lumber Co., 
Chickasaw, Ala. Mr. Milam had been in Cleve- 
land, Boston, New Haven and other cities be- 
fore reaching Baltimore. 


Harry C. Philbrick, who has the wholesale 
lumber company in Boston bearing his name, 
H. B. Lovell of Brockway-Smith-Haigh-Lovell 
Co. in Charlestown, Mass., and their wives re- 
turned home last week after a season in Florida. 
They were guests at Kenilworth Lodge, Se- 
bring. In the annual Sebring golf tournament 
for men over 50, Mr. Lovell was in one of the 
— matches, being nosed out on the 19th 

ole. 


W. L. Godley, Chicago representative of 
Dierks Lumber & Coal Co., left by automobile 
for Dallas, Tex., March 23. Mrs. Godley, who 
is a native of Dallas as is her husband, will 
accompany him, and remain in that city to visit 
her parents. Mr. Godley will visit his com- 
pany’s mills in Dierks and Mountain Pine, 
Ark., and in Broken Bow, Rice City and Pine 
Valley, Okla. When he has concluded his busi- 
ness,.he will return to Dallas for a few days 
vacation before heading back to Chicago about 
April 15. 

At its annual meeting, March 2, the board of 
directors of the Henderlong Lumber Co. (Inc.) 
of Crown Point, Ind., voted to increase its per- 
sonnel by adding Clarence G. Henderlong, man- 
ager of sales and drafting department, as secre- 
tary, and Paul J. Henderlong, credit department 
manager, as treasurer. The board includes the 
following directors in addition to the above 
two: A. J., George L., Michael and Fred F. 
Henderlong. A flourishing business during the 
past year was reported with prospects for 1938 
very bright. 


M. M. Walker, eastern field engineer for the 
Red Cedar Shingle Bureau, British Columbia 
division, made an address on “Low Cost Hous- 
ing,” March 11 to the members of the Builders’ 
Exchange of London, Ont., of which J. S. 
Hyatt, retail lumber dealer of London, is presi- 
dent. A large number of builders, architects, 
and lumber and supply dealers attended the 
meeting that followed an evening dinner. Mr. 
Walker showed the two films that were made 
during the past two years by the Red Cedar 
Shingle Bureau. 


V. C. Rutledge, of Laurel, Miss., president 
of the J. R. Buckwalter Lumber Co., of Union, 
Miss., recently has been elected president of the 
Commercial National Bank & Trust Co. of 
Laurel. Mr. Rutledge has been a director of 
this bank for ten years. He has made his home 
in Laurel since 1922, at which time he engaged 
in the wholesale lumber business there. While 
Mr. Rutledge is president of the J. R. Buck- 
walter Lumber Co. and still devotes consider- 
able time to the interests of that concern, it is 
under the direct management of Will Cassel. 


Lewis Wilson, who for the past year has 
been sales manager of Henderson-Molpus Co., 
Philadelphia, Miss., recently has severed his 
connection with that concern and returned to 
his former connection as sales manager of J. M. 
Griffin Lumber Co., Fannin and Jackson, Miss. 
Mr. Wilson now makes his home in Jackson 
and divides his time between the mill at Fannin 
and the local office of the company in Jackson, 
marketing “Griffin Grade” Mississippi shortleaf 
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lumber that has become so popular among buy- 
ers and users wherever it has been introduced. 


Announcement is made of the organization of 
the law firm of Bennet, House & Couts, which 
opened offices on March 15 at 25 Broadway, 
New York City. The members of the new firm 
are all distinguished men in their fields. The 
senior partner is William S. Bennet, widely 
known among lumbermen as “Judge” Bennet, 
who for many years was associated with the 
late Edward Hines, of Chicago, as legal coun- 
sel for his lumber interests, and who served in 
Congress and was proposed as candidate for 
mayor of New York and later prominently men- 
tioned as vice presidential candidate on the Re- 
publican ticket. The other partners are Victor 
House, former special assistant to the Attorney 
General of the United States, John Franklin 
Couts and Richard W. Lawrence, Jr., both of 
the New York bar. 


COMINGS & GOINGS 


CARROLLTON, ILtt.—Friend Wells, Jr., man- 
ager of the LaCrosse Lumber Co. branch -in 
Auxvasse, Mo., for five years, has been trans- 
ferred to the concern’s local yard. He was suc- 
ceeded by Lloyd Overton, assistant manager for 
several years of the company’s unit in Cen- 
tralia, Mo. 


NeptunE, N. J.—W. Roy White has retired 
as secretary-treasurer of the Lewis Lumber 
Co., and plans an extended vacation with Mrs. 
White. He had been with the firm thirty-two 
years. 


Cape GrrarDEAU, Mo.—Glenn Neely has suc- 
ceeded William M. Robinson as manager of the 
local branch of the E. C. Robinson Lumber Co. 
Mr. Robinson, son of Fred Robinson who is 
president of the firm with headquarters in St. 
Louis, will be transferred to the main office. 
Mr. Neely has been manager of the Franklin 
County Lumber Co. in Union, Mo. 

Lamar, CoLto.—W. J. Alexander has suc- 
ceeded C. G. Jenkins as manager of the Rock 
Island Lumber Co. branch, here. The latter 
has been sent to the sales department of the 
Wichita office. 

GRAVETTE, ArK.—G. L. Russell of Russell- 
ville is the new manager of the Dyke Lumber 
Co. yard, here, succeeding Vernon Hill, who 
is now at the company’s office in Stilwell, Okla. 

PANHANDLE, TeEx.—B. E. Payne, manager of 
the Panhandle Lumber Co. for several years, 
has been named purchasing agent of the com- 
pany at Amarillo. Ralph Hastings has taken 
the local post. 


Kenepy, Trx.—Following the resignation 
March 1 of M. L. Chesnutt as manager of the 
Kenedy Lumber Co., Ross Cowie was advanced 
from assistant manager to the position. 


TAHLEQUAH, OKLA.—Paul Mackey has be- 
come associated with the Rounds & Porter 
Lumber Co. here. 


ResepA, CALir.—A. W. Larson has been 
appointed resident manager of the Patten-Blinn 
Lumber Co. For the past four years he has 
been in charge of the yard at Brea. 


LAMESA, TEX.—J. Max Gray, who has been 
operating a lumber yard in Benson, Ariz., has 
been named assistant manager Higginbotham- 
3artlett Co., here. 


Douctas, Ariz.—C. L. Wright has taken 
charge of the Jennings Lumber Co., succeeding 
Alfred B. Corella, who resigned to look after 
his interests in Corella & Co. at Sonora. 


WEsLaco, TEx.—Succeeding Tom Bruton as 
manager of Spencer-Sauer Lumber Co. here is 
Mike Hughes, who resigned as manager of the 
3order Lumber Co. in this city a year ago to 
enter business for himself. 


PeTersBuRG, TEX.—Paul Sams, manager of 
the local branch of Higginbotham- Bartlett Co. 
for several years, has resigned to establish an 
implement business in Tulia. His position here 
has been filled by Robert Harrall of Littlefield. 


HartLey, [a—Karl Ohlhausen, bookkeeper 
and assistant manager of the Botsford Lumber 
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Co. yard here, has been transferred to the 
company’s unit in Luverne, Minn., where he 
will be assistant manager. 


PeterssurG, Inp.—G. L. Hinton, who has 
been with the Allen A. Wilkinson Lumber 
Co. in Jasonville for eight years, has been 
transferred here to replace Otto Poe as man- 
ager. Mr. Poe will manage the firm’s Jason- 
ville yard. 

BLooMINGTON, ILLt.—Lester W. Donnan has 
resigned as manager of the Alexander Lumber 
Co. yard in Stanford, IIl., to accept a position 
with the West Side Coal & Lumber Co. in this 
city. 


With Spring Comes New Edition of 
Credit Rating Book 


In presenting the 113th edition of its lumber 
credit rating book, the Lumbermen’s Credit As- 
sociation (Inc.), of Chicago and New York, 
begins its sixty-second year of credit reporting 
and collection service. The new edition, just 
published and available to the lumber industry, 
represents the result of more than a half cen- 
tury of close co-operation between the associa- 
tion and all divisions of the producing, dis- 
tributing and consuming branches of the lumber 
and woodworking industries. The information 
obtained for the extensive credit files of the as- 
sociation is carefully analyzed, verified and sent 
out promptly to hundreds in the industry who 
depend on this source for day-by-day guidance 
in extending credit and developing sales. Users 
of the service benefit by obtaining, immediately, 
first hand facts and figures relating to custom- 
ers, both active and prospective. Much of the 
mode of payment information is taken direct 
from exclusive industry interchange data. The 
association’s special correspondents and key men 
keep in constant touch with developments and 
report on lumber and woodworking concerns in 
every city, town and village in the entire coun- 
try. 








Cypress Company's Calendar 
Uses Baseball Theme 


The monthly message that accompanies the 
attractive calendar of the Florida-Louisiana 
Red Cypress Co. for March has the baseball 
training season for its theme. The first page 
of the little folder shows a picture of a num- 
ber of cypress trees, with two ball players look- 
ing at them in amazement and saying: “They 
say these cypress trees have been training in 
Florida for hundreds of years.” The message 
then continues: 

It won’t be long before the Big League ball 
players start drifting down to Florida for 
their Spring training. Because of ideal cli- 
matic conditions, every year more teams 
choose Florida for that six-weeks period of 
“toughening up” that gets them ready for 
the five-months’ grind ahead. 

Of course, it’s different with Tidewater Red 
Cypress—it has been training in Florida for 
hundreds of years. Growing in the deep tidal 
swamplands, it, too, benefits by the warm, 
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even climate that is productive of leisurely 
growth—uniform growth that gives to it a 
finer texture, added strength and durability. 
But when Tidewater Red Cypress goes into 
service, it is all set to give an outstanding 
performance for not just one season, but for 
many. 

Incidentally, the March-April block en- 
closed is a reminder that Spring is “next up” 
in the batting order with a lineup that in- 
cludes new building, remodeling and repairs. 
You should have a balanced stock of trade- 
and grade-marked Arrow Brand Tidewater 
Red Cypress in your “dugout” to take care 
of the requirements of foresighted builders 
who know the value of using “The Wood 
Eternal’ for both interior and exterior wood- 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


Arating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











To Employees of 
LUMBER DEALERS 


This Free Trial Lesson, “How to 
Read Blue Prints,”” and a set of 
blue print plans—to show you how 
this 34 year old School for Builders 
trains lumber yard employees to list material, 
estimate costs, etc. 

LEARN IN SPARE TIME AT HOME 

Men with this training are needed now to 
) handle expanding business in lumber yards. 
Lumber yard officials urge employees to get 
this training. For Free Trial Lesson address: 


CHICAGO TECHNICAL COLLEGE 
C-422 Tech Bidg., 118 E. 26th St., CHICAGO, ILL. 









Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 

















Cedar boat lumber. 


WM. EC. SCHREIBER LUMBER CO. 


Cermak Road & Throop St. 


Phone Canal 0262 


Lumber for Immediate Delivery 


Mahogany and Walnut, Kiln-Dried Hardwoods, Factory Pine, 
Pattern lumber, Cypress, Philippine Mahogany and White 


LET US HELP YOU SELL THE ABOVE ITEMS AT A PROFIT 


Chicago, Ill. 





Dts True What 
Thiy Sta About 


DIXIE 
OORING 





It’s true that Dixie Brand Oak 
Flooring is Superfine] Made 
from selected Arkansas Oak, it 
has the beauty and quality. the fine- 
ness of grain and texture that make it 
the choice of particular buyers. In 
our new modern plant this flooring is perfected by 
advanced manufacturing, careful and accurate mill- 
ing. Here's flooring you'll be proud to sell. You 
can back it with your strongest guarantee of satis- 
faction. Its quality will build trade for you. 






CCAaTi fico 


It will pay you to learn about Dixie quality and the 
service that we give. Today. write for Free Samples, 
prices and full information. 


W. R. WRAPE STAVE CO., INC. 
Office, Plant, 2200 E. 7th St, LITTLE ROCK, ARK. 


M. A. BATES, Special Sales Representative 
P. O. Box 395 DERMOTT, ARK. 





Southeastern Lumber and Timber Co. 


OGLETHORPE, GA. 


Manufacturers of Band Sawn 


Flint River Hardwoods, 
Cypress and Pine 
Air Dried Boards — Kiln Dried Finish and Flooring 
MILLS AT—Oglethorpe Ga., Reynolds, Ga. 











WHITE PINE (2t— 


California White 
Also and Sugar Pine 


Fir Wallboard $733" 24, products 


William Schuette Company 


New York 
Office—4i East 42d St. 





PITTSBURGH, PA. 











DOUGLAS FIR - 


Dimension, Timbers, 
Long Joist, Railroad 
and Mine Lumber. 


TRIO LUMBER CO. 


EUGENE, OREGON 











is advertising to your customers 
their complete line of hardware 
for all types of doors. Write for 
your copy of the 32 page booklet. 


THE STANLEY WORKS 


FOR 
JAY USE STANLEY HARDWARE 
(2 Q\, In 1936, with this slogan, Stanley 


















New Britain, Connecticut 





O TIMBER ESTIMATORS 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block 
Maine Port Arthur, Ontario 
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work. Our five member mills are at your 
service, 


Products handled through the Florida-Louisi- 
ana Red Cypress Co., with headquarters in 
Jacksonville, Fla., are distributed throughout 
the United States and in many foreign coun- 
tries, 


Celebrate 50th Anniversary of 
Kansas Yard's Opening 


Conway Sprincs, Kans., March 21.—More 
than 1,000 persons helped G. A. Talbert, retired 
vice president and general manager of the 
Badger Lumber Co., Kansas City, celebrate the 
fiftieth anniversary of the opening of the G. A. 
Talbert Lumber Co. on March 18 and 19. 

Mr. Talbert, who is 74, has spent most of his 
life selling lumber. He worked three years at 
a Clinton, Mo., lumber yard, and, then, was sent 
to Conway Springs where he bought the busi- 
ness. His ability showed itself, and in a few 
years he became vice president and general man- 
ager of the Badger Lumber Co. with offices in 
Kansas City. He associated his own yard in 
this city with the larger concern, but when he 
resigned at Kansas City, he retained ownership 
of his original yard. 

Among the lumbermen present for the celebra- 
tion were: E,. H. Hungerford, Anthony; 
Frank Washburn, Norwich; Bill Murray, King- 
man; L. D. Mossman, Arkansas City; Charles 
Jeffries, Kingman; Howard Smithers, Paul 
Ashmore, Stewart Davis, Charles Wheatley, 
Wayne Marshall, William Davis, Charles Nott, 
John W. Garrott and A. S. Parks, all of 
Wichita. 








Wood Samples for Yale Form 
Memorial to Lumberman 


New Haven, Conn., March 21.—The Yale 
School of Forestry has recently installed a 
unique exhibit of more than one hundred Philip- 
pine, Bahaman, and American woods, finished 
in the form and size of books. The woods 
were assembled and prepared by Benjamin W. 
Arnold, of Albany, N. Y., and have been pre- 
sented to Yale University by Mrs. Arnold, as 
a memorial to her husband, who was a partner 
in Alger, Smith & Co. and head of the Spanish 
River Lumber Co., of Spanish Mills, Ont. 
They have been designated as the Benjamin 
Walworth Arnold Memorial Collection, and 
incorporated in the school’s permanent exhibit 
of the woods of the world, which contains more 
than 35,000 samples and is the most nearly com- 
plete of any in existence. 


Returns from 40,000-Mile Plane Trip 


to Buy Veneer Woods 


MeEmpPHIs, TENN., March 21.—S. M. Nickey, 
Jr., export sales manager of Nickey Bros., 
accompanied by his sister, has returned from an 
extensive airplane trip to South American coun- 
tries, the object of the trip being to locate and 
purchase logs for the Nickey veneer plant here. 
Mr. Nickey and his sister made the entire trip 
of 40,000 miles by airplane and were gone two 
months. From Memphis they flew to Miami, 
Fla., where they boarded a Pan-American clip- 
per airship and continued their journey. They 
visited Mexico City; Guatemala; Santiago, 
Chile; Buenos Aires, Argentina; Para, Brazil; 
Rio de Janeiro, and went 1,200 miles up the 
Amazon River to Manaos. It is from this port 
that the logs are loaded on ships after being 
laboriously transported from the dense forests. 
All of the logging is done by manual labor, no 
machinery and few teams being used. Teams 
that are used generally are water buffalo, about 
the only animals that can withstand the attacks 
of the insects that infest the forest areas. One 
of the most thrilling and interesting experi- 
ences of the trip as recounted by Mr. Nickey 
was the flight over the Andes Mountains. 

Mr. Nickey purchased a quantity of prima 
vera, mahogany, and fancy native woods, all 
choice logs from which to make the beautiful 
veneers for which the Nickey plant has estab- 
lished an international reputation. He was 
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greatly pleased to find that the first shipment 
of logs purchased by him on this trip had 
reached Memphis at just about the time he re- 
turned to his headquarters here. Mr. Nickey 
and his sister thoroughly enjoyed the long trip. 
He reports that the most interesting and beau- 
tiful section they visited was Guatemala, with 
which he was greatly impressed. 

Mr. Nickey soon will embark on another 
long journey, this time a honeymoon trip to 
Europe, following his marriage April 19. The 
bride-to-be is a niece of United States Senator 
Kenneth McKellar, of Tennessee. 





Woodwork Machinery Company 
Ends 77-B Proceedings 


CINCINNATI, Ono, March 21.—Effective 
March 5, according to Mark Hoeper, general 
manager, the J. A. Fay & Egan Co., here, was 
taken over by a new Ohio corporation of iden- 
tically the same name. The old company was 
operated under a West Virginia charter. 
Builders of high speed woodworking machinery 
since 1830, the company was under direction of 
trustees appointed by the Federal court from 
Jan. 5, 1937, until the reorganization plan was 
approved. 


New Lumber Yard To Be Opened 


PINCKNEYVILLE, ILL., March 21.—Construction 
of building for a new lumber yard to be known 
as the Home Lumber Co. is under way at 
Pinckneyville. The main structure of the yard 
will be 100x120 feet. A hardware store will 
occupy the front part of the building, with 
offices also there. Tile and other hard materials 
will be stocked. 

The new business will be managed by Ray- 
mond Summers, a graduate of the Babson In- 
stitute at Boston, and hardware. buyer for a 
large mail order house in Chicago since finish- 
ing school. He expects to move here April 1. 








Celebrates Fortieth Anniversary 


in Lumber Business 


DecoraH, Ia., March 21.—W. B. Ingvoldstad 
observed his fortieth anniversary in the lumber 
business March 1. He was surprised with a 
party planned by his sons, Carsten, Lester and 
Kenneth and the employees. The workers pre- 
sented him a leather zipper brief case. 

In 1898, he entered a partnership with E. K. 
Hovden, and seven years later purchased the 
latter’s interest. Since 1905, the firm has oper- 
ated as Ingvolstad Lumber Co. In 1910, the 
Wilbur Lumber Co. yard was bought. The 
three sons are associated with their father in 
the business. 


"Sky Pilot" Retires After 23 Years 
of Preaching to Woodsmen 


IrHaca, N. Y., March 21.—Woodsmen in 
the lumber camps of the Adirondack Mountains 
are going to miss Rev. C. William Mason of 
Ithaca, who has retired after preaching in the 
—_— for twenty-three years. He is 70 years 
old. 

Referred to by the lumberjacks as the “Sky 
Pilot,” Rev. Mason estimates that since 1915 
he has driven 350,000 miles and walked at least 
30,000 miles in carrying on his religious work 
in the woods. 








Car Loadings 

A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
March 12 totaled 1,109,580 cars, as follows: 
Forest products, 54,539 cars (an increase of 
2,408 cars above the amount for the two weeks 
ended Feb. 26); grain, 64,468 cars; livestock, 
21,651 cars; coal, 212,007 cars; coke, 11,011 
cars; ore, 15,487 cars; merchandise, 302,167 
cars, and miscellaneous, 428,250 cars. The total 
loadings for the two weeks ended March 12 
show an increase of 61,860 cars above the 
amount for the two weeks ended Feb. 26. 
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OBITUARY RECORD 








HOWARD JAYNE, 54, promotion engineer 
for J. H. Baxter & Co. (Inc.), San Francisco, 
was killed in an automobile accident there 
on March 18. A native 
of Muscatine, Iowa, he 
entered the employ of 
the William Musser 
Lumber Co., Spokane, 
Wash., in 1905, and 
three years later be- 
came connected with 
the Willapa Lumber’ 
Co., Raymond, Wash., 
where he was _ sales 
manager until 1923. 
That year he organ- 
ized the Jayne-Year- 
ance Lumber Co., Port- 
land Ore., which did a 
wholesale inter-coastal 
business. his com- 
pany was liquidated in 
1925 on the formation 
of Howard Jayne 
(Inc.) at Portland. In 
1932 Mr. Jayne moved 
to San Francisco and 
since 1936 had been 
with the Baxter com- 
pany devoting most of 
his time to promoting 
the sale and use of 
treated lumber. While 
at Raymond, he was 
active in association 
work and for some time was chairman of the 
grading rules committee of the West Coast 
Lumbermen’s Association. Surviving are the 
widow, a son, three daughters and a brother, 
Roger Jayne, Seattle, also a lumberman. 


WILLIAM E. WHEELER, II, 29, secretary 
of the Wheeler Pine Co., with offices in San 
Francisco, Cal., and mills at Klamath Falls, 
Ore., died March 7 in a Stanford, Cal., hos- 
pital. His father, John E. Wheeler, is presi- 
dent of the company which is the successor 
to the first Wheeler Lumber operation 
founded in 1795. As a graduate of Yale and 
a student of oriental economics and history, 
young Wheeler had spent many summers in 
China and Japan, in addition to trips to South 
America and a trip around the world. He 
was the author of magazine articles on the 
oriental situation and had planned to go 
to the Orient as a special correspondent 
within the next few years. He was a mem- 
ber of several literary organizations and 
spoke Russian, Japanese and Chinese fluently. 
In addition to his parents, he is survived by 
a brother and two sisters. 





RALPH Il. ABBOTT, 64, executive officer of 
the Diamond Match Co., at its main offices in 
Biddeford, Me., died March 13 in a Portland, 
Me., hospital. Mr. Abbott entered the lumber 
business as an employee of C. W. Leatherbee 
Lumber Co., Boston, and became recognized 
as an expert in grading. In 1901 he was ap- 
pointed surveyor general of lumber for 
Massachusetts under that State’s old survey 
law. He resigned in 1908 to form the Abbott 
& Cleaves Lumber Co., Portland, Me., with 
R. B. Cleaves as a partner. The company was 
later sold to the N, T. Fox Lumber Co., Deer- 
ing Junction, Me., although Mr. Abbott re- 
mained as manager until his resignation in 
1928 to become affiliated with the match com- 
pany. The widow, a son and a daughter sur- 
vive, 


GEORGE H. ATWOOD, 77, active in the 
lumber industry in Minnesota for more than 
a half century, died March 16 at his home 
in Stillwater, Minn. A native of Waterville, 
Me., he worked in mills at Mille Lacs, Minn., 
after graduating from Bowdoin College and 
in 1884 joined the Hersey, Bean & Brown 
Lumber Co., Stillwater. A few years later 
he obtained control of large timber tracts 
and in association with Frederick Weyer- 
haeuser, James J. Hill and William Saunders, 
he operated the Willow River, Lumber Co., 
which cut 100 million feet annually from 
1889 until 1904. During the World War, he 
operated the Twin City Forge & Foundry Co., 
Minneapolis as a munitions plant. Surviv- 
ing is the widow. 


FREDERICK SOMERS BELL, 79, promi- 
nent lumberman, business and civic leader 
and educator, died March 13 at his home in 
Winona, Minn. Active in the lumber indus- 
try for more than 50 years and a stockholder 
in the Weyerhaeuser organization, he found 
time to devote thought and energy to educa- 
tional development, unpublicized philan- 
thropies and civic and commercial develop- 
ments. A native of Webster City, Iowa, he 
was graduated from the University of Michi- 
fan and served as a trustee and later as 
president of Carleton College, Northfield, 
Minn. He held membership in a number of 


business clubs, historical societies, the First 
Congregational Church and the Masonic 
lodge. Bequests in his will to employees 
and others totaled $100,000 while the bulk of 
the estate was left in trust to Mrs. Bell 
under the trusteeship of a son, Laird Bell, 
Chicago. 


ARTHUR O. E. HAWKSETT, 54, son of E. 
O. Hawksett, Minneapolis, Minn., representa- 
tive of the McGoldrick Lumber Co., Spokane, 
Wash., died March 14 in Minneapolis follow- 
ing an operation. He first entered the lum- 
ber business at Bemidji, Minn., and later was 
connected with the Wallace-Ballord Lumber 
Co. He was associated with his father when 
the latter was sales manager for the Pan- 
handle Lumber Co., Spirit Lake, Idaho, and 
for a time represented the St. Paul & Tacoma 
Lumber Co., Tacoma, Wash., in Minneapolis 
and Philadelphia. He was active in fraternal 
circles. Surviving are his widow, a son and 
his father and a sister. 


MERIT ELMER LEMING, 75, president of 
the M. E. Leming Lumber Co., hardwood 
manufacturing firm, and a former mayor of 
Cape Girardeau, Mo., died suddenly at his 
home there on March 4. He entered the lum- 
ber business as a young man, establishing a 
sawmill at Petersburg, Ky., and later oper- 
ated a sawmill at Malden, Ky., from 1890 
until 1892 when he moved to Cape Girardeau. 
He established the present company in 1916. 
Mr. Leming was recognized as a leader in 
church, fraternal and business circles. Sur- 
viving are his widow, three sons, two daugh- 
ters, a brother and a sister. 


LOUIS E. ROLLO, president of the Chicago 
& Riverdale Lumber Co., for the past ten 
years, died at his home in Chicago on March 
21. He was vice president, of the company 
for several years, succeeding E. S. Gamble 
as president in 1928 when the latter resigned 
to live in California. Mr. Rollo had been ac- 
tive! in the lumber business in the Chicago 
area for forty years. He was a member of 
the Forty and University clubs. Surviving 
are the widow, a daughter and three brothers. 


JACOB S. DISSTON, 76, youngest son of 
Henry Disston, founder of Henry Disston & 
Sons (Inc.), Philadelphia, Pa., saw manufac- 
turing firm, died Feb. 28 at his southern home 
in Bellair, Fla. He was made a member of 
the firm in 1888 and served as treasurer for 
a number of years. He was an officer and 
member of the board of; directors when he 
retired in 1925. The funeral was held March 
3 from his home in Chestnut Hill, Philadel- 
phia. Surviving are the widow, two sons, 
Jacob S. Disston, Jr., and Horace C. Disston, 
and five daughters. 


CHARLES S. BRONSON, 81, who for 55 
years held responsible positions with E. C. 
Atkins & Co., saw manufacturers at Indian- 
apolis, Ind., died March 2 at the home of a 
son in Long Island, N. Y. During his last 
years with the company he served as per- 
sonnel manager and was well liked for his 
friendly attitude toward employees and their 
problems. Hei was an honorary member of 
the Atkins Pioneer Club in which he took an 


' active part. 


JESSE NORMAN BAKER, 46, Mason, Mich., 
president of the Mickelson-Baker Lumber 
Co., of Mason and Leslie, Mich., died March 4 
in a Lansing hospital. He was one of the 
founders of the company in 1920 and served 
as its vice president until the death of Carl 
P. Mickelson last May when he was named 
president and manager. He was prominent 
in fraternal, civic and social affairs of his 
community. Surviving are his widow, mother 
and a brother. 


EDWARD ROGERS, 80, for more than 50 
years president of the old Surry Lumber Co., 
Dendron, Va., died March 10 at a Richmond, 
Va., hospital. Mr. Rogers, a native of Eng- 
land, came to this country as a young man 
and entered the lumber business with his 
brother, J. Ernest Rogers, in Sussex County, 
Va. This firm was later combined with the 


Surry Lumber Co. Surviving are his widow, 


two sons and a daughter. 


THOMAS EMMETT WALKER, 77, one of 
the founders of the Burton-Walker Lumber 
Co., Ogden, Utah, died during the second 
week in March at his home in Ogden. A 
native of Missouri, he entered the retail lum- 
ber business in 1902 at Caldwell, Idaho. The 
Ogden company was formed in 1919. Mr. 
Walker retired from active business a short 
time ago. A widow and daughter survive. 


WALTER JOSEPH MULLIGAN, 46, secre- 
tary-treasurer of the Ottawa Valley Lumber 
Co., Montreal, died March 12 at his home in 
Westmount, Que. A native of North Bay, 
Ont., he came to Montreal from Toronto in 





63 


1925 and until 1931 he was associated with 


G. A, Grier & Sons, Ltd. He had been sec- 
retary-treasurer of the Ottawa Valley Lum- 
ber Co. since that time. 


LANE B. SIEBENTHAL, 57, secretary- 
treasurer of Showers Bros. (Inc.), furniture 
manufacturers of Bloomington, Ind., died 
suddenly of a heart attack March 14 at his 
office. He had been with the company for 
30 years. He was active in church and fra- 
ternal circles. Surviving are the widow, 
three children and two sisters. 


ELMER FE. JONES, 53, sales manager 
Curtis Companies (Inc.), Chicago division, 
passed away March 9 after an illness of a 
few weeks. He had been associated with 
Curtis Company (Inc.) for twenty years, and 
for most of that period was in the Chicago 
office. Mr. Jones was a Mason. Surviving 
are his widow and four children. 


OTHA J. KEIGHTLY, 36, Royalty-Keightly 
Lumber Co. (Inc.), Harrodsburg, Ky., died 
Feb. 25 from a heart attack. Surviving are 
pe ond widow, a son, four brothers and four 
sisters, 


MRS. WILLIAM E. FERGUSON, 73, wife of 
W. E. Ferguson, president of the Ferguson 
Lumber Co., Rockville, Ind., died at her home 
recently. She was active in church circles. 
Surviving, in addition to her husband, are 
two daughters. 


JAMES A. SILVERS, 82, who drove eight- 
horse wagon teams from Atwell’s mill, Big 
Stump and other sawmills in the mountains 
above the San Joaquin Valley to the valley 
floor in the early days of California lumber- 
ing, died March 18 at Visalia, Cal. 


OTTO BAUER, 73, Mandan, N. D., since 
1921 president of the Mandan Mercantile Co., 
retail lumber company of Mandan and Minne- 

F apolis, Minn., died 
March 10. He was 
prominent in North 
Dakota lumber and 
fraternal circles for 
more than a quarter 
of a century. He was 
a past president of the 
North Dakota Retail 
Lumbermen’s Associa- 
tion and served in 1934 
and 1935 as president 
of the Northwestern 
Lumbermen’s Assoca- 
tion. A native of Bur- 
lington, Iowa, Mr. 
Bauer had engaged in 
business in Jamestown, 

. D., before moving 
to Mandan in 1910. For 
eight years he was a 
member of the Mandan 
city commission and 
in addition to holding 
many offices in the 
Masonic lodge, he was 
an officer of the Elks 
lodge when the Man- 
dan chapter was 
founded in 1911. Sur- 
viving is the widow. 








JAMES W. CASSIDY, 73, lumber operator, 
timberland owner and banker, died of a heart 
attack March 19 at his home in Bangor, Me. 
Surviving are a brother and a sister. 


T. M. WALLACE, president of the Fuller- 
ton Lumber Co., Minneapolis, Minn., died 
March 11 at his home. Surviving are the 
widow, a son and a daughter. 








Reporting on Selective Logging 


Lewiston, IpAHo, March 21.—Charles Jack, 
forestry graduate of Yale, who for the past 
year has been employed by Potlatch Forests 
(Inc.) to make a detailed study of the results 
of selective logging operations of the company, 
is working in the general office in Lewiston on 
his first report, which he expects to have ready 
in a few weeks. 

Mr. Jack covered practically every foot of 
ground on which Potlatch Forests (Inc.) has 
selectively logged during’ the past ten years. 
In oral reports he indicated that he will have 
an encouraging document when he completes 
the work. : 

Potlatch Forests (Inc.) began selective log- 
ging operations in 1927 under the direction of 
C. L. Billings, now vice president and general 
manager, and Thomas E. Kinney, now assist- 
ant general manager. The system of selective 
cutting is a company policy intended to create 
“tree crops” that can be harvested in cycles of 
30 to 35 years. Under this policy, residual 
stands of smaller trees are left, only the larger 
ones being cut. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 


made in the period March 11-15, but, where 


prices for this period were not available, 


prices for the month to date have been inserted and starred (*): 





West East West East West Past West East 
Side Side Side Side Side Side Side Side 
Flooring, Standard No. 1 Shiplap and No. 1 Fencing, 10-20’ No. 2 Shortleaf 
ngths Boards, 10-20’ eee} i Soe 41.67 44.08 Dimension 
1x3 rift— ee 42.32 45.90]1x6 ...... 42.15 44.25] 2x4 
B&btr Sht.57.06 59.56)1x5&10 .. 45°68 50.90 12 & 14... 19.22 16.39 
No. 1, Sht.*47.33 | geet 59.22 63.56] No, 2 Fencing & om | 16 .«.-.--- 20.83 17.96 
7 
No. 2 er. 35. 00 Surfaced Finish, Standard Lengths 2x6 
1x3 flat 10-20’ nee 12.00 ....]12 & 14... 16.08 16.02 
grain— B&better oP aia eeips 17.16 16.24) 16 ....... 16.58 16.54 
Bé&better.. 44.48 40.37}Inch thick— 8 
ao . 7 Hae one H i veaseens 55.19 50.40 No 2 Shiplap and 12 & 14... 17.52 +o 
_— a Ds wade 55.88 48.94] Boards, Std. Leth. |2° °*"°**: ace St 
tx¢ rift fet": S438 508] snonare zute 
B&btr Sht. 54.83 60.0011x5 ..1.. 60:47 B5.65/res  S. 17.42 16.92) 12 & 14--- Bs if 
No. 1, Sht. 45.93 53.50/12. ..11..: 79.36 72.53] 1x10 100 18.01 16.97) 26 ---:°-- , 
ING. FZ owcce coce 88.08 YS eee 25.65 20.17)2x12 
5&6-4 thick— 
1x4 flat 12 & 14... 20.84 19.56 
grain— eae Ce Wee = ie ee EE sanenes 21.32 20.00 
B&better.. 45.46 42.04)°&1° ----- 78.83 73.45 simnts tenalbe 
No.1. % ” 40.55 39.78 12 oeeeeee 90.84 82. 56 No. 3 Dimension, 
No. 2 . 17.40 18.53/c— ae 10.17 11.00 Random Length 
 egbanes 12.09 11.99 
Inch thick— . Shortleaf— 
Ceiling, Standard “Se Rais 47.88 49.00 1x6 CM .. 12.21 12.14 a 14.15 11.65 
Lengths DCL ckewel 48.38 48.00 ; 
% x4— O warcatewee 51.75 48.00 No. 3 Shiplap and Shortleaf & Longl’f— 
B&better.. 35.66 36.00)1x5&10 ... 53.18 53. 50] Benrés, Stanéaré fox ...... 12.94 12.89 
No. 1 .... .... 33.00]12 «...... 68.50 Lengths Fetes 12.77 13.00 
% x4— i 13.48 1428) 222° ----- 13.07 13.57 
B&better. , 36.23 34.39 Rough Finish 1x10 . : ; . +e 13.67 13.22 2x12 ea de-e 15.44 14.00 
No. 1 .... 32.76 32.65 a 10-20’ 1x12 ...5 14.03 13.36 Timbers, 20 & Under, 
Partition, Standard eo No. 1 
Lengths Inch thick— No. 1 Shortleaf Longleaf— 
% x4&6— 4 Re 3. 46.50 50.66 Dimension 3x4 a 4x4 34.25 25.00 
B&better.. 50.08 46.20/g ‘*"""*** 50:19 49:00] 2X4 4x6—8x8 . .... 25.40 
Sethe ; 49.00]2%4 4, 23.43 21.00) 3&4x10 ... .... 40.00 
1x5&10 55.92 57.50 16 age 23.74 24.67 3&4x12 ... 45.00 
Drop Siding, Stand- 13 eevcece 70.50 75.50 2x6 oe decals it . . Shortleaf— 
ard Lengths, 1x6” [5&6/4 12 & 14... 21.04 19.03}3x4&4x4 .. 28.52 23.84 
thick— | ~~ Qpepene’: 21.30 20.67) 4x6—8x8 . 26.13 25.00 
No. 117— iets: me 3&4x10 .. 33.50 27.65 
B&better.. 38.11 ....]'2 «+--+: 7. 83.75112 & 14... 21.45 20.04]5x10-10x10 29.30 Rb 
No. 1 .... 35.22 ee Dea 2 | fects 22.71 21.20] 3&4x12 .. 39.08 38.50 
No. 116— Casing, Base & Jamb | 2x10 5x12-12x12 39.50 37.50 
: 29’ BLS, cGasgsasatts 34.54 30.33 
og means <> Gipeae ide’ 14... $4.20 30.82 Plaster Lath 
Assorted patterns— lix4 ...... 60.61 59.56)2x12 ‘ “1 3%x1%", 4— 
B&better. . 44.23 42.25|)1x6&8 .... 61.29 59.64]12 & 14 36.22 30.88]No. 1 .... 4.21 4.51 
No. 1 .... 43.00 39.50(1x5&10 ... 65.56 63.13116 ....... 37.19 33.58)No. 2 .... 3.56 3.20 








CAROLINA PINE 


Following are prices realized, Norfolk rate 
of freight on sales made during the week 
ended March 15: 


Flooring 
No.1 No. 2 
Bé&btr. Com. Com. 
ee $41.45 $38.60 $25.05 
MD stectesnwaconncee 40.90 38.40 22.90 
Ceiling 
I..ch: shen cabin dead $25.25 $20.40 
Finish, Dressed, B&btr. 
eee $46.40 SO sbevadowed $52.80 
ae 45.75 er 66.35 
Be wvénhens eee 45.90 BFGREO cccceces 66.25 
Se Saveunedecu 46.65 BPERES veveteci 75.75 
Boards, Dressed 

No. 1 No. 2 No. 3 
Com Com Com 
arene re ~~ $19.30 dian 
"2 eee $41.00 19.30 $14.25 
MEY soe arale antl ea Glee 38.50 20.45 15.80 
De «here a eenewwens 42.30 22.20 16.15 
Se woes eerdaene tes 47.70 20.65 17.05 
DEE tcanelcndenneneade 56.05 24.80 pet 


Boards, Air Dried or Roofer Grade, 
No, 2 Common Dressed 


DD c.ctevseeves $18.60 TEES estvavesee 

OS ee ee 18.55 SE e<éeudeaee 

ere 19.25 

Shortileaf Dimension No. 2 Common, Dressed 
8 to 16 18 & 20 

OF a a ee $20.10 $23.00 

8 eae so 17.10 21.90 

dk PERE ee re ee er 18.65 23.00 

DN ive td sided kph dnldadueensn 18.95 23.55 

DD. reeteégewsescbedéoreweas 23.2 one 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the estern Pine As- 
sociation by members during the period from 


March 7-12, inclusive. Averages include 

both direct and wholesale sales, and are 

based on specified items only. Quotations 
follow: 

Ponderosa Pine 

5/4x8 6/4x8 

Smugcrs, 82 or 4S— 1x8 & war. & war. 

of eee $63.53 $69.75 eae 

aerate 46.45 zee $56.75 

SHop, 82S— No. 1 No. 2 

Dn aitibewded vbbss ete shone $38.10 $24.63 

RS Arerang Welale fideo ceed ee eee 46.19 24.27 

Come, $2 or 4S— No. 2 No. 3 

eT rere eee ee $24.9 $18.26 

= cid ib aie auia eee a ae 28.64 17.09 

No. 4, OL PP civcsbeeeccceds conte $14.72 

Idaho White Pine 

5-6/4 8 

Smuzcrs, S2 or 4S— 1x8 & war. 

Ao Seer $71.95 $90.25 

MUNG? GROW: Blin osicecee vices 55.38 74.00 


Commons, S2 or 4S— 
Colonial “No E Steaiess 





teiGeieweeuneal att $32.3 $26.59 
vse ereuieuned 68.9 13:78 

Utility (No. 4) 4/4 RWRL fLacehkecee see 18.26 

Sugar Pine 

1x8 5/4x8 6/4x8 

Seizects, S2 or 4S— & wdr. & war. & war. 

(a) $81.15 $81.75 $80.85 

e a 77.50 76.00 75.50 

cf error 64.75 64.75 64.25 

SHop, S2S— No. 1 No. 2 No. 3 

aeainctat = aoe $47.09 $30.78 $20.75 

ME Nodedieted owen aicaia 46.52 27.48 16.88 

Gre: sb <Svenetene 59.77 33.16 bi 

Larch-Douglas Fir 

Dee A. 0. Sas awe cvececeaceeue $20.37 

BP EEe,. IO. ty Ms caparccecececee 19.73 

Boards, No. 3, 83 or 45, 1x8. ......ccccce 19.50 

Flooring, vert. gr., C&Btr. 4 RL.. 36.37 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.8 


Brown Ash— FAS Sel Com Com Com 


ae -$60.00 $50.00 $40.00 $30.00 $21.00 
, Oe: 65.00 55.00 43.00 32.00 22.00 
Oe «ssdcatis 70.00 60.00 50.00 36.00 22.00 
PS secdsuas 75.00 65.00 53.00 38.00 23.00 

No.1 No.2 No.3 


Basswood— FAS Sel Com Com 
4/4 oc oenhe MRED $68.00 $52.00 $30.00 $22.00 


5/4 wcccceee 83.00 73.00 56.00 32.00 24.00 
6/4 wcccceee 86.00 76.00 56.00 32.00 24.00 
cgecces - 93.00 83.00 66.00 34.00 24.00 

30/4 .cccccce 103.00 93.00 73.00 46.00 .... 
12/4 ..cccoee 108.00 98.00 78.00 51.00 .... 
3/4 wccccees 70.00 60.00 41.00 25.00 .... 


Key stock, 4/4, No. 1 and better, $78; or on 
grade, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


No.1 No.2 No.3 


Hard Maple FAS Sel Com Com Com 
Seer $73.00 $58.00 $48.00 $36.00 $17.00 
eRe S rt: 78.00 63.00 53.00 38.00 19.00 
| eRe 83.00 68.00 56.00 38.00 19.00 
7/4 «++. 88.00 73.00 61.00 38.00 20.00 
Eee ee 88.00 73.00 61.00 39.00 20.00 
eee 98.00 83.00 66.00 40.00... 
OY  460xo ae 98.00 83.00 69.00 40.00 ... 
wee ccaeeers 118.00 103.00 81.00 43.00... 
_, eee 118.00 103.00 81.00 43.00... 
Sere is scutes 158.00 143.00 121.00 Meee 
No. 1 Com = 2 No. 3 
Soft Elm— FA & Sel Co 
Liaaweus 49.00 $39.00 $57.00 $20.00 
ee sssenes - 54.00 44.00 29.00 21.00 
ee? 54.00 44.00 29.00 21.00 
Mt cacwiantns 57.00 47.00 32.00 21.00 
|, eA 60.00 50.00 34.00 sales 
Se Scaekeue 65.00 55.00 39.00 Tae 
No. 1 No. 2 No.3 
Rock Elm— FAS Co Com Com 
yes $60.00 $38.00 $22.00 $19.00 
- is. -- 65.00 43.0 24.00 20.00 
ee eka wine & 70.00 48.00 24.00 20.00 
ieee dellp art 75.00 63.00 29.00 22.00 
ME @8le nin aie 85.00 73.00 41.00 stele 
12/4 ee 95.00 83.00 46.00 27.00 
No.1 No.2 No.3 
Birch— FAS Sel Com Com Com 
_« Cee $80.00 $70.00 $51.00 $33.00 $21.00 
|" eee 85.00 76.00 56.00 37.00 21.00 
WE sebtecge 90.00 80.00 61.00 42.00 21.00 
Cistowee 96.00 86.00 69.00 45.00 22.00 
BG icsiicrs 103.00 88.00 77.00 45.00 
13/4, ..ccccee 108.00 93.00 82.00 50.00 
WE: newesaes 156.00 146.00 122.00 .... 
chptages 72.00 62.00 42.00 29.00 
WTS. aeeecées 74.00 64.00 45.00 30.00 - 
No.1 No.2 No.3 
Soft Maple S &Sel Com 
ee Pe ee $65.00 $48.00 $31.00 $20.50 
ME BeedeiceeweeVes 70.00 652.00 32.00 21.00 
OD inbetween ks uades 80.00 57.00 37.00 21.00 
MPG “eWiveges sv " 85.00 62.00 37.00 22.00 





DOUGLAS FIR 


Seattle, Wash., Mar. 18.—Current quota- 
tions f. o. b. mill on Douglas fir items in 
mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 


B Cc D 
BRR. dc<éssnetes came $38.00 $34.00 $22.00 
Flat Grain Flooring 
BE Weliebew Keto se ig pod oe 00 $17.00 
Be - $0 ce tvalhiine dueks 0.00 22.00 
Drop mae 
1x6 Pat. No. 106....$30.00 $28.00 $22.00 
1x6 Pat. No. 116.... 31.00 30.00 22.00 
Ceiling 
MEN cams dave cue iu saeed $26.00 $24.00 $17.00 
ee restceee Se 25.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1 tas 2 ee $18.50 $18.50 $21.00 
No. 2 15.50 15.50 16.50 
No. 3 . io: 00 10.00 10.00 10.00 
No. 1 Common Dimension 
12 14 16 18 20 
» £ Peon wae 3 ty +4 a 1% 44 $33. 50 $20.50 
ff eee i. oe 18.5 19.50 19.50 
Be. edemeesie 18:00 18:50 19. 00 7 00 20.00 
eee 20.00 20.00 20.50 21.00 21.00 
2x12 ......-- 21.50 21.50 22.50 22.50 22.50 


No. 1 Common Rough and/or Surfaced 


Timbers 
anne. lanks 20 feet and shorter and 
EELS, DO ccccscce tbe eke de dewey wre oiees $17.50 
12812 up to 20 feet.............-. Serres 4 


12x12 223 to 30 feet.............scscccee 27-50 
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WESTERN RED CEDAR 


Seattle, Wash., Mar. 18.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, are: 

Beveled Siding, %-inch 


Clear 
4-Inelk .< cock ca sodeee 


$23.00 $20.00 

S-INGH icsieciccesoves Smee 25.00 23.00 

a ae eee mee 30.00 27.00 
Clear Bungalow Siding, %-inch 

§ INGE <sbwrlecy scenes ascauwedeeectew ere 

10<INGE “cocccesccccesoeceososs eneccauce Ue 


UZ-INCH wcccccccccccccccccccccccsccccce S800 
Finish, B&better, 82 or 4S, 6-16’ 


82S or 848 

or Rough 

$5 OO”  kccscssvueddeeinsevensesucsesceune 

URID” 6 od0andkcccinccseesenceeeses6veuuie -00 

1600. cecetouns ate snares ee vhteee epecce an 

SaOO” paces eat cise Se ivtege vows - 92.00 

SEU) c adawultscuss0oe geneween v3oeece Jae 

a = sin ele-¢ Wlalaigle wel aie 4/5 teecn lm mtebecaara --- 102.00 

debate Sees ee ee eee 

2&2" <mannededeceguveeesenees éeben EET OTe 
Ceiling or Flooring, B&better, oo, 

153°: .6550st0 gee ¥eees are err 

Int” . cecdawakerus de eenendeal ans occce SET 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 

Listing under $4...... nlgiamerh areata 222 55% 

Listinee 56 Ge. BVO ivcdis000% ces coven 50% 

Clear Lattice, 5/16”, 4 to 16’ 
100 wiky ft. 

SUA@ | cccince od mdeie cade eee eaiaaae 
is 


ccc ccccccccccccccccceccceeeeccsseee fo 37 
1%” ..ccce ec cccccccccs eocccccccccccccce § 0bO 





F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended March 21: 


Qrtd. Red Gum Plain Poplar 





No. 1 & Sel.— FAS— 
4/4 ..e0e. 32.00 | 4/4 ...... 56.50 
RS/® adams 39.00 Saps & Sel.— 
Plain Red Gum Dy csdeakaie deine 44.50 
we No. 1 & Sel.— 
rae ca ze 61.00@69.25 | 4/4 ;.--.- 28.00 
S76 ewanaa 70.00 Wr 24 Com— — 
No. 1. ee tO Ct Tt? ? 
ry? pea Se 26.50 @31.50 Ash 
C4. oases 33.50 | FAS— 
i, Be $666 | 4/8 .222- 47.00 
No. 2 Com Log run— 
YT ae 36.5051 4/6 S43... 22.00 
Qrtd. Sap Gum Soft Maple 
FAS— Log Run— 
7 ee 38.50 | 4/4 See 18.20 
by Speenes 52.00 ckory 
No. 1 & Sel FAS— 
C/E .wseue 27.0 00@28. 2. eee 66.00 
I eres: 1.00 | 5 inten 
Pinta Sap cum re 28.00 
can 24.59 | Los run— 
8 .ocaue 26.00@30.00 | 8/4 ------ 20.00 
SFG ss waun 40.25 Cottonwood 
No. 1 & Sel.— N a 
a 1esc@isse | 1 HB ace 
ry; eee: 17.50@21.00 | No. 2 Com— 
Yr teeeee tel t re ees 21.00 
OF ocanans 31.00 Sycamore 
Qrtd, Black Gum VE Run me 
wamee TT Pa ee aes 
oer: 31.00 | as Willow 
No. 1 & Sel.— 

a casa % 21.00 | 4/4...... 44.50 
Plain Black Gum No 1 & Sel : 
FAS— * rere 31.50 

eeeces 30.25 No. 2 
No. 1 & Sel ‘yee mie. 76 @ 21. 25 
+e 0 00a 20.25 We stone 

= run 

Magnolia 

S/t cscaae 17.50 | pag — 

Plain Tupelo a eae 48.00 
FaAsS— No. 1 & Sel.— 
S/S. ne $20:00: 1 O78 S326 32.50 
No. 1 & Sel.— 674 Cdeéies 38.00 
BSE jee 16.50 _ | § CRS 41.50 
No. 2 Com Log run— 
4/4... 00 mT. 25@14.00 | 8/4...... 35.00 

Plain White Oak Hackberry 

FAS— Log run— 
Te goad. SFE. esas 18.00 

Qrtd. Red Oak ety 
FAS— Log run— 
G74 scneei 57.50 2 eenwrere 18.00 
No1&S8 , 
S/4 cee 3 50@35.50 | FAS— 

 ) eee 50.50 

Plain Red Oak | eit 53.50 
FAS— 6/4 sone > 56.50 
016 ate Pe Be? Seah 60.50 
No. 1 & Sel.— No, 1 & Sel.— 
4/4 ude. $800 -1 (476 Sia 53.50 
C6 oo he 36.50 5/4 Beant. 36.50 
No. 2 Com . ae 29.00 
W/E .3<0no 23.50 |! 8/4 ....0> 42.60 





American fiumherman 
Lumber Market Review 


Softwood demand in the two weeks 
ended March 12 was only 86 percent of 
that for the corresponding period of last 
year, and 1937 was 97 percent of 1936. 
Announcement of the 5 percent rail rate 
advance March 28 has given the market 
slight stimulus; its principal effect on 
buyers is to cause them to request ship- 
ments made before that date—not to order 
beyond current needs. Since the first of 
the year, mill bookings have exceeded 
shipments; and shipments, the output. 
Mill order files are therefore in a little 
better shape, and stocks have been some- 
what reduced, so that some items are less 
plentiful. The holding back of retailers’ 
orders, to await the increased demand ex- 
pected from the gain in building permit 
issues, is having an unfavorable effect on 
prices of lower grades, but higher grades 
are showing a good deal of firmness. On 
the Atlantic coast, British Columbia lum- 
ber is offering keen price competition. In 
California, despite recent storm damage, 
there has been no immediate upswing in 
demand, but it is steadily improving. 
Both cargo markets expect water rate 
increases proportionate to those in rail 
rates; and markets served by truck are 
also expecting mark-ups in schedules. In- 
dustrial demand is relatively better than 
building, and some inquiries are begin- 
ning to come from railroads. Foreign 
markets continue dull, but British Colum- 
bia business with other Empire countries 
is helped by recent ocean rate declines, 
and by market stabilization efforts of 
European timber exporters. 

Hardwood trade remains inactive. Furn- 
iture buying is slow, but showing slight 
improvement. Low grades move fairly 
well. Few orders are coming from over- 
seas. Production above market needs has 
made prices a bit soft. Flooring, how- 
ever, manufactured according to demand, 
is developing some strength, and demand 
is gradually gaining as building and re- 
modeling programs take shape. 


OAK FLOORING 


Following are current quotations on oak 
flooring carlots, f.o.b. Memphis and Johnson 
City, Tenn., and Alexandria, La., as points 
of origin. x3" pats” %x2” bh 
Clr. qtd. wht....$85.00 $70 $70.00 $60 
Clr. qtd. red.... 70. +4 9.00 59.00 
‘ a +++ 65.00 52.00 56.00 53.00 
Sel. qtd. red..... 62.00 52.00 52.00 654.00 





Cir. pln. wht... 68.00 54.00 60.00 48.00 
Clr. pln. red.... 65.00 54.00 56.00 47.00 
Sel. pln. wht 61.00 50.00 49.00 43.00 
Sel. pln. red 60.00 652.00 43.00 43.00 


No. 1 com. red.. 52.00 44.00 38.00 34.00 
No. 2 common... 32.00 21.00 20.00 15.00 
%x2” %xl1%” x2” 
Cir. qtd. wht...........$75.00 $75.00 .... 
Ce, GEE, WOR... cccncccece TRG. TREO cee 


Sel. qtd. wht........... 71.00 68.00 .... 
Sel. qtd. red............ 70.00 68.00 
Cir. pln. wht........... 67.00 


Clip. DIM. FOG. .cccccsecce 64,00 63.00 55.00 
eg es 63.00 61.00 64.00 
Sel. pln. red...... Saves. Se 60.00 52.00 
No. 1 com. wht......... 52.00 47.00 43.00 
No. 1 com. red........+- 48.00 44.00 41.00 


NO. 3 COMING... ccc vcics 22.00 

New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 

-inch stock, $8; for %-inch, $4; for % and 

-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the followin - 
entials gured on Memphis ori 
#-inch stock, $6; for %-inch, $3; for yo 
and ¥-inch, $3.50. 
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ARKANSAS SOFT PINE 


reg Fo are average sales prices, these 
f. o. b. figures being based on shortleaf 
weights, obtained by rkansas e:7 Pine 
mills during the week ended March 1 


Flooring 

Edge grain— 8-inch 4inch 
— Pitbise Nene 4 aba ve -+--$61.00 $58.00 
a : DUGR Pelee hus Ce swe ss bebe Ce aces poets 

puts Rm dbeosbe shwsee sees ben 3 1. 
—s EE OS Rae wakes eee $45.00 $44.00 
TT bh ard on bk we ecntwauntawtiewnl. 40.00 40.00 
No. 2 Ce elebide sibs naee pk eee 26.00 25.00 

Ceiling & Partition | ‘i ™ 

: er oO. 
me ee i. 6 so '508'ds.0aie'n 5 $36.00 $32. 00 
gg Sr eee 45.00 40.00 
Boston Partition, #jx4.......... 41.00 37.00 

Drop Siding, 18. 

0.117 No. 116 
ee bdtckth gabe bobwisee $38.00 $45.00 
beiwsGetetiiasin ee ciao’ 34.00 40.00 
oo 2 ogi d oa Rane wats bibs alee 25.00 27.00 

7 Semmens Surfaced, ween 7 : 

1 

4/ -- $56.00 $65.00 $57.00 $59.00 $65.00 $82.00 
64: «++ 64.00 73.00 67.00 67.00 74.00 +52 Oo 


Casing & , doo B&better 


OS Are $61.00 $67.00 $62.00 $65. 00 
Base ........... 60.00 68.00 61.00 63.00 

Mouldings Discount 
Listed at $3 and under................. 45% 
MPU FES: 6 vb as chan wetee a eiiaie babowae ox 40% 


Boards and | 
1x 1x12 


1x10 
Boards, S4S, No. 1. - $0 $41. bo $45.00 $53.00 
or Shiplap No. 2.. 17.50 18.50 18.50 23.00 


No. 3.. 13.00 14.50 14.50 14.50 
Damenaten, S48, 16-Foot 

No. 1 No. 2 
MIE sachin elaine kia: o giniaiate oat aiken $25.00 $20.00 
SREP tet sc ae ein ee bp een Coe an ie 22.00 18.00 
SE Nite aoiaathinc shedhalticla the win aiatame a 23.00 19.00 
ME ins tulsa Situ lsiswis slerne tees 31.00 23.00 
ER Na tismG <bie Kae ake tices 36.00 25.00 

Lath, %x1%, 4-Foot 
A OE CIEE ERED DERE Fa ee $4.40 
i RE eS ek nd LS De Sean 3.10 





WISCONSIN HEMLOCK 


Following are prices f. o. b. deliver i 
in Wisconain: ‘ lanai 


No. 1 Hemlock secentene’ aes or S1S1E 


2 3 13814" 16’ 
1x 4” Ceecesvecceeete $30.50 $31.50 $33.50 
1x 6” 00:0669's- 51606 0-68 31.00 32.00 33.50 
1X BP cece eect renee 32.00 33.00 34.50 
1x10” Sec tensoehews 33.50 34.50 36.00 
SU Shwe ss ches’ 34.50 35.50 37.00 


For D&M, plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $2.75. 


No. 1 Hemlock Dimension, S1S1E or 84S: 


8’ 10, 12&14’ 16’ 
TET errr $33.00 $33.00 $34.00 
Se Ce eee 32.00 32.00 33.00 
EM ashe-g ew engi enkiviniene 33.00 33.00 34.00 
I re 34.00 35.00 
MES ~sisine ts tidsee ees 35.00 36.00 37.00 





RED CEDAR SHINGLES 


Seattle, Wash., Mar. 18.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade: 





Royals: 
So Sa eee ee ee ee $4.25-4.40 
EE ye Wis 5 6-06 bc teh e ce os euden ces 2.80-2.90 
elle aR RR AOR oA yoga 2.00-2.10 
Perfections: 
ya eee $3.20-3.30 
St | ar rr ar oe 2.50-2.65 
a =. ESS See 1.75-1.90 
ROI «6.0 thes bohew'ee eed ee dde cee $2.80-3.00 
ME tha aces Cale are-e ase DOLE oar gas 2.30-2.40 
SE ME bala <0 CCST tee wb nb Skidk a see ct beh ee 1.75 





WEST COAST LOGS 


Seattle, Wash., Mar. 18.—Average prices of 
lo are as follows: 
: r: No. 1, $25-24; No. 2, $18-16; No. 3, 
‘$12. Peelers, No. 1 $32; No. "2, $26. 
soccer Shingle jogs, $12-14, lumber logs, 


Hemlock: No, 2&3, $10-11. 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following bn realized f. o. b. 
mee mill basis, during the week ended 


March 
First Second Third 
BEXZ% 2. cece cece es $79.26 $67.50 $49.84 
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Contest Winner Uses Knotty 
Pine Walls in Basement 


Modernization 


(Continued from Page 21) 
nis table, radio etc. The library serves as 
an ideal study and reading room and we have 
our club meetings here which is better suited 
for the purpose and keeps from cluttering up 
the upstairs. 


Pertinent Architectural Suggestion 

How much easier it would be and how 
much more attractive, if the architect and 
contractor would co-operate in designing and 
building homes to the extent that such base- 
ments as this could be included in the origi- 
nal specifications or that homes would be 
planned and constructed so that basements 
would be suited to such adaptation. Of course 
this hasn’t been possible with the old heat- 
ing equipment and coal dust, but with an 
automatic stoker, drawing its supply of coal 
from a closed-in bin, there isn’t any reason 
why basements can’t be equipped with extra 
features for livability, good arrangement and 
design which will make our homes the center 
of our activities, just as they should be. 

The stoker room, including all equipment, is 
finished with aluminum paint. The work room 
floor and the walls, waist-high, are painted gray 
and the upper portion of the walls and the 
ceiling are cream color. The floors of the study 
and card room are in a deep wine shade with 
black borders. All windows are covered with 
venetian blinds. There is a complete lavatory 
and conveniently located there is a large three- 
way shower room with composition-tile walls 
and a rod extension equipped with curtain 
which allows the space in front of the shower 
to be used as a dressing room. 


Plywood Walls Used by Another Winner 


Entirely different in design, the basement 
recreation room of William J. Lang, 6450 
Wayne Ave., was awarded second place in the 








Lindsey 8-Wheel Tractor Wagons are 
ideal for tractor logging. They are used 
singly or in trains. 


LINDSEY 8-Wheel Log 









agons Pat Sep [a 290 
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to do to Load- 


the job cheaper 
and better for 
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For snaking and 

bunching use 

our Self-Loading 
Skidders. 





Sole Manufacturers 


LAUREL, MISS, 





Amerecanfiumberman 


contest. Second place carried a cash award 
of $500, approximately the amount that it cost 
Mr. Lang to transform his basement. 

Mr. Lang, a plumbing contractor, did all of 
the work during spare time. The outstanding 
feature of the basement, which is finished in 
stained plywood, is the roomy buffet bar in the 
center of the room. On either end of the bar, 
posts supporting the building are removed from 
view by means of cabinet-like plywood cover- 
ings. Heating pipes, running lengthwise over 
the buffet, are encased in a finished, wood com- 
partment which has metal mesh openings at 
regularly spaced intervals to allow for the heat- 
ing and ventilation. The heating plant, a 
hand-fired, coal boiler, is located out of sight 
in an unfinished part of the basement to the 
rear of the recreation room. 





Pacific Conference Abuses to 
Be Investigated 


Tacoma, WasH., March 19.—A sweeping in- 
vestigation of the rules, regulations and prac- 
tices of the European and Asiatic-owned Pacific 
Coast Europeon Conference, of San Francisco, 
holding a monopoly on liner service from the 
Pacific Coast to Europe, and representing coun- 
tries with which the United States is keenly 
competing in world markets, was ordered to- 
day by the United States Maritime Commis- 
sion. Only a month ago the Pacific Forest 
Industries, of Tacoma, representing all the ply- 
wood mills in the Northwest, were complain- 
ants at the hearing against the Conference. The 
hearing was followed by an open hearing by 
the Maritime Commission. The action of the 
North Pacific interests has already led to simi- 
lar action by shippers elsewhere, and important 
freight adjustments have hurriedly been made 
by the foreign Conference lines before the mat- 
ter came to the attention of the Maritime Com- 
mission. The Commission will now make a 
thorough investigation of such abuses as rate 
discriminations in favor of foreign competitors, 
the arbitrary striking off of several important 
Pacific Coast ports of call, the favoring of the 
export of raw material through low rates, but 
penalizing finished products, and the establishing 
of freight rates reflecting the policies of the Eu- 
ropean Governments and exporters. The Com- 
mission may order the Conference dissolved, or 
in other ways put a stop to its illegal practices. 





Hymeneal 


The engagement of Miss Elizabeth Con- 
cord McKellar, daughter of Mr. and Mrs. 
Hugh Clinton McKellar, Memphis, to Samuel 
Nickey IV, son of Mr. and Mrs. Samuel M. 
Nickey, also of Memphis, was announced March 
15. The wedding will take place Tuesday, 
April 19. The bride-elect, a niece of Senator 
McKellar, was graduated from Miss Hutchi- 
son’s School and attended Southwestern where 
she was a member of Chi Omega and Pi 
Inter-Sororities. In Memphis, she is a mem- 
ber of the Girl’s Dinner, Girl’s Cotillion and 
Royal clubs. She was also elected recently 
to a provisional membership in the Junior 
League. Mr. Nickey, who recently returned 
from a South American plane trip, is vice- 
president and export sales manager for 
Nickey Brothers Lumber Co. He was gradu- 
ated from Memphis University and Davidson 
College and is a member of Gamma Sigma 
Epsilon and Phi Gamma Delta fraternities. 
He is a member of the Memphis Lumbermen’s 


Club, the Rotary, Chickasaw Golf Club and — 


the Yuletide Revelers. 


STEVENS - CHACE—Miss Edna Virginia 
Chace, daughter of A. Mervin Chace, whole- 
sale lumberman of Fall River, Mass., was 
married to William Edwin Stevens, Aiken, 
S. C., at the Chase home on March 12. The 
bride was attended by her three sisters, and 
her brother, Robert Bates Chace, acted as 
an usher. The couple will make their home 
at Providence, R. I 


BENNIE-WALLACE—Alfred W. Bennie, 
secretary Ludlam Lumber Co. (Ltd.) of Leam- 
ington, Ont., and a son of Mr. and Mrs. 
Robert Bennie of Leamington, was married 
March 4 to Miss Frances Audrey Wallace, 
daughter of Mrs. M. J. Wallace of Toronto, 
in St. George’s Anglican Church at Islington, 
Ont. The newlyweds left on a motor trip to 
Mexico City, 
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| How to Figure Costs for Advertsing | 
; In Classified Department 








| Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 
Seven words of ordinary length make 
one line. 
Count in the signature. Heading 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
Tate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 

















Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc., 
Minneapolis, Minn. 











| WANTED 








Employees 


- 





WANTED: RETAIL YARD SALES MANAGER 


And Assistant to Manager in City of 175,000. Must 
be young man entirely experienced in retail lum- 
ber, millwork, and builder’s supplies, and_a busi- 
ness getter. Excellent opportunity for right man. 
State age, experience, references and salary required. 
Address ‘“‘M. 47,” care American Lumberman, 





WTD: ALL AROUND OFFICE MAN 


Ambitious, who has good knowledge accounting 

and is capable handling lumber office details. No 

objection to middle-age man with pep and ability. 
Address ‘‘M. 73,”” care American Lumberman. 





WANTED: YARD FOREMAN 


Yard in central Michigan handling lumber, builder 
supplies, coal, paint and hardware wants yard 
foreman. Must have some knowledge of grading 
rules. Must possess ability, wait on yard trade, 
manage deliveries and keep up stocks. Advise age 
and mention salary desired. If possible furnish 
picture. 
Address “‘M. 76,” care American Lumberman. 








WANTED: AMBITIOUS YOUNG MAN 


For Sales Depdrtment. One who has acted as 
stenographer or assistant bookkeeper in former 
position where he familiarized himself with the 
sale of Yellow Pine and a little Hardwood. One 
with stenographic experience preferred. Right 


man can make the position important enough to 

employ his own stenographer later. 

ing full particulars, 

and salary expected. 

COLUMBUS LUMBER COMPANY, 
Columbus, Mississippi 


past experience, references, 
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